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Self-Insurance for 
Municipalities Hit 
In Analysis of Risk 


Canadian Professor Says It Would 
Take 65 Years to Build Up 
Adequate Fund 


BIG BURDEN ON TAXPAYERS 


Contributions to Fund in Early 
Years Would Be Large; Out- 
side Insurance Required 











Professor C. A. Ashley of the Depart- 
ment of Political Economy, University 
f Toronto, has written a brochure on 
municipal insurance, reaching the conclu- 
sion that however superficially attractive 
self-insurance funds may be, they do not 
provide satisfactory protection against 
fire risks which are large in amount. 
The Canadian Underwriters Association 
has issued Professor Ashley’s statement 
which was addressed to the Dominion 
Board of Insurance Underwriters. 

“The premiums paid by any munici- 
pality,” says Prof. Ashley, “depend on 
the nature of the various properties, their 
location, the uses to which they are put. 
If it could be shown that these pre- 
miums were in general too high, then it 
follows that other premiums are too low. 
lhe excess amount which any taxpayer 
pays if municipal premiums are in fact’ 
too high is balanced by his obtaining 
his personal insurance at a low rate; and 
as the incidence of tax corresponds fairly 
well with the value of the property held 
by the taxpayer, the inequities that 
might result would be extremely small. 


Fund Contributions Would Be Large 


“Even if self-insurance did not carry 
with it undue risks, which render it un- 
desirable, the amounts which should be 
paid into insurance funds would need to 
be as large as the premiums currently 
charged by insurance companies until 
long term experience showed this to be 
unnecessary. Further, outside insurance 
would be required until a large fund had 
been built up as the equivalent of the 
capital and reserves of a company. To 
reduce the amount of risk to that under- 
taken by insurance companies, reinsur- 

ice would be necessary, and this could, 

esumably, be placed only with insur- 
ice companies. 

“The investment, at 3% compound in- 

rest of 50 cents a year for every $100 

property would take sixty-five years 

' build up to an amount equal to the 
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e The potential power embodied in 
the electric light switch requires 
only a simple touch of the hand to 
convert this stored-up energy into 
an active force. 


The potential power of an insur- 
ance policy likewise may never be 
considered until the need for its pro- 
tection comes into being. At such a 
time—so often critical for the victim 
of fire, windstorm or other catas- 
trophe—the power behind the pol- 
icy is ready to play its active role 
of paying the cost! 
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translated: 

































“As you store up water for irrigation that the young sprouts 
may not dry out, so you save money for your own old age. The 
best way to do this is by life insurance. Here is important advice. 
Save little by little, and the reserve will grow. Hurry and begin 
saving while you are young.” 








And finally two proverbs: “Before the rain starts, you must 
fix your roof. If you are prepared, you need not worry.” . . 


“Store grain for famine, Save money for old age.” 


—All good advice from our wise old ally, China. 


From the Chinese 


Cho Mou Lei, of the Tai Ping Insurance Company of Shanghai, 
while he was studying life insurance in the home offices of Amer- 
ican companies a few years ago, told that the Chinese symbol for 
the aims of life insurance is the written character “Shoh”, which 
has the sense of “a long and happy and prosperous life.” 


He also called attention to a poem by Chu Chen, high judi- 
ciary and leader in the great Chinese revolution, which poem is 
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Low Yield Renewing 
Interest In Common 


Stocks By Life Cos. 


New York Deputy Superintendent 
Shelby C. Davis Cites Some 
Fundamental Objections 


ARMSTRONG LAW AS “BIBLE” 


Pressure of Rising Funds, Need for 


Minimum Yield; Sees Possible 
Rising Costs 








There is an increasing interest in com- 
mon stocks as investments for life in- 
surance companies because of the in- 
vestment problem of 
serves at current low interest rates for 
new investments but there are several 
fundamental reasons why managements 
of such companies will “ponder long and 


maintaining re- 


mightily” before forsaking prior obliga- 
tions for equities, in the 
Shelby C. Davis, Deputy 
perintendent of New York, who discusses 
this subject in the July issue of “The 
Analysts Journal.” Mr. 
Armstrong 
Bible” 


vastly under its restrictions 


opinion of 
Insurance Su- 


Davis views the 
working 
for the industry which has grown 
and quotes 
the report of 1906 which bluntly declares 
that stocks should be 
prohibited” they represent a 
proprietary another business 
instead of a obligation and 
pointed to the dual objections of either 
small one. 


Laws as “still a 


“investment in 
because 
interest in 
secured 
interest or a 


a large stock 


Signs of Stirring Interest 
Several events have occurred in the 
past year, Mr. Davis points out, indicat- 
ing that companies are showing increas- 
ing interest. Early this vear Connecticut 
made it possible for life companies in 
that state to invest up to 5% of assets 
in common stocks. One of the large and 
respected Philadelphia companies last 
year bought nearly $6,000,000 of common 
stocks of half a dozen corporations com- 
monly found in general investment port- 
folios. 

Low Yields and Pressure of Funds 

There are two forces at work influenc- 
ing the current situation. Mr. Davis 
cites the huge increase in insurance 
funds for investment together with the 
minimum rate of earnings required to 
maintain reserves. Metropolitan Life re- 
ceived in 1944 nearly $200 millions more 


(Continued on Page 11) 
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: The myths are a mile from the truth about 


HEART DISEASE | 


M‘*” myths and false beliefs have  Truth,basedonmodern medical science, 
caused misunderstanding of the __ replaces doubt with facts... bringing 
words, “Heart Disease.” Doctors say new hope and comforting reassurance 
this results in nearly as much trouble __ to all who have been worried about the 
as the disease itself. condition of their hearts. 
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If you have the symptoms, you must have the disease. 2 

rT ,. . . 
[hat’s not true! Such symptoms as pain or a feeling of M 

oppression in the chest, shortness of breath, rapid or irregu- - 

. CC | 

th lar heartbeat, may be signs of heart trouble, but frequently if 

4 come from other sources. M: 
v3 : tl 

] Consult your doctor immediately when any of these symp- th 

toms occur. His diagnosis, aided when necessary by the ~ 

fluoroscope and electrocardiograph, may enable him to re- ns 

ani 

assure you that you do not have heart trouble. If you're going to get it... you're going to get it. for 

; at 

That’s not true! Everyone, particularly those over 40, can do a me 

great deal to forestall heart disease if they will follow the few ser 


1. Exercise regularly, but moderately. Stop before you get over- 
2 tired. n 
2. Keep your weight down. If you’re overweight, bring it down. ie 
3. Get plenty of sleep—8 hours a night for most people. el 


4. Eat moderately. Be moderate in use of tobacco or stimulants. act 


M Y fj A simple rules for a healthy heart. fit 
# 


+25 5. Have a yearly examination by your doctor. Follow his advice. thi 


os 


If you have heart disease you will be a permanent invalic. 


That’s not true! Thousands of people who have heart disease arc ty 














M th leading useful and nearly normal lives by following their doctor’s joir 
y advice. M a 
: re 

#3 Did you ever hear the expression, “To live a long life, start taking na 
care of a bad heart early?” There’s a lot of truth in it for people who pt 
know the limitations of their hearts and live within them. ee 

P ° : G 
For helpful information concerning your heart, send for the Metro- afi. 

politan’s free booklet, “Protecting Your Heart.” he 
Glo 
Lif 

COPYRIGHT 1945—METROPOLITAN LIFE INSURANCE CO, Y. 
Metropolitan Life THIS advertisement is one of a continuing series .. 
sponsored by Metropolitan in the interest of a a : 
| C safer and healthier nation. It is appearing in Sar, 

nsu ra nce om an magazines with a total circulation in excess of j 

fs . . " trac 
(A MUTUAL COMPANY) 30,000,000, including Collier’s, Time, Saturday 8 
he Evening Post, Ladies’ Home Journal, Good me 
Pa Housekeeping, Cosmopolitan, McCall’s, Ameri- = 

: . . vad ; A on 

Frederick H. Ecker, CHAIRMAN OF THE BOARD can Magazine, Woman’s Home Companion, Na- His 
%& Service men and women... keep * Leroy A. Lincoln, PRESIDENT tional Geographic, Parents’, and Redbook. whe 
your Government Life Insurance! 1 MADISON AVENUE, NEW YorK 10, N. Y. Asiz 
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L. Seton Lindsay Soon to Retire From New York Life 


For Years Was Head of Production, Holding Offices Which Had Been 
Filled by George W. Perkins and Thomas A. Buckner; Worldwide 


Traveler in Younger Days; 


Pioneer N. Y. Life Manager Abroad 


L. Seton Lindsay, who for years was 
in charge of life insurance production 
for the New York Life, and is one 
of the most distinguished figures in the 
business, is shortly to retire. The New 
York Life has been particularly fortu- 
nate in the type and character of the 
men who have directed its production. 
During his career with the New York 
Life Mr. Lindsay has seen as his pred- 


ecessors in operation as head of this 
division of the company, George W. 
Perkins, an extraordinary sales genius 


who finally quit the New York Life to 
become a partner of J. P. Morgan & 
Co.; and Thomas A. Buckner, one of 
the most popular agency chiefs in the 
history of life insurance and who be- 
came president and then chairman of 
the company, which he served for more 


than sixty years. Mr. Lindsay was 
brought into the home office at the 
suggestion of Mr. Perkins who had 


been greatly impressed by his person- 
ality and executive flair when he met 
Mr. Lindsay on the Pacific Coast where 
the latter was agency director of the 
company. 

Among the principal things in which 
Mr. Lindsay takes most pride are (1) 
the men who have been brought into 
the home office at his suggestions and 
the agency men who have been pro- 
moted in the field under his regime; 
and (2) the successful way the agency 
force handled the increase in premium 
rates necessitated by the change from 
1 3% to a 214% reserve basis, a con- 
servative step with which Mr. Lindsay 
was in hearty accord. 


Father a New York Life Agency 
Manager in Foreign Fields 

No United States life production ex- 
ecutive has a more interesting back- 
ground than Mr. Lindsay’s or has trav- 
eled so extensively. He is one of the 
few life insurance men who took an 
active part in and remembers the days 
when the life insurance companies of 
this country were expanding interna- 
tionally, doing business in nearly all 
parts of the globe. Born on June 1, 
1879, in Elizabeth, N. J., he was the 
son of C. Seton Lindsay who came to 
this country as a boy from England, 
joined the Union Army during the Civil 
War, was shot through both legs during 
one of the battles of Bull Run and 
narrowly averted having his legs ampu- 
tated. When the Civil War terminated, 
C. Seton Lindsay entered life insurance 
business and rose to be secretary of the 
Giobe Life Insurance Co. When the 
aliairs of that company were wound up 
he supervised the reinsurance of the 
lobes policyholders in the New York 


_C. Seton Lindsay served the New 
York Life in the Far East as resident 
Manager, in Great Britain and Ireland 
as general manager and later at the 
company’s home office in New York. C. 


Seton Lindsay had signed his first con- 
tract with the New York Life on the 
day L. Seton Lindsay was born, and. 


at the early age of 3, L. Seton started 
on his travels accompanying his father. 
His earliest recollections are of India 
Where his father was general agent for 
Asia. The first school L. Seton attend- 


By Clarence AXMAN 


ed was in Darjeeling, India. Later, and 
for some years, his education was 
largely by tutor. When he was 17, his 
father was about to start on a tour of 
the world and he told his son then at- 
tending a school: “It will do you a lot 
of good to go around the world and 
first hand. You will 


see everything 
achieve a broadening viewpoint which 
will help you in later life; will give 


you a better understanding of people.” 
So off they started. They visited China, 
Japan, India, Java, Malay Peninsula 
and Australia, among other countries, 
and the trip consumed eighteer’ months. 
Company Operated Under 82 
Governments 

C. Seton Lindsay had started the com- 
pany’s business in all of those countries 
with the exception of Australia. The 
business was profitably written at a 
reasonable expense, with high tropical 
premiums and mostly Endowment in- 


surance. Furthermore, there was a sub- 
stantial profit from exchange due to 
the fall in the value of the Oriental 


silver currencies and due to the fact 
that the premiums had been sent to 
America and were invested in gold cur- 
rencies and not in silver currencies. 
John A. McCall, president of the New 
York Life; George W. Perkins, agency 
vice president and Messrs. Darwin P. 
Kingsley and Thomas A. Buckner, as- 
sistants to Mr. Perkins, were all en- 
thusiastic about the international busi- 
ness. It was an era largely of peace 
between nations and no one dreamed 
that there would be such catastrophies 
as world wars. They were proud of the 
fact that the New York Life operated 
under the supervision of eighty-two dif- 
ferent governments. They felt that 
this greatly added to the security of the 
company, and, as a matter of fact, some 
of the foreign laws under which the 
New York Life operated in those early 
days were much more severe than the 
American laws. Long before the Arm- 
strong investigation the company was 
not premitted by foreign regulations to 
invest money in common stocks or to 
loan money on specialized properties of 
many kinds, 
L. Seton an Agent in London When 19 
When Mr. Lindsay was 19 his father 
was general manager of the New York 
Life for Great Britain. L. Seton had 
gone to England after six years studying 
in St. Austen’s School and after one 
vear at Columbia University where he 
had majored in civil engineering. His 
ambition at the time was to make en- 
gineering a career, but an address de- 
livered by George W. Perkins to the 
New York Life’s representatives changed 
his viewpoint and his career objective. 
Young Lindsay had been invited by his 
father to hear the talk which was a 
ringing glorification of life insurance 
protection and administration. Few 
speakers could sway an audience so 
effectively as Mr. Perkins could. Per- 
kins expressed an interest in young 
Lindsay and after a talk with him at a 
luncheon offered him a job in the Lon- 
don office as a clerk. It was not long 


before he began to sell life insurance. 
At the time most of the life insurance 
written in England was through solicit- 





Started Selling in London at 19; Father a 


ors (lawyers) whose life insurance ad- 
vice, as well as most other advice, was 
accepted by their clients implicitly. Most 
of the agents were part-time men. Fancy 
titles were used widely. Lindsay at 19 
took for his title, “Superintendent of 
Agencies of the Eastern Counties of 
Great Britain and Ireland.” It sounded 
most imposing, but his salary was $65 a 


month. However, he got commissions, 
also. His principal function was to 
teach agents life insurance fundamen- 


tals and to appoint agents. 
Arrives in New York 

After two years of this work, L. Seton 
became such a convert of life insurance 
and had such a high esteem of the New 
York Life that he thought he would 
like to go over to the United States and 
learn more about the business of the 
company. He had been considerably im- 
pressed reading about and hearing about 
Gilbert A. Smith of Chicago and he had 
an obsession that he wanted to be 
trained by Mr. Smith who was an out- 
standing figure in the New York Life 
field force, had been a great general 
agent in Iowa and had worked in close 
relationship with Thomas A. Buckner. 
Hearing that George W. Perkins was 
visiting Paris he went to the French 
capital in an effort to see him. Perkins 
was swamped with visitors, as company 
representatives from many European 
countries were there to confer with him, 
but eventually Lindsay broke down the 
barriers and saw the New Yorker. 
“What do you want?” asked Perkins. 
“T want to go to New York,” he re- 
plied. “Well, why don’t you go?” “I 
need a letter of introduction from you.” 
Perkins response: “Well, go into the 
home office: see Tom Buckner, and tell 
him I sent yor.” 

C. Seton Lindsay was sorry to see his 
son leave London, but accepted the situ- 
ation, gave him a letter of credit for 
$1,000 and wished him luck. Arriving 
in New York he saw Mr. Buckner and 
got his permission to go to Chicago. 
That was in 1901. 

Chicago Experience 

All of the details of that initial inter- 
view with Gilbert A. Smith are vividly 
recalled by Mr. Lindsay. Smith, in- 
spector of agencies with fifteen branches 
in the Chicago territory under his juris- 
diction, was nonplussed when he saw 
Lindsay. The latter*was wearing his 
London clothes and, following British 
fashion of the time, was carrying a cane 
and had a handkerchief stuck up his 
sleeve. Smith’s first comment was, 
“Have you got a return ticket to Lon- 
don?” Young Lindsay informed him 
that if he wanted to buy a ticket back 
to England he had the resources to do 
so, but he was in Chicago to work for 
the New York Life and intended doing 
so. He did not improve his situation 
any by offering Smith a cigarette. The 
latter said icily: “No one is permitted 
to smoke cigarettes around here.” 
Shortly, however, his personality, char- 
acter and eagerness to succeed began 
to make a good impression on Smith 
and he invited the young man to go on 
a visit with him to the branch offices, 
stopping first at a bank where he had 
Lindsay open an account, depositing the 








L. SETON LINDSAY 


$1,000 given to him by his father. (None 
of this money had been used by young 
Lindsay as he had paid his own way 
with his personal savings.) “Don't draw 
more than $10 of it at a time,” Smith 
suggested. “There are a lot of people 
who have young fellows like you under 
observation and you might be robbed.” 
When they arrived at the Marquette 
branch that’s where Lindsay decided he 
wanted to operate. Lindsay was soon a 
hustling young Chicago insurance sales- 
man who dug up his own prospects. 
He would take the city directory, pick 
out some names and then turn to the 
telephone book. If they had ’phones 
he thought they would be able to buy 
policies. Some of his first clients were 
plumbers and other laboring men. His 
next method of procedure would be to 
call up the wife and say: “I am going 
to be out your way. I would appreciate 
it if you would advise me when your 
husband will be home. If I come at 8 
o’clock tonight would it be possible to 
see you both?” Immediate response 
was, “What do you want to see him 
about?” “It is about a matter which 
will interest you both.” A wife’s curi- 
osity generally landed the interview. 
The first policy he sold was on his 
first day out and it was on a man who 
ran a stationery store on the North 
Side where he purchased some paper 
and ink to write home. Lindsay said: 
“I have bought a lot in your shop. Why 


don’t you buy something from me?” 
The stationer asked: “What have you 
got to sell?” When informed it was 


insurance the stationer commented: “TI 
don’t need any. I have no wife or 
family.” “You may not have a family,” 
countered Lindsay, “but you have a 
future to consider.” The policy sold 
Was an Endowment. 

Lindsay’s equipment as an agent was 
simple. He carried a sample policy, 
application, a rate book, the company’s 
annual statement and the famous ser- 
mon on life insurance which had been 
preached by the Rev. Dr. Talmage, na- 
tionally known clergyman and lecturer. 
The company’s statement Lindsay used 
to impress prospects with the financial 
strength of the New York Life and how 
it invested its funds. The list of bond 
holdings were especially impressive to 
the business people called upon. 

At the end of the first week Lindsay 
had written five applications; got three 
examinations, full cash payment for one 
policy and a deposit on another. How- 
ever,,he thought he was a failure be- 
cause he had not written a case for as 


(Continued on Page 8) 
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Harrison on Atomic 
Bomb Committee Study 


APPOINTED BY SECY. STIMSON 





New York Life President Has Been 
Special Civilian Consultant to 
Secretary of War 





In the announcement by Secretary of 
War Henry L. Stimson of the history 
of the atomic energy bomb which on 
August 6 was dropped on Hiroshima, an 
important Japanese Army base, it was 
disclosed that George L. Harrison, presi- 
dent of the New York Life, is a mem- 
ber of the interim committee appointed 
by Mr. Stimson to consider the problems 
which will arise concerning the control 
of the weapon and the implication of this 
science for the peace of the world. Mr. 
Harrison has been made alternate chair- 
man of the committee. For some months 
he has been in the War Department in 
the Pentagon, Washington, as_ special 
consultant to the Secretary of War. 
Chairman of the committee is Henry L. 
Stimson. Membership of this special 
committee follows: 

Secretaries of War and State. 

Under-Secretary of the Navy Bard. 

Assistant Secretary of State Clayton. 

Dr. Vannevar Bush, president, Carnegie In- 
stitute, and director, Office of Scientile Research 
and Development. 

Dr. James B. Conant, president, Harvard Uni- 
versity, chairman of National Defense Research 
Committee. 

Dr, Karl T. Compton, president, Massachu- 
setts Institute of Technology, chief, Office of 
Field Service in Office of “Scientific Research 
and Development, 

George L. Harrison, 





Prudential Makes Several 
Home Office Staff Changes 


The Prudential has made the following 
home office staff changes: 

Fred G. Happich, manager Ordinary 
disability claim department, was _ pro- 
moted to supervisor in charge of Or- 
dinary and Group disability claims. 

William J. McBurney, manager Indus- 
trial claim department, will be supervisor 
Ordinary claim and Industrial claim de- 
partments. 

Daniel A. McCabe, manager claim in- 
spection department, is made supervisor 
of claim inspection, and service and un- 
claimed equities departments. 

Harvey E. Mitchell, former associate 
manager Industrial actuarial department 
is made manager; Henry A. Hartley, su- 
pervising claim inspector is manager of 
claim inspection and Fred R. Gibney, Jr.. 
assistant manager Ordinary claims will! 
be manager Industrial claims. 





Schwemm Ag’cy’s Big Volume 


The Earl M. Schwemm Agency of 
Great-West Life in Chicago had placed 
business during July amounting to more 
than 5 million dollars. In the first seven 
months of this year the agency had more 
than 15 million dollars of placed busi- 
ness, exclusive of Group and individual 
Accident. and Health. In addition to a 
substantial volume of regular business 
from the agency’s fulltime organization 
and from brokers, it received credit dur- 
ing July for a large volume due to two 
substantial Pension Trust cases. 

R. Deane Bradley has been appointed 
Group representative because of the in- 
crease in business in that department to 
service Group cases and to assist John 
A. Churchman, CLU, Group supervisor, 
in new business. 





OLD LINE LIFE DIRECTOR 


Folke Becker, president and general 
manager of Rhinelander Paper Co, 
president of Merchant State Bank of 
Rhinelander and director of Wisconsin 
Chamber of Commerce, has been elected 
a director of Old Line Life of Mil- 
waukee. President John E. Reilly of 
Old Line Life announced that the com- 
pany had a 29% gain in Accident, Health 


and Hospital! premiums in the first six 
months, and an all time high in insur- 
740,675, in force which amounts to $97,- 
7 


MARY E. McENTEE DIES 





First Woman to Be Appointed Examiner 
in New York Insurance 
Department 

Mary E. McEntee, an examiner in the 
Life Bureau, New York State Insurance 
Department, died of a heart ailment on 
July 31. She entered the Department in 
July, 1908, as a clerk in the audit bureau, 
and was appointed an examiner in 1920). 
She was one of the first of the women 
appointed to the examining force when 
the late Governor Smith ruled that such 
position would be open to women as 
well as men. 


New LAA Members 


Three new company members of Life 
Insurance Advertisers Association and 
their representatives in the organization 
are announced by Joseph B. Treusch, of 
United States Life, chairman of the 
membership committee, of follows: Gulf 
Life, Jacksonville, Fla., he Hamrick, 
agency vice president : Rio Grande Na- 
tional Life, Dallas, R. P. Baxter, CL U, 
district manager; “STi Reserve Life, 
Austin, C. B. Calahan, Jr., vice president 
and agency manager. 

In addition the following new members 
representing their respective companics 
have also been elected to membership : 
Vance L. Bushnell, second vice president, 
Equitable Life Assurance Society; Major 
Charles C. Robinson, executive assistant, 

Guardian Life of America, New York. 








NAMED BY AMERICAN MUTUAL 


The American Mutual Life has an- 
nounced the appointment of A. L. Dal- 
lager of Des Moines as special home 
office representative. Mr. Dallager will 
devote his time to supervisory field 
work under the direction of H. S. Mc- 
Conachie, vice president and superin- 
tendent of agents. 


Parkinson’s Talk to 
FBI School Graduates 


DELIVERED IN WASHINGTON, D. C. 





Equitable President Looks for Diminish- 
ing Governmental Powers 


After War Ends 





T. I. Parkinson, president, Equitable 
Society, made the graduating address at 
the graduating exercises of the Federal 
Bureau of Investigation National Police 
Academy in Washington recently. He 
had been asked to make this talk in 
view of the Equitable’s sponsorship of 
the FBI program on the air, “This Is 
Your FBI.” He was introduced by FBI 


Director J. Edgar Hoover. Audience of 
1,500 included FBI agents and specially 
selected city, county and state law en- 
forcement officers, the latter being the 
graduating class. ‘Also on program was 
Attorney General Tom C, Clark. 

President Parkinson said that police 
work and life insurance have much in 
common. Both have improved the posi- 
tion of the community and have donc it 
by improving the standards of their 
services. He said the division of govern- 
ment in this country, nz itional and local, 
is not accidental, but is the golden thread 
which runs through our constitutional 
system. 

“It is the one thing we have in this 
government of ours which the great 
republics of the past which faded away 
and disappeared did not have. The one 
assurance that this country has of pre- 
serving permanently democratic and ef- 
ficient government is the continuity of a 
strong local government in those fields 
\ hich are truly local and we all hope, 
as the emergencies of the war pass away, 
we shall.return more and more of the 
powers of government to the localities 
which you police officers represent.” 
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Headquarters for 


Wartime Conferences 


“Streamlined” conferences are welcomed 
at The Waldorf-Astoria. They are accorded 
the same diligent cooperation and staff 
assistance that made this hotel the con- 
vention center when occasions were more 
Wartime regulations and re- 
strictions are being obeyed, but there is 
no ceiling on friendliness. 


THE 
WALDORF-ASTORIA 


TO. SOTH: © WE 70 RK 
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The COLONIAL 


LIFE INSURANCE COMPANY 
OF AMERICA 


A QUALITY COMPANY 


Distinguished by its past performance 
and progressive in its plans for the 
future. 


“A PUBLIC SERVANT SINCE 1897” 


A policy for every 
member of the 
family from birth 
to age 65. 


Ilome Office: Jersey City 6, N. J. 











AVERAGE POLICY $5,997 





Provident Mutual’s New Paid-For In- 
surance First Six Months of 
1945, $37,332,000 
Ledger assets of Provident Mutual 
Life Insurance Company of Philadel- 
phia increased to $481,990,000 as of June 
30, 1945. This figure represents a gain 
of $16,764,000 during the first six montlis 
of 1945. Included in the company’s out- 
standing investments are $177,592,00)) 
United States Government Bonds rep- 
resenting an increase of $21,100,000 since 
the first of the year, greater than the 

total gain in assets. 

Insurance in force increased during 
the six months’ period by $19,633,000 
to $1,108,803,000, while net voluntary 
terminations (lapses, surrenders, etc.) 
dropped to $5,776,000—only one- half of 
one per cent of insurance in force. 

New paid-for life insurance aggregat- 
ing $37,332,000 for the six months’ period, 
represents an average policy of $5,997- 
highest in the company’s history for 
any corresponding period. 





Home Life Sets New Tops 


Paid business for July, and for the 
first seven months of 1945, was the 
greatest for both periods in the history 
of Home Life of New York, according 
to W. P. Worthington, vice president 
and superintendent of -agencies. Thi 
gain over July last year was 72%. The 
previous high mark for July business, 
set in 1929, was exceeded by 5%. For 
the year to date Home Life’s business 
is 27% ahead of last year, and 7% above 
that for the first seven months of 1929, 
which heretofore had been the highest 
recorded for this period. 

James A. Fulton, president of Homi 
Life, in a special message of apprecia- 
tion to the company’s entire organiza 
tion. stated that these production rec 
ords were the more remarkable in view 
of the markedly reduced size of thi 
field force, a large proportion of th 
fieldmen being in the armed services 
The quality of the business submitted 
Mr. Fulton stated, was significant, the 
average sale for July being $9,843, anc 
the average production per full time ma: 
now being at the rate of $261,984 pe 
year. f 


Griffith, Hollman Qualify 


American National of Galveston, |: 
announced that Byron S. Griffith, Ga! 
veston general agent and Gerald A. Hol! 
man, Norman, Okla. representative, ha\ 
aualified as members of the 1945 Millio 
Dollar Round Table of National Ass: 
ciation of Life Underwriters. This 
Mr. Griffith’s second consecutive year | 
qualification in this organization. M 
Hollman, a member of the company 
Oklahoma City agency, qualified for tl 
first time as a result of his productic: 
during his initial year in the life insu: 
ance business. 
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Increasing Death Rate 
Seen Among Executives 


V;AR STRAINS ON HOME FRONT 





Joseph H. Reese Cites Company Ex- 
perience; Shows Keyman Insurance 
Need He Tells Study Group 





\ marked increase in deaths in the 
le t year among holders of large life in- 
surance policies indicates that American 
brsiness executives are paying the toll 
of the stress and strain of heavy war- 
time responsibilities according to Joseph 
H. Reese, general agent of the Phila- 
delphia Home Office Agency, Penn Mu- 
tual Life, who addressed the second ad- 
venced life underwriting school spon- 
scred by the Connecticut State Life 
Underwriters Association and_ the 
School of Business Administration of 
the University of Connecticut. The ses- 
sions are being held this week on the 
ene of the university at Storrs, 
onn, 

“The strain on industrial executives 
has been increasingly heavy due to the 
war,” Mr. Reese said, “and home front 
casualties have been reflected equally in 
other fields, notably among physicians. 
In our company during the last year 
there was a marked increase in deaths 
among holders of large amounts of in- 
surance.” Mr. Reese said. “In fact. 
death claims among men under age 65 
who had $50,000 or more of insurance 
increased by more than 65%. Death 
payments increased from $2,000,000 in 
1943 to well over $3,250,000 in 1944. 
These fatalities among executives serve 
to emphasize the increased need todav 
for key-man insurance. This type of 
insurance will be even more important 
in the post-war period when key-men 
will be needed to set in motion the vital 
reconversion programs so necessary if 
full employment levels are to be main- 
tained in America.” 

The social influence of life insurance 
in the post-war period and the expand- 
ing use of pension trust plans as a 
supplement to social security will be 
important factors in the post-war na- 
tional economy, Mr. Reese stated. Since 
the life insurance curve follows that of 
the national economy, the future “looks 
extraordinarily optimistic,” he declared. 

Mr. Reese, who is a member of the 
Board of Trustees of the American Col- 
lege of Life Underwriters, spoke at the 
business insurance sessions. 


GOOD AND BAD LETTERS 





They Are Discussed in Symposium of 
Detroit-Windsor Life Agency 
Cashiers’ Association 
Improvement of business letter writ- 
ing was the theme of a meetine of the 
Detroit-Windsor Life Agencv Cashiers’ 
Association held in Detroit. Vic Wilson, 
Mutual Life. conducted the symposium. 
He produced some interesting examples 
of well-written and also of poorly-writ- 
ten letters, pointing out good and un- 
satisfactory features which they con- 
tained. He also gave a list of cliches 
and of cumbersome words which are to 
he avoided in correspondence, and his 
idea of what the substitutes should be. 
“he svmposium developed that in let- 
te: writing it should always be remem- 
be-ed that the reader is primarilv in- 
terested in improving his own position, 
no’ that of the letter writer: and that 
he will seldom react favorably to an 
arvument in a letter unless he sees 
benefit to himself in it. Nothing should 
apoear in a letter which is not clear. 


MAJOR TUCK’S SON KILLED 

ieut. Edward Tuck, son of Major 
Avdrew E. Tuck of Larchmont, N. Y., 
reired vice president of Equitable So- 
cicty, was killed in a vheicle accident in 
Avstria July 7. Lt. Tuck was a member 
© the 101 Airborne Division, a veteran 
of parachute jumps in Normandy, Hol- 





‘land and Belgium, was slightly wounded 


at Bastogne and twice cited in action. 
He was 22 years old and had been in 
the service three years. 


to the 
104 MEMBERS OF THE 
CONNECTICUT MUTUAL PRESIDENT’S CLUB 





Ir IS the largest group in the eleven-year 
history of the Club, far surpassing last year’s 


record figure of 83. 


Membership in the President’s Club calls 
for a lapse ratio of not more than 5% on first 


and second year business, and production of at 


least $150,000 last year. 


Top honors were earned by R. Howard 
Mate, Lansing, Michigan, who had $900,000 of 
first and second year business exposed and yet 
experienced no lapses. Twenty others had the 
unusual distinction of not having any of their 


first and second year business lapse. 


Special honor should also be paid to Howell 
D. Freeman, Hartford, who has qualified for the 
President’s Club every year since its inception, 
and to James H. Black, Indianapolis, Herbert E. 
Stein, Davenport, and Nelson C. Taintor, Hart- 
ford, who made the President’s Club in ten out 


of its eleven years. 
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Connecticut MUTUAL LIFE 
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People’s Committee 
Not Bank Spokesman 


SAYS AMERICAN BANKERS ASSN. 





Better Business Bureau Inquiring About 
Committee; Political Slant Shown 
in Incorporation Certificate 





James E. Baum of the insurance and 
protective division, American Bankers 
Association, 22 East Fortieth Street, New 
York, asked this week by The Eastern 
Underwriter if that association had any 
affiliation with or official knowledge of 
the People’s Committee to Defend Life 
Insurance and Savings, 116 Nassau 
Street, New York, which is soliciting 
memberships and contributions in a new 
campaign for the specific purpose of “de- 
feating Sidney Hillman’s announced plan 
for controlling Congress,” said: 

“We have no knowledge of this move- 
ment except what has been printed in 
newspapers. The People’s Committee 
has no authority to speak for the Ameri- 
can Bankers Association and we know 
no individual bank which has given the 
People’s Committee any authority.” 

The Better Business Bureau of New 
York said to The Eastern Underwriter 
this week that it has had numerous 
inquiries relative to the People’s Com- 
mittee to Defend Life Insurance and Sav- 
ings and was looking into the situation. 
The People’s Committee in its certifi- 
cate of incorporation, filed in Dover, 
Del., says in Article 3 of the certificate 
that its objects are “to solicit and compile 
information and suggestions of political 
policy of parties, individuals and candi- 
dates for public office either local state 
or national and to engage in research 
work of political matters in general; and 
to publish, distribute and discriminate to 
the public in the form of propaganda the 
results of such research and study.” 

Names of the three Delaware incor- 

porators given are James D. Zurcher, 
chairman of the People’s Committee to 
Defend Life Insurance and Savings, for- 
merly with a CIO union but now with 
the committee exclusively; Robert E. 
Smith of 116 Nassau Street, long promt- 
nent on the committee; and George A. 
Pettibone, described as being with the 
New Amsterdam Hotel, Cleveland. 


TWO DIRECTORS IN EUROPE 





George D. Harris and Hugh A. Mitchell 
of Insurance Company’s Board 
Abroad on Business Trip 
George D. Harris, president of the 
D. P. Harris Hardware Co., and Hugh 
A. Mitchell, vice president of McCann- 
Erickson, Inc., advertising firm, both 
directors of the Manhattan Life, have 
left by plane on business trips for Eng- 

land, France and Belgium. 


NEW SAN FRANCISCO MANAGER 


V. G. Benedict, formerly cashier of 
the Lincoln National Life San Francisco 
general agency, has been promoted to 
general agent and will be associated with 
H. F. Sleeper. This office will now be 
known as the Sleeper-Benedict Agency, 
and will continue to be located at 519 
California Street. 

Mr. Benedict joined Lincoln National 
Life ir. 1930. He served as cashier at va- 
rious LNL branch offices and has been 
in the San Francisco office since 1934. In 
addition to his duties as cashier, Mr. 
Benedict has been very active in per- 
sonal selling, and has assisted Mr. 
Sleeper in the agency operation. E. E. 
Thomas, formerly assistant cashier, has 
keen promoted to cashier to fill the 
vacancy left by Mr. Benédict. 


HANCOCK GROUP PROMOTIONS 

The following appointments have been 
announced by the Group Department of 
John Hancock Mutual Life: Chester 
M. Baughman has been appointed man- 
ager of Group Annuity Sales Division, 
John E. Dwyer has been made assist- 
ant manager and Charles T. Kreiser, 
formerly of the Minneapolis group office 
has been appointed field assistant. 




















August 10, 19. 











ROY RAY ROBERTS 
State Mutual Life announces that Roy 
Ray Roberts, widely known life insur- 


ance man who has been active in Na- 
tional Association affairs and served as 
trustee, will relinquish his duties as gen- 


eral agent in Los Angeles as of Septem- 


her 4. He introduced State Mutual to 
Los Angeles having been general agent 
there since 1929. He will continue as 
general agent emeritus. 

Harold W. Dougher has been ap- 


pointed general agent for southern Cali- 


Union ides Life Resnures 


Progress in New Bulletin 

The Union Labor Life, now in its 
nineteenth year, recounts milestones in 
its progress over nearly two decades in 
a new house organ, called the “ULLICO 
Bulletin” which nie its debut in June. 


Chief article in its first edition Was an 
account of the company’s nineteenth 
annual meeting, held in Baltimore, at 


which Matthew Woll, president, sketched 
the various phases of Union Labor’s 
progress against a picture of general 
business conditions of a nation at war. 
He reported that new individual and 
Group business writings during the past 
year exceeded those of 1943 by 170.6% 
and 104.7% respectively. Financial prog- 
ress of the company was equally en- 
couraging. 

President Woll further said that the 
directors had approved the recommenda- 
tion that the 1945 dividend to stockhold- 
ers be at the rate of $2.50 per share, 
or equal to a return of 5% of the $50) 
of capital and surplus originally paid 
per share. Stockholders were also in- 
formed that, in order to gain admittance 
to the state of Massachusetts to write 
A. & H. insurance, the company is in- 
creasing its outstanding capital stock by 
$125,000 to a total of $500,000. This will! 
be secured by declaration of a stock 
dividend, also approved by the directors. 

Since January 1, 1944, the company 
has written more Group life insurance 
than it did during the entire year 1944. 
Outstanding producer for the month of 
June in the Ordinary department was 
Henry Borken of the New York branch 
office, and tribute is paid to his produc- 
tion in the July issue of the Bulletin. 

The magazine, an eight-page publica- 
tion, is edited by William J. Hope, in 
charge of Union Labor’s publicity de- 
partment, who is a former daily news- 
paper man, 


TO ERECT $500,000 BUILDING 

President Skoglund of North American 
Life & Casualty, Minneapolis, announces 
that plans are being made to erect a 
$500,000 home office building after the 
War. 





HAROLD W. DOUGHER 


fornia by the company effective Septem- 


ber 5. He has been a resident of Cali- 
fornia since 1920, comes of an insurance 
family, his father still being active in the 
business. He attended University of 
Southern California, graduated from the 
College of Business Administration and 
was a member of the team that repre- 
sented U.S.C. in its first Rose Bowl vic- 
tory in 1923. He has served on various 
committees of Los Angeles Association 
of Life Underwriters, is a CLU, past 
president of the Los Angeles Chapter, 
and has served as a member of the 
National CLU Board. 
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Available 


For 
the Small 
Corporations 
We have “Tailor-Made” 
Profit Sharing or Pension Trust Plans 
Not duplicated by any other company. 


Phone or Write 


FAIRBANKS AGENCY 
80 John St., New York 7, N. Y. 
General Agents 
THE UNITED STATES LIFE INSURANCE CO. 
in the City of New York 


few as_ ten lives. 


BOwling Green 9-8696 











HIGH PERSISTENCY RECORD 


Occidental Life of California an- 
nounced last weck that twenty-seven 
agents had 100% renewal of all business 
produced during 1943, and were honored 
in the company’s persistency honor roll. 
In addition, 95 agents registered renewal 
persistency of more than 90% on busi- 
ness produced durng 1943. The mini- 
mum amount of business required for 
membership on the persistency honor 
roll is $50,000 in any 12 months’ period, 
which must renew during the second 
year at a rate of not*less than 80%. 

During the last two years the num- 
ber of Occidental agents with perfect 
renewal persistency has been climbing 
steadily and the number shown on the 
recent Persistency Honor Roll is an all- 
time high. 





THE HAZARD THAT STRIKES DOWN 


| QWEIN FOUR 


et 





EVERY YEAR 





Already — through life 
insurance—you protect your 
clients’ earning power against 
two great hazards — death 
and old age. 

. Now, with Union Mu- 
tual’s new Colonial Series of 
A noncancellable guaranteed 
renewable Sickness and Acci- 
dent Policies, you can protect’ 
it against the third great 
hazard— DISABILITY. It 


strikes down 1 in 4 every 


year! 


—sold only through selected full-time 
career Life Underwriters. Write today 


for * 
Colonial Series — 


UNION MUTUAL 


COMPANY 
Portland MAINE Home Office 


LIFE INSURANCE 


Rolland E. Irish, President 


‘The Whole Story” abet our new 





THE NINTH OLDEST LIFE INSURANCE COMPANY IN AMERICA 





Virginia Appointments 





J. Mack Moss R. L. B. Rouzie 


Two,appointments made by the Gen- 
eral American Life announced this week 
are J. Mack Moss at Norfolk and R. | 
B. Rouzie at Newport News, Va. 

Soon after receiving his LL.B. degree 
from. Wake Forest College Mr. Moss 
became an insurance man and his ex 
perience in that field has been more 
than a quarter of a century. Mr. Rouzie 
was formerly a district manager for 
Provident Life & Accident. He is a past 
president of the Peninsular Life Under- 
writers Association. 





TALKS ON PENSIONS 





Meyer M. Goldstein, New York, Speaker 
at University of Connecticut; Short 
Course on Pension Planning 

Meyer M. Goldstein, CLU, director, 
Pension Planning Co. of New York, 
and general agent, Connecticut Mutual 
Life, was the speaker on August 8 in 
the short course on pension planning 
being conducted at the University 0! 
Connecticut. This was part of the second 
annual advanced life underwriting school 
being held under the auspices of thi 
Connecticut State Life Underwriters A 
sociation. He declared it is the respons:- 
bility of all parties to design employe 
plans with emphasis on permanency. 

His conclusion was that a plan financ: 
through Group annuities, or self-admin 
istration, or a combination of either 
them with ordinary life policies, tens 
to have more elements of potential pe: 
manency than plans funded through r 
tirement income policies. 


Six Round Table Qualifiers 


Six Jefferson Standard Life ager 
have qualified for the 1945 Million D: 
lar Round Table, three of whom a 
from the Charlotte, N. C., agency. T! 
latter include W. Lester Brooks, cig’ 
years a qualified member and manag 
of the agency; Comer, Gaston 
district manager, and John L. McCai 
two years with the company. The oth« 
are E. Frank Andrews, Greensbo! 
company’s leading agent for 1944, ai 
brother of W. H. Andrews, president 
NALU; E. H. Bachschmid, Washingt 
D. C., and Joe L. Norman, Denver. 
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Canadian Cos. Liberal 
As to Soldier Claims 


“ROM CAUSES OTHER THAN WAR 





‘eported Willing to Pay Claims Despite 
War Clause and No Extra 


Hazard Premium 





Toronto—According to present. plans 
the life insurance companies in 
anada, dependants of soldiers dying 
erseas from other than war causes 
ill be able to collect the full amount 

i the policy, even though it contains a 

ar clause. This is’ revealed in an ex- 

lusive article in the Canadian business 
eekly, Financial Post. The clause re- 

‘rred to was inserted in policies just 

iter the war started and provided that 

a soldier died while overseas or within 

ix months after his return, the com- 
any’s liability was limited to a return 
f premiums plus 3% interest, unless 
he policyholder had paid an extra war 
remium, 
Accepting the war in Europe as offi- 
ially ended May 8, the companies in 
fairness to the occupation forces and 
thers who may not return to Canada 
until 1946 propose to waive the require- 
iment that the insured be back in Canada 
at least six months before he can claim 
the full protection of his policy. If the 
proposal is accepted, the liberalization of 
the war clause will be retroactive to 
May 8. 

The war clause, it has been explained 
io the Post, is being changed to a “re- 
sults” clause rather than a “status” 
clause. Formerly the value of a new 
policy varied with the insured’s location 
or status as being in the home areas 
or overseas. The “results” clause makes 
the value of the policy dependent on 
the causes which resulted in death. 

Liberal Treatment of Claims 

A liberal interpretation is also likely 
to be placed on the words “war causes.” 
For example it is understood that even 
where a man steps on a hidden fand 
mine in Holland, subsequent to May 8, 
his death will not be regarded as due to 
war causes, and the full value of the 
policy would be paid. But if he were 
wounded prior to May 8 and death due 
to those wounds occurred some weeks 
later, it would be considered a war death. 

In revising the war clause the com- 
panies are understood to be following 
British practice where payment of bene- 
fits depended on whether death was due 
to war causes or otherwise. Even in the 
case of an army dispatch rider killed in 
collision in a blackout, death was not, 
considered due to war causes and fuil” 
insurance was paid. 

It is expected that the same _ policy 
will be followed as regards the Pacific 
expeditionary force, although it is 

realized some fine distinctions will have 
to be drawn, as for instance when a man 
ies of jungle fever or snake bite. Get- 
‘ing accurate information in many cases 
imay be difficult but it is believed the 
ew policy will work out all right. 

The practice in the case of naval men 
ind civilians will also be liberalized sim- 
larly. Thus it is believed that if a sailor 
1 the China Sea should die of sun- 
troke or fall down a hatchway when 
he ship is not in action and be killed, 
ie face value of the policy would be 
ayable. Policy on airmen will also be 

liberal as consistent with general 
icy on aviation risks. 

While action of this kind is likely to 

taken by most companies, it does not 
ecessarily follow that it will be unan- 
nous, as some companies that have 

siderable insurance on American 
ves may be averse to having two dif- 

‘rent policies on servicemen’s claims. 
lowever, the general trend will be to- 
ards liberalization of company practice. 





/OLUNTEER STATE INCREASES 


New paid Ordinary business of the 
oluntéer State Life, Chattanooga, for 
he first six months of 1945 had an in- 
rease of 17.1% over the same period 
yf 1944. Insurance in force increased 

for the first six months compared 
Oo iy same period in 1944, 





W. J. ARING ANNOUNCEMENT 

Walter J. Aring, for past ten years 
real estate superintendent for Massa- 
chusetts Mutual, will enter the com- 
mercial real estate field in an _ inde- 
pendent capacity, operating in area in- 
cluding New England states, and having 
headquarters in Springfield, Mass. He 
has had a wide background of experi- 
ence in management of commercial real 


estate for banking institutions and in- 
surance companies in Cleveland and 
Middle West. He joined Massachusetts 
Mutual in January, 1935 in order to 
organize a department to handle the 
management and disposal of realty 
properties acquired through foreclosure. 
This department las substantially ac- 
complished its purpose. 





INDIANAPOLIS ASS’N ELECTS 


August L. Bondi, Metropolitan Life, 
has been elected president of the In- 
dianapolis Association of Life Under- 
writers. Other new officers are Walter 
R. McClure, first vice president; Her- 
bert J. Havens, second vice president; 
Arthur R. Madison, secretary; Theo- 
dore E. Root, re-elected treasurer. 












LIFE INSURANCE 


RENEWAL 


RENEWAL PURCHASE COMPANY. 


Telephone: BOwling Green 9-0109 


PURCHASED ON 
EQUITABLE BASIS 




















SIEGMUND AG’CY ANNIVERSARY 
The William H. Siegmund Agency, 
Connecticut Mutual, Los Angeles, re- 
cently marked its fifth anniversary. The 
agency now stands in twenty-first place 
among the company’s agencies, having 
advanced from sixty-ninth place when 
the agency was organized in 1940. The 
fifth anniversary celebration is being 
deferred until September, at which 
time Vice President Vincent B. Coffin 
will be the guest of honor. 
——— 
Martin S. Long, assistant treasurer of 
Reliance Life and with that company for 
thirty-four years, died recently. 
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Do You Kunou 


Why Brokers and Surplus Writers Recommend The Berkshire ? 





ONE REASON — the wide variety and broad diversity of the 
policy contracts —adult and juvenile —issued by the Berkshire makes 
it an easy task to meet fully and satisfactorily the most exacting 
needs and requirements of both policyowners and beneficiaries. 


PROOF OF THIS STATEMENT can be readily found in the Refer- 
ence File—letter size—which outlines all the facilities and services 
made available by the Berkshire to Brokers and Surplus Writers. 


A copy of this Reference File will be gladly furnished you upon 
request, without obligation. Simply phone, write—or better yet— 
drop in to see our nearest general agent. 


Berkshire 


LIFE INSURANCE COMPANY SA AN 


HARRISON L. AMBER, President 
MASSACHUSETTS 


IF YOU ARE A FULL TIME AGENT OF ANY COMPANY, WE SOLICIT YOUR SURPLUS BUSINESS ONLY. 
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Anderson Occidental’s 
Minneapolis Manager 


Occidental Life of California has ap- 
pointed A. D. Anderson of the home 
office agency staff as manager of the 
Minneapolis office. He returns to fa- 
miliar territory as he was Midwest di- 
vision manager for Accident and Sick- 
ness business before going to the home 
office in May, 1942 to revise Av & S. 
merchandising which task finished’ he 
desired to return to the field and the 
Minneapolis opening came with the 
death in May of Keith T Petersen. The 
Minneapolis agency is one of Occi- 
dental’s largest offices and during the 
past three years has almost doubled its 
life volume and more than doubled its 
A. & S. premiums. 


Proceeds Under Estate Tax 
Though Paid Beneficiary 


Decision relative to the proceeds of four 
life insurance policies upon the life of 
William Schongalla, who died January 12, 
1938, based on whether they should be 
included in his gross estate for estate tax 
purposes under an amended section of the 
Revenue Act and applicable Treasury Reg- 
ulations, was handed down by the U. S. 
Circuit Court of Appeals, Second Circuit, 
recently. Two of the policies were in the 
Union Central Life and two were in the 
Metropolitan Life, 

In its summary of the decision the New 
York Law Journal of June 2, 1945, said: 

“If there is a possibility, under the 
terms of a life insurance policy, that the 
proceeds of the insurance may be paid to 
the insured’s estate, they are to be includ- 
ed in his gross estate for the purpose of 
estate tax notwithstanding that they are 
in fact paid to a named beneficiary. When 
a reservation of the right to change ethe 
beneficiary was omitted in a policy by a 
mistake on the part of the agent of the 
insurance company, and thereafter the com- 
pany and the insured executed a_ rider 
making a change of beneficiary whereby 
the proceeds of the insurance would be 
paid to the insured’s estate if he survived 
the named beneficiary, the proceeds are to 
be included in the insured’s gross estate. 
The agreement of the insurance company 
and the insured, whereby they accom- 
plished a reformation of the policy, with- 
out a court proceeding, to make it express 
their true intention, was valid without 
the consent of the beneficiary named in 
the policy. If effective reformation could 
be had only by a court proceeding, the 
result would be the same; the question 
whether the proceeds are taxable should 
be determined as though a decree of refor- 
mation had been obtained.” 





PRUDENTIAL FIELD CHANGES 


The Prudéntial announces that Curtis 
K. O’Dell, superintendent of the Cincin- 
nati office, has been transferred to the 
Dayton office, and will be succeeded by 
Lewis E. Hammitt, formerly of the 
Lexington office. 


PAN-AMERICAN PAID FOR GAIN 

The Pan-American Life, New Orleans, 
reports new life insurance paid for 
during the first half of the year totaled 
$18,134,391, increasing the total amount 
of insurance in force to $236,212,954, 
representing a net gain of $10,627,645. 
Assets increased $3,766,794 and total as- 
sets are now $63,737,274. Capital and 
surplus is $4,380,494. The total paid to 
policyholders and beneficiaries since or 
ganization is $78,475,212. 
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Goes to Guarantee Mutual 


F. EDWARD HUSTON 


Guarantee Mutual Life of Omaha has 
elected F. Edward Huston assistant vice 
president and actuary, effective Septem- 
ber 15. Mr. Huston is widely known as 
former actuary of American Life Con- 
vention having resigned a year ago to 
become actuary of Shenandoah Life of 
Roanoke, Va. He formerly served the 
Washington State Insurance Depart- 
ment as chief examiner, chief deputy 
and actuary. Graduate of Willamette 
University, Salem, Ore., he was instruc- 
tor in actuarial science at University of 
Washington while doing graduate work 
there and in 1926 went with Northern 
Life of Seattle. 





Lindsay To Retire 


(Continued from Page 3) 


much as $25,000. But Smith and the 
Marquette manager felt otherwise. They 
saw that the new agent from London 
had plenty on the ball. 

Their judgment was accurate. Mr. 
Lindsay was soon appointed an agency 
organizer by Inspector of Agencies 
Smith. Mr. Lindsay was surrounded by 
a‘ lot of talent in the Marquette branch, 
as the company had some of its finest 
agents there. They included Eugene 
Andrews and Arthur T. McIntosh. 


Transferred to Coast; Meets Perkins 


In the autumn of 1902 Mr. Lindsay 
was transferred to Oakland where he 
worked as an agency organizer, operat- 
ing through the San Francisco Clearing 
House where William M. Harris was 
supervisor, Harris was later transferred 
to New York and was in charge of the 
Greater New York production forces at 
the time of his retirement. 

After being at Oakland two years Mr. 
Lindsay became an agency director of 
the company, being put in charge of the 
Utah branch at Salt Lake City, and in 
April, 1906, he became agency director 
of the Seattle branch. In that position 
he won the attention of the home office 
by recruiting an unusually high type of 
agent and increasing the production of 
his branch. In October, 1910, he was 
appointed supervisor of the Northwest, 
covering Washington, Idaho, Montana, 
British Columbia and Alaska. His hand- 
ling, also, of the details of a visit which 
‘George W. Perkins made to the North- 
west en route to Alaska, increased his 
prestige with the company. Mr. Perkins 
was accompanied by a large party. 

Gets Home Office Appointment 

Mr. Lindsay in 1911 was promoted to 
the position of supervisor-at-large and 
was transferred to the home office where 
he was in charge of new organization. 
He soon showed that he had an extra- 
ordinary grasp of production possibili- 
ties and great acumen in choice of men. 
In his opinion every man who is getting 


someone to do something is in reality 
selling. It might be a teacher selling 
ideas; a banker making loans. He was 
not seeking what he calls “one track 
men,” who did not make progress. Good 
straight thinkers and doers who took 
advantage of their opportunities were 
persons who appealed to him. He also 
believed that change of environment was 
frequently a solution to men who were 
in a rut and did not seem able to get 
out of it. He had little use for failures 
who were not willing to help themselves, 
study their situation, readjust them- 
selves. He was willing to give a man 
another chance, sometimes several 
chances, shift him about, do what he 
could te start making him click unless 
he detected a weak moral fibre or in- 
herent dishonesty. 

On January 1, 1912, he was again pro- 
moted, becoming supreintendent of 
agencies and assisting Thomas A. Buck- 
ner who was then vice president in 
charge of the agency department. When 
the $200,000 Club held its meeting in 
Colorado Springs in September, 1921, 
Mr. Lindsay was made chairman by 
Thomas A. Buckner and Mr. Lindsay 
has presided at the club meetings since 
that time. 

Estimate of Thomas A. Buckner 

In discussing Mr. Buckner, Mr. Lind- 
say said to the writer: 

“He was not only an extraordinary 
agency executive over a wide span of 
years but was one of the most valuable 
executives the business has had in a 
number of spheres. An illustration was 
his patience and resource in keeping in- 
tact, as well as building up the agency 
department, in the days following the 
Hughes investigation, when for a time 
no company, under the new code of New 


and Italy. ; 
This doctor, 36 years old, is now livin 


practice in Brooklyn. 


views earnestly desired. Address: 


41 Maiden Lane 





York State, could pay for more than 
$150,000,000 a year without special per- 
mission. It was a great achievement 
and his patience and generalship in 
steering the life insurance ship through- 
out that period won the admiration of 
the entire business. He also helped in- 
crease the prestige of insurance com- 
panies with the Insurance Department 
during those critical days. He was one 
of the founders of the Association of 
Life Insurance Presidents, and was 
largely instrumental in persuading 
Grover Cleveland to become manager 
of that association, an act which helped 
rehabilitate life insurance in the esteem 
of the public after the Armstrong in- 
vestigation.” 


Elected Vice President 


On May 13, 1926, Mr. Lindsay was 
elected second vice president of the com- 
pany and on the same date he was ap- 
pointed a member of the company’s 
office committee. Six years later, on 
May 13, 1931, he was elected vice presi- 





for any reason. 





Perfect Persistency 


ELEVEN OF OUR FULL-TIME® AGENTS, 
who have been such for at least five years and are 
in the top 200 on our Leaders Club, ended the 
year 1944 with a record of perfect persistency. Not 
a single policy written by them was terminated 


WITH THE 
COMPANY’S SINCERE COMMENDATION 


their names are inscribed below: 


G. R. Baxer—Davenport, Ia. 

R. M. Horton, C.L.U.—Albany, N. Y. 
P. H. Day Jr.—Paterson, N. J. 

F. M. Brown—New York City 

J. A. BLanprorp—Dayton, O. 

R. W. BarnweL_L—Atlanta, Ga. 

G. E. Petrce Jr.—Providence, R. I. 

E. R. Reynotps, C.L.U.—Chicago, III. 
J. W. Musicx—Norfolk, Va. 

J. F. Hotmes—Indianapolis, Ind. 

F. D. Burxe—Sioux Falls, S. D. 


The Mutual Benefit 


Life Insurance Company 
Newark, New Jersey 








Medical Corps Captain Seeks 
Life Insurance Co. Post 


Some life company should be interested in employing for its home office medical staff an 
honorably discharged Medical Corps captain, over four years in the service as medical unit 
commander and then as flight surgeon, and who served 13 months overseas in North Africa 
in the New York area. His medical background 
includes three years of pre-medical education at Columbia University followed by four years 
at University of Bern, Switzerland. Then a year of rotating internship and four years of general 


Has had no previous life insurance experience but believes that his overseas experience and 
general background qualifies him for a life insurance career in ''medical underwriting". Inter- 


Box 1601, THE EASTERN UNDERWRITER 


ee 
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New York 7, N. Y. 





dent. Mr. Lindsay also served as sec 

retary of the agency committee of th 

New York Life’s board of directors. 

When he retired as head of the agenc 

department he was succeeded by Dudley 

Dowell, who had been his chief lieuten 

ant, and who has demonstrated qualities 

of high leadership which will fit him for 
the post filled by his distinguished pre 
decessors, 

_When Mr. Lindsay retired from the 
vice presidency and chief helmsman of 
the New York Life’s agency division, 
he decided to make his home in Delray 
Beach, Florida, but hopes to spend his 
summers in Canada or in the West. His 
interest in sports, chiefly sailing, fish- 
ing, shooting and riding is life long, 
and he also plays golf and tennis. His 
participation in civic affairs has been 
demonstrated in many ways. Probably 
one of the most interesting experiences 
he had was as foreman of the First Ex- 
traordinary Grand Jury, after Thomas 
E. Dewey had been appointed as special 
prosecutor by Governor Lehmann in a 
successful effort to stamp out racketeer- 
ing in New York. That was a long 
drawn out service as the jury was in 
session for more than a year. Later, he 
was elected a director and chairman of 
the finance committee of the Grand Jury 
Association of New York County and 
also became a member of the Citizens 
Committee on the control of crime in 
New York, serving among others with 
Philip A. Benson, Col. Henry Brecken- 
ridge, S. Sloan Colt, Cleveland E. 
Dodge, Artemus L. Gates, Douglas Gib- 
bons and Joseph M. Proskauer, under 
the chairmanship of Henry S. Guggen- 
heim. When the present war started he 
became an officer of the Civilian Patrol 
Corps which patrolled piers, warehouses 
and other spots where enemy aliens 
might be operating. ‘ 

Hopes to See Day Come When U. S. 
Companies Will Operate Worldwide 
Mr. Lindsay, by the way, is hopeful 

that some day American life insurance 

companies again will be doing a world- 
wide business. 

“As we look back we can see how 
premature our expansion was,” he said, 
“and, yet, in those peaceful days when 
you required no passport and (in this 
country at least) there was no income 
taxes; when citizens of one country were 
buying government bonds of another 
country, feeling that they were prime 
investments, it is understandable that 
one would feel that the millenium was 
beginning. 

“It was a great vision that America® 
should lead the peopies of the world 
into a great mutual life insurance under- 
taking and while, as I have said, it was 
premature; nevertheless, I have a feel- 
ing that the day will dawn again when 
American life insurance will be con- 
ducted worldwide. But, unfortunately, 
when that time arrives, instead of lead- 
ing other business institutions in world- 
wide expansion, we shall be following 
them.” 

Mr. Lindsay is a member of these 
clubs and associations: Racquet and 
Tennis, New York; National Golf Links 
of America, Southampton, L. I.; South- 
side Sportsmen’s; The Pilgrims of the 
United States; and the St. Andrew’: 
Society. 





The, Georgia Association of Life Un- 
derwriters held its annual meeting at 
Macon recently. 
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Beveridge’s Program 
Near State Socialism 


UNEMPLOYMENT BOOK REVIEW 





conomist Wm. A. Berridge Writes 
Private Enterprise Angle Observations 
in Political Science Quarterly Article 


ms 





\ farsighted and extremely intelli- 
nt set of observations on Sir Wil- 
im Beveridge’s much discussed book, 
ull Employment in a Free Society,” 


peared in a recent edition of Politi- 
| Science Quarterly, published by the 
nerican Academy of Political Science, 
thor being William A. Jerridge, 
onomist, Metropolitan Life. 

Sir William, Mr. Berridge writes, pro- 
oses now to stabilize the economy, 
not the average, or axis, but at per- 
tual peak levels. Thus, he proposes 
he maintenance of a level of employ- 
ent hitherto not even attained during 
ims.” That’s a pretty large order, 
\ir. Berridge believes, and it raises 
any questions as attention will be de- 
ted primarily to the effects of Bev- 
ridge proposals upon eccnomic free- 
doms and institutions. 

“Small wonder, then,” continues Mr. 
serridge, “that he sees no way to make 
these raised expectations come true 
without a major operation upon the very 
system of private enterprise which has 
provided the bulk of employment. Nor 
* it to be merely an appendectomy ; 
for the surgeon has ‘raised his sights 
a little’ and proposes to cut out the 
patient’s heart. Essentially, free enter- 
prise is to pass out (through a combina- 
tion of public controls and outright own- 
ership) the State is to take over—yet, 
‘in a Free Society,’ says the title of the 
book. Not only must the various types 
of entrepreneurs in finance, industry 
and trade suffer great abridgements in 
their freedom, but so must the rank and 
file of the citizenry.’ 


What Is “Essential” 


Sir William does not admit this. In- 
deed, even the liberties which he does 
admit the State must encroach upon, 
to achieve full employment, are all, in 
his view, not “essential” ones. But Ber- 
ridge says that some liberties which 
Beveridge does not admit would be 
encroached upon at all, would neverthe- 
less be so in fact and he makes that 
clear. 

Just how far Beveridge would actu- 
ally go toward government displace- 
ment of private industrial enterprise 
is not clear to the reader of the book, 
nor apparently to the author. At one 
point he sees “every reason for hope 
that full employment could be assured 
in peace . . . leaving the major part 
of industry to private enterprise.” But 
elsewhere he advocates letting future 
circumstances settle the matter. In still 
ther places he seems to favor on a 
fairly extensive scale “expansion of the 
public sector of business,” not only “to 
bring monopolies under assured con- 

1,” but also to enlarge the area with- 

which investment can be stabilized 
directly,” and, moreover, “to increase 
the power of the State directly to sta- 
hilize demand in a specified sector.” 

Private industrial enterprise, in such 
ectors as Beveridge would tolerate its 

mtinuance at all, would certainly be 
subject to very stringent controls of 
vhich only some are expressly stated 

Beveridge. 

One effect of Beveridge’s doctrinal 

sition is to make him advocate that 
i¢ government, rather than economic 
lorces in the market place, shall guide 
i¢ flow of investment. He advocates 

tt only circumscribing consumer free- 

m, but also proposes direct govern- 
ient intervention in the marketing of 

msumer goods. Another economic 

eedom which he proposes to remove 
that of the industrial entrepreneur to 
cate his plants in the places which 

e deems economically and otherwise 
ie most suitable. Berridge says that 
Sir William’s program indicates that it 

not far from state socialism. 
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| OU’D be interested in the results of 
a recent test, made to gauge the effective- 


ness of U. C. mailings to prospects. 


Records were kept on 36,000 mailings 
of standard circularization letters, sent 
to prospects selected by U. C. agents in 
the field. To date, 4,300 replies have 


been received—an 1174% return! Agents 
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REPLIES! 





following these leads have already closed 
more than $1,000,000 of business—with 
700 more good prospects still to close and 
over 1,000 names yet to contact. Indi- 


vidual sales have run as high as $50,000. 


Here’s real proof of the effectiveness 
of Union Central’s sales help to its men 


in the field. 


THE UNION CENTRAL LIFE 
INSURANCE COMPANY 


CINCINNATI, OHIO 


Over $500,000,000 in assets 
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BURLYE B. POUNCEY 


1S 


Appointment of Burlye B. Pouncey 
manager, mortgage department, and of 
Peter V. Cloke as assistant manager, is 
announced by Guardian Life of America, 
New York. These appointments follow 
the retirement of Robert McDowell as 
manager of the company’s mortgage de- 
partment after forty-seven years of serv- 
ice with the Guardian. 

Burlye B. Pouncey, who succeeds Mr. 
McDowell as head of that department, 
has been assistant manager since 1932, 
Born in Birmingham, Alabama, he 
moved to New Jersey as a boy. Follow- 
ing graduation from high school in Jer- 
sey City, he attended Yale University 
and in April, 1924 joined the Guardian 














PETER V. CLOKE 


as assistant superintendent of the mort- 
gage department. On January 1, 1932 he 
was appointed assistant manager. Active 
in the Mortgage Bankers Association, 
Mr. Pouncey has appeared several times 
on programs of that organization. 
Peter V. Cloke, who becomes assistant 
manager, has been a member of the 
Guardian’s mortgage department since 
1931. After graduating from high school 
in Montclair, N. J., he attended Whar- 
ton School of the University of Penn- 
sylvania, receiving a B.S. degree from 
that institution in 1931. He then joined 
the Guardian as a clerk in the mortgage 
department. In recent years he has been 
particularly active in field work and in 
the development of new mortgages. 





PAUL F. CLARK A GRANDFATHER 

Paul Clark Eddy is the name of the 
son of Captain Randolph Post Eddy of 
the Army and Mrs. Eddy born last week. 
Mrs. Eddy is the daughter of Paul F. 
Clark, president of John Hancock, and 


Mrs. Clark. 


Wm. E. Pierce’s Hobby 

William E. Pierce of the Howard C. 
Lawrence agency, Lincoln National Life, 
Newark, has the interesting hobby of 
leathercraft which has brought him both 
pleasure and satisfaction. Recently he 
presented to General Agent Lawrence 
a beautifully hand-tooled and leather- 
stitched alligator bill fold which is a fine 
example of the expertness he has at- 
tained in his many years of following 
this hobby. Another wallet which Mr. 
Lawrence received was made of ostrich 
skin. 

Graduate of a medical school Mr. 
Pierce turned to life insurance after 
World War I service, and has been an 
agent for many years although recently 
he has been on the sick list. During 
convelascence he has pursued his hobby 
to occupy his mind. 





Helen Reiley, home office cashier of 
Union Mutual Life of Portland, Me., 
was recently elected president of the 
Portland Club, University of Main 
Women. 


E. ROY HOFMANN’S NEW POST 

The Provident Mutual Life announces 
the election of E. Roy Hofmann as as- 
sistant manager of agencies. Mr. Hof- 
mann entered the company in 1920 and 
was made agency assistant in 1939, 





CONTINENTAL’S LARGE GAINS 
Continental Assurance Co. increased 
its insurance in force $33,173,195 during 
the first half of 1945. The total in force 
at the end of June was at the all-time 
high figure of $531,812,089. New paid 
for Ordinary business increased 50% 
over the same preiod of 1944 and total 
paid for business increased 77%. 
Admitted assets of the company were 
$67,057,183. Surplus increased $255,678 
to a total of $3,482,126, and the general 
contingency reserve was increased from 
$800,000 to $965,000. Capital remained 
unchanged at $200,000. 
LEYENDECKER-SCHNUR GAINS 
The Leyendecker-Schnur agency of 
Guardian Life, 84 William Street, New 
York, had paid for business in July 
amounting to $1,092,129, bringing the 
total for the seven months of this year 
to $7,387,935. 





Wayne F. MacDougall has been ap- 
pointed assistant director of Penn Mu- 
tual’s war service bureau at the home 
office assisting Frank B. Runyon. 





through a 
RENEWAL COMMISSION LOAN 


®@ PRODUCTION 
@® WORKING CAPITAL 


® CUSTOMERS’ NOTES 
AND ACCOUNTS 


® POSTWAR 
OPPORTUNITIES 


@® EXPANSION 
® HOMES, ETC. 


OUR BUSINESS is loaning 
you money in substantial 


LIFE UNDERWRITERS CREDIT CORPORATION 
MINNEAPOLIS 2, MINNESOTA 


You Can Plan Today For 
Your Production and 
Home of Tomorrow 





amounts... the one source 
in the U.S. that specializes 
and really understands your 
needs. 

A renewal loan of $4,500 
costs you only 11 cents per 
day per thousand dollars. 

A unique plan developed 
by us in cooperation with the 
Northwestern National Bank 
of Minneapolis. 














Mortgage Manager Retires 





ROBERT McDOWELL 


After forty-seven years of service with 
the company, all but two of which were 
spent in its mortgage department, Robert 
McDowell, manager of the mortgage de- 
partment of Guardian Life of New York, 
has retired. ; 

A native New Yorker, Mr. McDowell 
joined the Guardian July 25, 1898, the 





LIFE SUPERVISOR WANTED 


Good opportunity available for 
ambitious underwriter. Prefer 
some full time or brokerage expe- 
rience. Drawing account against 
overriding and commissions. Leads 
furnished. We are a live wire 
Mid-Town agency. Apply Box 
1600, The Eastern Underwriter, 
41 Maiden Lane, New York 7. 











day after his eighteenth birthday. After 
two years as a clerk in the supply and 
later the premium record departments, 
he was transferred to the mortgage de- 
partment, with which he has been con- 
nected ever since. On January 1, 1930 
he was appointed manager of the mort- 
gage department and an officer of the 
company. 





ARIZONA ASSOCIATION ELECTS 
William C. Sills, Mutual Life of New 
York, was elected president of the 
Arizona Association of Life Underwrit 
ers at the annual meeting held in 
Phoenix, Allen Cameron, Beneficial 
Life, was named vice president, and 
Richard Bauerback, Equitable Society, 
secretary-treasurer. 





Orville H. Bartow, Bankers Life sales- 
man of Gering, has been elected presi- 
dent of Nebraska Panhandle Underwrit- 
ers Association. 
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Common Stocks 


(Continued from Page 1) 


new monies to invest than in 1940, 
| including other sources of cash such 
_mortgage payments, sale of bonds, 
, had in 1944 nearly $1.9 billions avail- 
able for investment. Equitable Society, 
\ ich in 1929 received a total of $100 
: llions of new monies, received in 1944 
¢ 76 millions and had total funds for in- 
, stment last year of $1,423 millions, or 
nore than ten times as much as in 1929. 
Tie ten largest life companies had last 
yar available for investment $2,407 mil- 
iions as against $346 millions in 1929. 
> average yield on ledger assets for 
1944 on pyr" made was 3.1% as 
¢ mpared with 4.8% in 1929. 

‘Ac tually there is no dearth of invest- 
nents,” says Mr. Davis, “for the U. S. 
Treasury at present is a source of never- 
ending supply. The root of the difficulty 
oe in the fact that these Governments 

ield only 24%% at best for those that 
can be purchased in any quantity. It 
is this low Government interest rate 
w hich is largely responsible for the 
sharp reduction in yield which life in- 
sirance companies have been receiving 
on their investments.” The largest com- 
pany’s yield declined from 5.2% in 1929 
to 3.4% in 1944. Many companies are 
down to 3% and one of the leading com- 
panies had a yield last year of 2.7%. 

This sharp decrease in investment yield 
is making it more and more difficult for 
companies to earn the interest required 
to me 1intain reserves, points out Mr. 
Davis. Most of the leading companies 
need a 3% yield. One company requires 
3.5% whereas one of the big New York 
companies is currently needing but 2.9%. 
Sees Possible Higher Costs 
“It seems quite evident,” says Mr. 
Davis, “that if the life companies are 
forced to continue taking largely 2“%% 
Government paper while the yields on 
their other investments are being sys- 
tematically pared through refunding op- 
erations, the cost of insurance may have 
to rise sharply for new policyholders. 
There are other sources of life insur- 
ance company income, such as mortality 
which cannot be gone into here. The net 
effect of the present trend appears to 
point toward a higher cost of insurance 
which may thus have the effect of de- 
priving many of our people of the op- 
portunity of building up personal and 
family security through their own sav- 
ings. Clearly many social considerations 
are involved.” 
Post-War May Be Less Pressing 
Continuing, Mr. Davis said: “After the 
war it is possible the investment prob- 
lems confronting life companies will be 
somewhat less pressing. Probably there 
will be a narrowing in the amount of 
new monies which they receive for in- 
sstment. The lapse rate and the sur- 
rer nda rate may well increase. Policy 
loans will go up in the future too. More- 
over, the life insurance industry’s unsel- 
fish and patriotic position toward Na- 
tional Service Life Insurance of veterans 
may serve to restrict sales. The life 
insurance companies are urging veterans 
to convert this insurance from five-year 
level premium term, as it now is, into 
Ordinary life, 20-payment life, or 30- 
payment life, even though such action 
muy obviously serve to cut out or at 
least thin out some likely prospects. 
Hence life insurance sales may them- 
se'ves not show much of an increase as 
co npared with their recent levels; in- 
deed, it would not surprise many ob- 
se. vers if they went the other way. Re- 
gv dless of the direction of new life in- 
stance sales, premiums for policies al- 
r ly in existence will remain at a high 


ERKSHIRE INCREASE IS 29% 

he Berkshire Life Insurance Co. an- 
nN onees that paid-life business for July 
in reased 29% over July, 1944. The first 
en months of 1945 show 29% gain in 
). ‘d-life business over the same period 
0! 1944. The company has had twenty- 
liieé consecutive months of increased 
Production over the corresponding 


months of previous years. 


Pru. Announces Juvenile 


Ordinary Policy Changes 


The Prudential, in making changes in 


juvenile Ordinary policies, announces 
that new juvenile policies have been 
prepared which provide for larger death 
benefits than heretofore. Policies issued 
at ages 5-9 are in immediate benefit for 
the full ultimate amount of insurance, 
while those issued at ages 0-4 provide 
larger graded benefits in the early policy 
years than previously and the ultimate 
amount is effective on the policy anni- 
versary nearest the insured’s fifth birth- 
day. Premium rates, including the rates 
for the applicant’s premium waiver bene- 
fit, have been increased slightly to cover 
the larger benefits and there have been 
minor changes in the non-forfeiturc 
values. These policies contain a new con- 
trol clause which provides that while the 
insured is less than twenty-one years of 
age, control vests in the applicant if liv- 
ing, otherwise in the primary beneficiary 
if living, otherwise in the secondary 
beneficiary if living, otherwise the in- 
sured. Control, as at present, automati- 
cally passes to the insured when he at- 
tains twenty-one years of age. Both the 
primary and_ secondary _ beneficiaries 
should be adults. 

Under the old clause if the applicant 
died during the insured’s minority, con- 
trol passed to the insured but could not 


be exercised during minority except 
through a guardian. Under the new 
clause a primary and secondary adult 


beneficiary should be designated in the 
policy at all times. 

Because of the requirement of the 
New York law, the applicant must have 
in force on his own life at least four 
times as much insurance as the total 
of all insurance (ultimate amount, includ- 
ing Ordinary, Intermediate and Indus- 
trial) in force and applied for on the 
life of the child in all companies. This 
requirement applies to all ages 0-9 re- 
gardless of the amount of insurance 
applied for on the life of the child. 
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Guardian Life’s Revision 
Of Retention Limits 


The Guardian Life, New York, has an- 
nounced that as of August 1 the com- 
pany’s limits of retention has been re- 
vised upward so that the maximum on 
the life or endowment plan, standard, 
minimum and medium-rating classes is 
$60,000 for the age group 26 to 50, in- 
clusive. The limits for intermediate and 
special-rating classes have also been re- 
vised upward. 

For automatic term 
term—10, 15 and 20 years, the limits of 
retention will be the same as for life 
and endowment plans except that for the 
age group 26 to 50 the maximum reten- 
tion on term plans issued within this 
age group will be $50,000. 

The company’s double indemnity rider 
has also been revised to cover the risk 
of death of a fare-paying passenger. 


and convertible 





“The new booklet, 
LIFE INSURANCE, 
what we who are now far from 


YOUR 


is just 


home want and need. Please send 
me 25 copies so that I can pass 


them on to others over here.” 


And SO, in substance, 
have read numerous letters from our men in the armed serv- 


ices, following their reading of the Company's 32 page book- 
let on National Service life insurance. 


Information and advice, if sufficient and impartial, is al- 
ways appreciated. That is why the life underwriter under 
arms, his buddies, and his loved ones at home, all regard 
Your Life Insurance so highly. It is concerned only with the 


serviceman’s life insurance problems. It outlines clearly the 
unique benefits of National Service life insurance. It urges 
the serviceman, without exception, to retain and convert to 
a permanent plan his government policy, and it tells him ex- 
actly how to get that job done with a minimum of effort. 
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Equitable Life of Iowa 
1945 Convention Year Book 


Field associates of the Equitable Life 
of Iowa in July were presented copies 
of a souvenir volume, * ‘The 1945 Con- 
vention Year Book,” by R. E. Fuller, 
agency vice president. 

Devised to replace in part the cus- 
tomary annual convention, which was 
canceled for the fourth consecutive year 
due to wartime conditions, the Year 
Book is a beautifully printed, profusely 
illustrated, plastic-bound publication 
which permanently records the attain- 
ments of the 236 Equitable of lowa 
agents and general agents who in 1944 
earned membership in one of the com- 
pany’s three production clubs. the chief 
feature of the Year Book is the section 


presenting the photographs and con- 
densed company histories of the 236 
club members. Another section recog- 


nizes the membershjp of the Equiowa 
One-a-Week Club and presents photo- 
graphs of major anniversary awards, and 
the names and records of members who 
qualified for them in 1944. A third sec- 
tion is devoted to the recognition of 
the more than 150 club members who in 
1944 earned awards for unusual conserva- 
tion ratios and for increases in their 
average size policies. 

The greatest degree of recognition in 
the Year Book is reserved for the com- 
pany’s two “men of the year’—L. J. 
Beaucage, Portland agency, who was 
named to the Hall of Honor, and H. S. 
3ell, CLU, Seattle general agent, whose 
organization work earned for him the 
Master Agency Builder designation. 





= K. G. RICE DEAD 


ee Rice, general agent in Mary- 
land for y E quitable Life of Iowa and 
a Chartered Life Underwriter, died at 
his home in Guilford, Baltimore, August 
2. His death was sudden. Funeral serv- 
ices were held in Baltimore August 4 
and burial was at Gettysburg, Pa., 
where Mr. Rice was born 45 years ago. 

Mr. Rice graduated from Gettysburg 
College, following which he became as- 
sociated with the Equitable Life of Iowa 
in Reading, Pa., as an agent. He was 
made general agent for Maryiand in 
1928 and transferred to Baltimore. He 
was active in many organizations. He 
was a trustee of Gettysburg College, 
chairman of the college loyalty fund and 
president of the Maryland Alumni As- 
sociation of the institution. He also 
was president of the Parent-Teacher 
Association of Garrison Forest Junior 
High School, member of the Elks and 
was a Shriner. He was active in St. 
John’s Lutheran Church. 

His wife, two sons, two daughters and 
five brothers survive. 








Arthur F. Williams, The Prudential, 
recently marked his fortieth anniversary 
with that company. 
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A. Walter, 


President’s 


manager 
Award from 


Graham 
receiving the 


Toronto 
A. N. Mitchell, president of the company. 


of the 





Osgoode branch of Canada Life 


Mr. Walter earned this honor by placing first among all the Canada Life managers 
in the United States and Canada in the standing, which reflects every important 


phase of agency management. 


Mr. Walter became associated with the Canada Life ten years ago. For several 
years he was in charge of his company’s educational program as educational super- 
visor and later as supervisor of field service. 





LOMA Honor Graduates 


Results of the 1945 Life Office Man- 
agement Association Institute examina- 
tions have recently been announced with 
642 examinations taken by students 
representing seventy-six companies. A 
number of students completed the ex- 
aminations with high academic honors. 
Designations were earned by the follow- 
ing students upon the completion of 
courses: 

Cum Laude—Course I—Belmont W. 
Adams, Union Mutual Life; Carmel Joan 


Ajello, Mutual Life of New York; Her- 
bert P. Annen, New York Life; Joseph 
J. McDonald, Metropolitan Life: Robert 
D. Schroll, The Prudential. 


Cum Laude—Course II—Leon W. Ells- 
worth, Southwestern Life; Archie D. 
Harder, Southwestern Life. 

Honorable Mention—Course I—Cyril 
D. Neff, Jr., Southwestern Life; Elsa 
V. Philipp, Northwestern Mutual; Agnes 


Goli, Midland Mutual; Dorothy D. Pike, 
Aetna Life. 
Honorable Mention—Course II—C. 


Edwin Carlson, Continental Assurance 
Co.; Frank E. Jarrett, Southwestern 
Life. 


ST. LOUIS ASS'N OFFICERS 


The Board of Directors of Life Under- 
writers Association of St. Louis has 
selected J. Russell Bley, special agent, 
New York Life, to serve as treasurcr of 
the organization during the 1945-46 fiscal! 


year, and named Thomas E. McCary, 
Jr., special agent, Penn Mutual Life, as 
secretary. 


This completes the roster of officers 
as at the annual meeting held several 
weeks ago Ralph D. Lowenstein, general 
agent, Massachusetts Mutual, was elect- 
ed president; James C. Greene, CLU, 
supervisor, General American Life, first 
vice president, and Ashley Papin, special 
agent, John Hancock Mutual Life, sec- 
ond vice president. 

Standard Life and 
Oklahoma 

Standard 

stock is 
three 


The name of the 
Hospital Insurance Co., of 
City, has been changed to the 
Life and Accident. Capital 
$50,000 and = incorporators are 
Oklahomans. 


Stephen W. Johnson was recently ap- 
pointed controller of Union Mutual Life 
of Portland, Me. 


A LOOK AT 
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For forty-four years, through wars, epidemics and depressions, the Home. Life has 
Every liberal practice consistent with the safety of policyholders’ funds has been 
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YY can secure a policy for every purse and 
remiums payable weekly, monthly, quarterly, semi-annually or annually 
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Do you try to interest the 
“sole proprietor”’of a business? 


“ASK PEYSER ABOUT IT” 


P. A. PEYSER—General Agent 
MANHATTAN LIFE INSURANCE CO. 
55 Liberty Street, New York City 5, COrtlandt 7-2676 








HONOR SAMUEL BERMAN 
Samuel Berman, general agent for 
Security Mutual Life, and Mrs. Ber- 
man were guests at a luncheon given 
by his New York Agency associates 
recently at the Hotel Duane. Mr. Ber- 
man, whose agency was No, 1 for 1944 
and No. 2 as of June 30 this year, was 
presented with a handsome overnight 
bag by those attending. 
The Security Mutual Life’s increase 
for July over July, 1944, was 24.8%. 





NEVER IN HISTORY 


has it been so necessary 
to take care of tomorrow 
with the resources of 
to-day. Life Insurance 
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the unknown tomorrow 
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and resources of to-day. 
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HEARD On The WAY 





Agency Items, published by the Equi- 
table Society, intends to devote some 
space each week to Certified Life Un- 
derwriters. The first article runs a 
picture of William J. Dunsmore, CLU, 
manager, 120 Broadway, New York, who 
this year to date has personally paid 
for more than $750,000. In his article 
Mr. Dunsmore said in part: 

“One of the first things I learned in 
the life insurance business was that re- 
sults were largely a state of mind and 
that one can do what he thinks he can. 
To get this power one must take ad- 
vantage of every opportunity to learn 
so as to- increase self-knowledge, self- 
respect and self-confidence. Therefore, 
logically, the CLU designation is a vital 
part of one’s equipment for getting the 
most possible out of the life insurance 
business.” 





T. Whitt Greer, Jr., manager at South 
Boston, Va., for Atlantic Life, recently 
decided that now, when most people 
have increased incomes and consider- 
able money in banks, would be a good 
time to present some interesting plan 
whereby an applicant can purchase soni 
type of limited pavment contract and 
discount four or five premiums eacl) 
year for five or six years, thereby hay 
ing a paid-up contract at the end of 
five or six years. He asked the hom: 
office actuarial department to suppl) 
the factors for calculating the discount 
premiums on 20 and 30 payment con 
tracts. In response to his request, two 
plans were worked out by that depart 
ment. 

Plan No. 1 provides for discountin 
four premiums each year for the firs 
five years, thus enabling any applica 
to purchase all 20 payment policy an 
have all premiums paid within fix 
years. 

Plan No. 2 provides for discountin 
five premiums at the beginning of eac 
year for six years, thereby paying up 
30-payment policy within six years. 

These factors are based on 2% di 
count (rate not guaranteed) and appl: 
only if premiums are discounted eac 
year as planned. The actual discount: 
premium to be paid at the beginnit 
of each year is arrived at by multipls 
ing the given factors by the annu 
premium at the proper age. 

Uncle Franci 
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- Post-War Mortgage Market 


By Georce §. Van Scuaicx 


Vice President New York Life and Former Superintendent 
of Insurance, New York State 


The following article by Mr. Van Schaick appeared in the Twenty-fifth 
annwersary number of the Savings Bank Journal of New York. 


We live in changing times and a 
changing world. Some of these changes 
have had a considerable effect upon 
mortgage lending practices. Much has 
been learned from the experiences of the 
depression. Certain hazards which pre- 
vail in mortgage lending having been 
learned, it would be folly not to attempt 


to reduce them. Similarly, certain prac- 
tices having been developed which have 
paid good dividends, it would be foolish 
to abandon them. 

It is generally expected that there will 
be a vast mortgage market in the post- 
war period.. It is to the interest of 
mortgage lenders and the general econ- 
omy that mortgage practices be sound 
and constructive and that mortgage 
standards be kept on a_ high plane. 
Sound practices, high standards and 
safety of investment go hand in hand. 


Periodic Reductions of Mortgage In- 
debtedness 


One practice which has developed in 
the past decade has been the emphasis 
on regular periodic reductions of mort- 
gage indebtedness. It has been learned 
that buildings have a useful life of 
fairly predictable duration. They usually 
have high earnings power in the early 
stages. Then the earning power declines. 
It is believed with reason that the de- 
flation in the 1930’s was caused in large 
part by the preceding over-expansion in 
credit. If true, then the lack of amor- 
tization of mortgage debt was obviously 
an important contributory factor. This 
was not restricted to debt in the form 
of real estate mortgages. However, 
mortgage indebtedness contributed to 
the picture of a great expansion in credit 
and to its inevitable effect. 

Amortization is sound not only for the 
mortgage lender but for the whole 
economy. It helps in the retention of 
equities and lessens the danger of ac- 
celerating price declines which often re- 
sult in bankruptcies and foreclosures. To 
be sure, the existing patterns of amor- 
tization established at the beginning of 
a loan, as though the income from the 
property will remain a steady stream, 
are probably not the best bases for re- 
duction of mortgage indebtedness. Sound 
mortgage practice calls for exploration 
of more flexible means whereby pay- 
ments may be adjusted to declining in- 
come stages in the economic life of the 
mortgage security. 

Amortization in the mortgage field 
will help in large measure to prevent 
blight by providing capital for the re- 
building which should come when the 
useful life of a structure has come to 
an end. Such a structure, if still weighed 
down by heavy mortgages, becomes the 
focal point of infection for more blight 
—a burden to the owner, to the mort- 
gagee and to the municipality, threaten- 
ng the values behind other mortgages 
in the lender’s portfolio. 

Among thé changes of the past few 
vears is the lessening importance of the 
personal liability of a mortgagor and the 
‘nhancement of the importance of the 
nortgage security. The trend of legisla- 
ion against deficiency judgments is not 
sO great a calamity from the standpoint 
ft mortgage lenders as was once 
hought. There was much to condemn 
n the practice on foreclosure sales of 
idding in properties for insufficient 
mounts. This in turn led to defici- 
ency judgments so large as to shock 
the public conscience. It was natural 
that remedial legislation should be 
forthcoming. The possibility of making 
money out of mortgage foreclosures 


through deficiency judgments is now 
largely eliminated. In the long run it 
seems probable that the minimizing of 
the value of personal liability will be 
good for the mortgage business. 

Security Throughout the Mortgage 

Term 

Sound mortgage lending of the future 
will insist on greater care as to mort- 
gage security throughout the entire 
mortgage term. An appraisel is sup- 
posed to be and is the rock foundation 
of safe mortgage investment. It should 
not be just for the day but for the 
duration. It should emphasize what 
values may be expected at the end of 
the term as well as at the beginning. 
The formula of percentage of loan to 
appraised value based on present circum- 
stances too often has lulled the lender 


into a false sense of security. If we 
but consider that a 100% loan on 
depression possibilities may be safer 


than a 66 2/3% loay on current values, 
we will realize that legislative formulae 
are not sufficient protection.. What is 
needed is sound appraisal supported by 
sound judgment in its use. 

There is no well-established or standard 
definition of appraisal. Appraisals seem 
to vary with personalities and the needs 
of the hour. In the past there has been 
altogether too little attention to the 
quality of an appraisal. Fortunately 
there has come a realization that the 
greatest uncertainty in mortgage lending 
comes from appraisals which lack the 
element of foresight. New standards are 
in the making by the leaders in the ap- 
raisal field. The standards should be set 
high and kept high. Insistently it should 
be kept in mind that an appraisal, while 
fundamental, should never stand alone. 
The appraiser is not the lender. An ap- 
praisal should be supplemented by some- 
thing known in insurance as underwrit- 
ing judgment. The lender reaches his 
conclusion of acceptance or rejection of 
a proposed loan by making full use of 
an appraisal in conjunction with business 
judgment. Good mortgage lending is 
never based on a formula alone. 

By way of illustration, appraisers in 
considering the value of a piece of prop- 
erty necessarily do not take into con- 
sideration foreclosure laws of the par- 
ticular jurisdiction. Good mortgage 
practice will consider the problems of 
realizing on the security in event of de- 
fault. Foreclosure practices and fore- 
closure costs, although not relevant to 
the intrinsic value of the property, are 
highly relevant to the question of how 
much of a loan should be made. In some 
jurisdictions the expense of foreclosure 
may approximate the usual equity mar- 
gin in a small loan and make small loans 
prohibitive. Nevertheless a _ healthy 
economy requires the financing of low- 
cost housing. Ways and means must be 
found to eliminate the high cost of real- 
izing on the security in the event of 
default. 

With primary emphasis upon mortgage 
security throughout the term of the loan 
there has developed the practice of a 
more intensive and continuing portfolio 
inspection. The old idea that a mort- 
gage not in default was therefore free 
from defects and needed no attention 
has passed away. Depreciation in mort- 
gage security may be serious before be- 
ing reflected by default. Banks, insur- 
ance companies and other mortgage 
lenders are giving careful and analytical 
attention to the quality and condition 
of their mortgage portfolios. They do 
this not only in order that any weakness 
or impairment may be reflected in the 
asset value but in order that appropriate 


steps may be taken to restore ailing 
mortgages to good condition or other- 
wise to protect the interest of the mort- 
gagee. 

This in turn leads to more careful 
servicing of mortgages if eventual losses 
are to be kept at a minimum. There 
should be nothing routine about mort- 
gage servicing. There should be inspec- 
tion, knowledge and corrective measures, 
but the greatest of these is knowledge. 
If every mortgagee could realize that the 
security which he has is depreciating 
hourly from the time the mortgage is 
given he would be more apt to insist 
upon regular check-ups to see how 
rapidly that depreciation is taking place. 
One must be constantly on guard 
to see that mortgage interest and 
taxes do not run behind, to see that mort- 
gage security is kept in good condition 
and to understand any unfavorable 
trends of location and environment which 
may make it necessary to call for in- 
creased principal payments or other pro- 
tective measures. The inflexible charac- 
ter of the mortgage instrument may 
stand in the way; hence methods of con- 
forming this instrument to realities 
should be explored. 


The Insured Mortgage 

It is quite likely that the insured mort- 
gage is with us to stay. It serves a use- 
ful purpose. Second mortgage financing 
was never a good thing for a sound 
mortgage business. For one thing it was 
too expensive for the borrower and often 
brought trouble to the first mortgage. It 
is doubtful whether uninsured 80% mort- 
gages will gain much headway. Most 
lending institutions have had an ex- 
cellent experience with their FHA port- 
folios. They most willingly give FHA 
credit not only for high-grade adminis- 
tration but also for setting standards 
high in lending practices. 

There are some who blame the heavy 
losses of the depression period largely 
on the inevitable business cycle. How- 
ever, the blighted and _near-blighted 
areas of our cities and towns are not 
the result of the business cycle. They 
were to some extent permitted to hap- 
pen because of unsound financing—f- 
nancing which took no heed of sound- 
ness of construction, design, light, air 
and sanitation. 

After all, the great inquiry in mort- 
gage lending as in other lines is “What 
is happening?” It is essential to know 
social as well as industrial trends, gov- 
ernmental policies of states and munici- 
palities as well as of Federal Govern- 
ment, economic probabilities as well as 
the immediate state of the market. 
Knowledge is power, but it is some- 
thing more. An awareness of what is 
happening is the greatest safety factor 
yet devised. 

It would be well for every mortgage 
lender to read with care the proceedings 
before the Sub-Committee on Housing 
and Urban Redevelopment headed by 
Senator Taft of Ohio. Here is present- 
ed some of the best thinking of the day 
upon part of the most important phases 
of postwar economic policy and plan- 
ning. No one can study and analyze 
this testimony, which reflects modern 
thought and aspirations as well as a 
definite modern trend, without a realiza- 
tion that there has developed in our 
midst a social and economic movement 
which will tend to stabilize future real 
estate values and bring some restraint 
to blight which has led to loss and 
sometimes even disaster in the mortgage 
field. 

Opportunity for Mortgage Lenders 

The mind of the nation, of individuals 
as well as Government, is intent upon 
using every appropriate resource in 
peace time to insure relatively full em- 
ployment. Never before has there been 
so much thought and planning given to 
a future problem. Such differences as 
exist lie in methods to be employed, not 
in the objective to be sought. Much of 
this planning as it materializes will call 
for projects requiring mortgage financ- 
ing. There would seem to be in the 


making a mortgage market of excep- 
tional size. 
If this be true then mortgage lenders 
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will have a rare opportunity to do well 
both for themselves and for their coun- 
try. Let us hope that they will make 
the most of this opportunity by straight 
thinking, by the development of high 
standards and by the use of vision and 
a broad-gauged attitude. 


15 YEARS WITH BANKERS NAT’L 





Abraham Goldstein, Connecticut General 
Agent, Also a Leader in Zionist 
Movement in State 

Abraham Goldstein of Hartford, gen- 
eral agent, Bankers National Life for 
Connecticut, is observing his fifteenth 
anniversary with that company and has 
built up an outstanding organization 
state-wide. His agency ranks among the 
first three leading general agencies of 
the Bankers and among his men are 
qualifying members of either the com- 
pany’s Master Producers or President's 
Clubs. 

In addition to his life insurance activi- 
ties, Mr. Goldstein is one of the leading 
Zionists of Connecticut, is a frequent 
speaker at its various meetings, and also 
publishes a paper in the interest of the 
Zionist movement that has state-wide 
circulation. 

Mr. Goldstein is now anticipating the 
return from overseas service of his son, 
Sergeant Ellie, who will enter his 
father’s agency. He served throughout 
the Tunisian, North African and Italian 
campaigns. 


LIBERALIZES CLAUSES 

The Guarantee Mutual Life of Omaha 
has liberalized its war and aviation 
clause and announces aviation rating 
reductions. Company also announces the 
appointment of Fred Heidemann as 
tabulating supervisor. He has been with 
the company in tabulating work for 
fifteen years. 





FORT WORTH APPOINTMENT 

Harry W. Sloan has been appointed 
manager of the Fort Worth agency of 
California-Western States Life 
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IMPROVED AIR TRAVEL POLICIES 

Lowering of premium charges on air- 
line travel insurance policies reflects the 
safety established 
airlines 


record of 
and 


excellent 
commercial also the de- 


termination of insurance companies to 
grant the public improved protection at 
better rates as rapidly as conditions 


warrant such changes. In announcing 
these new or improved policies the in- 
frankly experi- 
menting. They do not know whether 


experience will justify the steps 


surance companies are 
future 
taken but in 
they do not err 
Associated 


serving the public interest 
side of 
overcharging. Un- 
derwriters is now furnishing to passen- 


often on the 
Aviation 


gers traveling on airlines $5,000 of in- 
surance while on any trip for a cost of 
25 cents, regardless of the number of 
On transcontinental 
hours or more, 
this reduction in rate of 75%. 
On shorter flights the reduction is pro- 


longer trips 


hours of flying time. 
flights, taking twelve 
means a 
portionately less, but on 
around the country it is in excess of 
75%. 

This change and also that announced 
by the Continental Casualty in making 
available ticket and accident 
rates on a worldwide 
American 


aviation 
insurance at low 
basis to passengers on Pan 
and American Export planes and other 
lines abroad, are possible only because 
airline travel experiences very few acci- 
dents and fatalities. Billions of passen- 
been flown safely, de- 


ger miles have 


spite strains created by war conditions. 


Insurance companies will watch with 


close interest reports of sales of air 
travel policies at the new reduced rates 
and with broader coverage. Rates are 
low that one wonders why any pas- 
senger will fail to buy a trip travel policy, 
providing he or she knows such insur- 
is available. It is confidently ex- 
that the airlines will cooperate 
with insurance companies in acquainting 
the public fully with the facts about 
travel policies. During the last 
two years not only more people but a 
greater percentage of passengers on rail- 
roads have purchased trip accident in- 
surance than at any previous period. No 
doubt the public generally will become 
as fully conscious of air travel insurance, 
offered at the present practically nominal 
rates, within a relatively short time, 


ance 
pected 


these 


SEE CHANGE IN DAILY PAPER 
FINANCIAL PAGES 


Most financial writers for daily papers 
believe that there will be a greater in- 
news in the post-war 
period and look for 
the present set-up of the financial pages. 
The fact that many of these pages are 
now in a rut led Editor & Publisher 
to make a survey recently, that 
official trade paper of the 
newspaper business, will not be 
prised if there evolves a broadening of 
the base of the financial page to provide 
interpretation of day-to-day 
home, 
buying a 


tcrest in such 


some changes in 


and 
magazine, 
sur- 


economic 
finance in the 
aid in transactions as 
house or of planning for a “rainy day.” 
That some concessions to the new supply 
of average-income investors will be made 
seems probable. Viewpoints of financial 
writers disclosed by Editor & Publisher 
follow: 

Todd Wright, New York Daily News, 
and president N. Y. Financial Writers 
Association: “Recent letters from read- 
ers indicate a new generation of finan- 
cial page readers who have never in- 
vested and want to know about it. There 
has been too much corporation publicity 
that is of interest to nobody but a few 
top stockholders. There should be a lot 
more interpretative pieces on new 1n- 
dustries and old line companies written 
in plain. simple language so Joe Doaks 
can understand.” 

Leslie H. Gould, financial editor, Jour- 
nal-American: “The public is going to 
come into the stock market in greater 
numbers than ever before for this coun- 
try is running into an era of mass buy- 
ing. There will be more demand from 
small buyers of securities for informa- 
tion as to individual companies and as to 
market movements.” 

C. Norman Stabler, financial editor, 
New York Herald Tribune: “When V-J 
Day comes, is it likely that the: readers 
of a newspaper will be less interested 
in the affairs of their corporations? 
There’s where our financial section en- 
ters. It is not to be a section of a few 
tables after the war, tables of stock 
quotations and the dividends declared. 
It must be a section which recognizes 
the new place of America in the world 
economy. The fields for coverage must 
include international trade, foreign ex- 
change, scientific development, the 
myriad of activities of corporations, and 
the markets of all commodities and 
securities. The section will be larger, 
give business news more importance, 
use non-technical language and include 
more interpretative articles.” 

Sylvia Porter, financial 


average and to 


such 


columnist, 





W. MASON 


JARVIS 


Jarvis Woolverton Mason was elected 
vice president of Wilson, Haight & 
Welch, Inc., Hartford and New York 
advertising agency, formerly Wilson & 
Haight, Inc. After New York Univer- 
sity’s School of Commerce he operated 
his own insurance agency in Mount 
Vernon, N. Y., entering the advertising 
business with Charles Austin Bates, 
Inc., New York agency, in 1930. He was 
advertising manager of The London As- 
surance, New York. Later he started 
an advertising program for the Na- 
tional Fire where he was advertising 
manager for five years. In November, 
1942 he joined Wilson & Haight, Inc., 
as account executive and research di- 
rector. In addition to his duties in the 
latter capacity he serves as account 
executive for the Connecticut Mutual 
Life, Parsons Paper Company, Security 
Insurance Companies of New Haven and 
Wico Electric Co. 

* ok Ox 

Mr. and Mrs. Thomas Fuller South- 
gate, Durham, N. C., have issued an- 
nouncements of the marriage of their 
daughter, Loula McDonald Southgate, 
to Lieutenant Commander Edward Wal- 
ter Yorke, Jr.,. USNR. The marriage took 
place in Durham on July 27. Mr. South- 


gate is president of J. Southgate & 
Son, established by his grandfather in 
1872. 

* * 


Paul Riebesell, manager of the Isar 
Life Insurance Co. of Germany, is one 
of the German business men now a 
prisoner in a Munich jail. A picture of 
him while in the courtyard of the jail 
was printed in Monday’s New York 
Times. 

x * 

Edda Marie Hawkins, Reliance Life, 
Long Beach, Calif., was recently elected 
president of the Business and Profes- 
sional Women of Long Beach. 

ee a 

Miss Helen Codere, daughter of Presi- 
dent C. F. Codere of the St. Paul Fire & 
Marine, will be a part- -time assistant at 
Vassar College the coming year. A 
graduate of the University of Minnesota, 
she is working for her doctorate at 
Columbia University and while doing so 
will serve as a part-time assistant in 
anthropology at Vassar. 





Evening Post: “The financial pages 
ought to be written in an entirely dif- 
ferent style so that any one can under- 
stand. Writing should be aimed at ex- 
plaining the technical facts, not just 
reporting,” 








DR. S. B. SCHOLZ 


Dr. Samuel B. Scholz, second vice 
president and medical director, Penn 
Mutual Life, has been re-elected to the 
board of governors of the Philadelphia 
Heart Association, for a term of five 
years. He is chairman of the Rheumatic 
Fever Council of the Heart Association, 
and for many years has been active in 
the work’ of this organization of promi- 
nent physicians, cardiologists and public 
spirited laymen of Philadelphia. 

x ok Ok 


Tom Bouck, an agent for John Han- 
cock Mutual Life at Columbus, Ohio, 
won his second Akron district amateur 
golf championship in the twenty-third 
annual tournament at the Loyal Oak 
course at Akron on July 22. 

ear ee 
Thomas B. Fletcher has been appointed 


a member of the Canadian board of the 
Scottish Union & National at Toronto. 





Eddowes Co., Inc. 


E. R. BURRY 

E. R. Burry, vice president and man- 
ager, Hoey & Ellison Life Agency, Inc., 
New York City, Equitable Life of Iowa, 
has not had a lapse of a policy since 
1942 in his personal production, and gets 
74.6% of his personal business from 
old policyholders. He is a graduate of 
the company’s 1928 training course. 
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Cobb & Stebbins of Denver 

Cobb & Stebbins, 
eneral agency which supervises agency 
business for several companies in Col- 
orado, Wyoming, New Mexico and other 
states in that area, reports a sizable in- 
crease in agency premiums during the 
first half of this year. The gains range 
by various lines from about 10% 
30% above the same period in 1944, Auto- 
mobile comprehensive and liability, in- 
land marine, fire and casualty lines gen- 
erally are expanding. Among the causes 
for this are higher values for farm, 
business and personal property, greater 
movement of goods in the Western coun- 
try because of concentration of war 
effort in the Pacific and increased in- 
come by those who buy insurance. The 
general agency is stimulating its produc- 
ers to sell the story of insurance now to 
prospective clients and old policyholders 
during a time when money is plentiful 
and resistance to buying essential lines 
of coverage is at a low point. 

When the writer called recently at 
the Cobb & Stebbins office in the Asso- 
ciated Gas & Electric Building in Denver 
he found only Leonard Stebbins in 
charge of the large and busy headquar- 
ters. Herbert Cobb Stebbins, oldest of 
the Stebbins brothers, former. presi- 
dent and now secretary ‘of the American 
\ssociation of Insurance General Agents, 
was out in the field among the agents, 
is were likewise Eugene B. and Ray- 
mond H. Stebbins. The brothers have a 
rotating program for office and field ac- 
tivity. Clarence Cobb, senior member of 
ihe general agency who has been asso- 
jiated with it since 1891, comes to the 
office almost every day. 

Leonard Stebbins joined Cobb & Steb- 
‘ins in 1938 along with his brother Ray- 
nond H. Stebbins. For ten years prior 
hereto they had maintained a general 
gency of their own, the Mountain 
tates Agency Co. During the years the 
our brothers have been together busi- 
ess has expanded in good manner and 
velief is that newer and larger quarters 
ill be required when the war is over 
nd renovations and changes are per- 
litted. The Cobb & Stebbins general 
«gency was started by George E. Crater 
1 1864 and was the first insurance office 
1 Denver. C. B. Cobb joined in 1869 and 

year later purchased the Crater in- 
‘rest. 


prominent Denver 


to over 


* * * 


dail Claims Keep Adjusters Moving 
in Mountain States 


Randolph M. Hill, general manager of 
he Rocky Mountain department at Den- 
er, Colo., of the Fire Companies’ Adjust- 
nent Bureau, finds summer an especially 
usy time of the year for himself and 
lis staff. Now come the hail losses which 
May not involve a huge amount of money 
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in the aggregate but which do involve a 
very large number of individual claims. 
And last year Mr. Hill had in addition 


the task of being general chairman for 
the Grant Nest meeting of Blue Goose, 
which was held in Denver in August. 


That he and his committee did a fine 
job is reflected in words of high praise 
spoken by Eastern and other Blue Goose 
delegates who attended that wartime 


gathering. Mr. Hill is almost universally 
addressed as Rand Hill. 
Summer storms in Colorado, as the 


writer saw for himself, are often shorter 
and more violent than those which oc- 
cur along the Eastern seaboard. It is 
fairly common for rains to occur daily 
for a period and still leave the sun shin- 
ing the better part of each day. Clouds 
generally are not as low to the ground 
as around New York. Denver itself is 
over 5,000 feet above sea level and dur- 
ing several thunder storms peaks of the 
highest mountains were still visible, in- 
dicating the clouds were at least no 
lower than 14,000 feet. In the relatively 
chilly air at such cloud levels hailstones 
form more readily than in the East, even 
though in this part of the country some 
hail storms do considerable damage to 
crops. 

The FCAB, through its Denver branch, 
does not adjust hail damage to crops, 
only that to property. The vast ma- 
jority of losses consist of damaged roofs, 
automobile tops and broken windows. 

This year hail storms started during 
the last week of May in the Colorado 
area. To meet the severe strain on ad- 
justing personnel during the hail period 
Mr. Hill and his associates each summer 
hire instructors in mechanical training 
from Denver and Cheyenne schools. 
They assist in surveying damage and 
making adjustments after receiving a 
basic training in that work. Most of 
these men from the schools went on the 
job June 11, only three days after the 
schools closed. In the meantime the 
regular Denver adjusters tried to con- 
tact as many hail claimants as possible. 
Mr. Hill—who, by the way, is not a rela- 
tive of Secretary William E. Hill of the 
FCAB—told me that the Denver office 
becomes a virtual “mad house” with hail 
files all over the place. Between June 1 
and July 10 of this year the bureau had 
nearly 3,000 assignments. This year 
storms are now frequent in the West 
just as they are in the East. 

With the regular staff and thirteen 
temporary storm men the bureau was 
making a valiant effort last month to 
catch up on accumulated claims. Mr. 
Hill believed it would take over' three 
weeks to finish the knowri work, pro- 
viding, he said, “it doesn’t storm any 
niore.” 

Close to 1,000 claims, developed from 
a hail storm at Lamar on June 24. Dur- 
ing the last week of May and first week 
of June more than 1,600 claims were re- 
ported following storms at Burlington, 
Limon, Greeley, Rocky Ford, Sugar City 
and other places. 

Adjustment of these hail losses calls 
for an expert knowledge of roofing con- 
ditions, depreciation, cost and extent of 


* articles 





A. E. BATES 


repairs and human nature. Storm cov- 
erage is written widely in the Mountain 
States area and unlike the hurricanes 
in the East, which may occur only infre- 
quently, the hail storms come every year 
with the advent of warm summer 
weather. Until fall brings a change in 
weather conditions hail falls steadily 
wherever local storms occur. Never a 
dull summer for the FCAB in the Rocky 
Mountain area Mr. Hill gasped as he 
reached for another pile of hail claims. 


* * * 


Medal for A. E. Bates 
A. E. Bates, who in civil life is man- 
ager of the Latin-American department 
of Sterling Offices, Ltd., and who is 
now attached to the Office of Personnel 
Services of the Air Transport Command, 


has been awarded the Good Conduct 
Medal with Ribbon in the Caribbean 
area. The 1108th Army Air Force Base 


Unit of which he is a member was re- 
cently awarded the Meritorious Service 
Unit Plaque for outstanding work in 
British Guiana. 

Mr. Bates was educated at St. Jerome's 
College, Canada, and the University of 
Mexico. For five years he was auditor 
of the New York agency of the Banco 


Nacional de Mexico, largest bank in 
Mexico, and was then transferred to 
Mexico City where he was in charge 


of the bank’s new accounts department. 
He then went into the reinsurance field. 
Mr. Bates has three brothers. One is 
the Most Rev. Alonso Escalante Bates, 
Apostolic Administrator and Vicariete of 
Pando, Bishop of Bolivia. Another 
brother i is attached to the 9th Air Force 
in Germany and a third is with the 
orientation and education department at 
Camp Blanding, Florida. 
* * * 
Making Records of Business Concerns 
Open to Researchers and Writers 


Professor Thomas C. Cochran of New 
York University is the chief spark plug 
in the New York Committee on Business 
Records which has as its objective the 
making available to scholars and repu- 
table, first class writers the records and 
history of corporations and other busi- 
ness institutions. 

For a long period business got a bad 
break from writers. The late S. S. 
McClure opened the columns of Mce- 
Clure’s Magazine, then very important 
and now defunct, to a number of news- 
paper men and magazine writers who 
painted the stories and operations of 
corporations in such gloomy colors that 
they became known as muck rakers. 
Other magazines were quick to follow 
and then the public got fed up and 
of that type began to disap- 
pear. 

The situation has turned 


now com- 


pletely around, and at the present time 
some leaders in the literary world 
writing 


are 


or have written the histories 














LEONARD STEBBINS 


of important business institutions. Re- 
cently, books by competent writers ap- 
peared telling the history of the At- 
lantic Mutual and Johnson & Higgins, 
prominent insurance brokers. Marquis 
James, twice a Pulitzer prize winner, 
some time ago wrote the history of the 
Insurance Company of North America 
and is now writing the history of the 
Metropolitan Life. Albert W. Atwood 


is writing the history of the Mutual 
Benefit. Dr. J. Owen Stalson wrote 
“Marketing Life Insurance.” The Mu- 
tual Life and the United States Trust 
Co. are having histories written. 
Henry H. Reed, Greater New York 


manager of the Insurance Co. of North 
America, is on the New York Commit- 
tee on Business Records. Some other 
members are Allan Nevins of Columbia 
University, distinguished biographer; 

Beardsley Ruml of R. H. Macy & Co. 
and Federal Reserve Bank of New 
York; R. G. W. Vail of New York 
Historical Society; John T. Madden, 
Mulford Martin, G. Rowland Collins 
and E. A. J. ‘Johnson of New York 
University; Arthur H. Cole, Harvard 
University; Edward P. Farley, Ameri- 
can-Hawaiian Steamship Co.; Franklin 
F. Hopper, New York Public Library; 
James Lyne, Railway Age; Frederick 
G. Melcher, Publisher’s Weekly. 

In discussing why corporations should 
open their records to scholars, Professor 
Thomas C. Cochran said: 

“Since the individual firm is the real 
maker of economic history, the scholar 
needs to know how individual firms 
actually operate. He can’t learn this 
from materials now available. Most of 
this material: is biased, coming as it 
does from Government indictments and 
investigations. There is plenty of factual 
material relating to business. It gives 
over-all results of the activities of many 
companies, as reflected in total U. S. 
production, employment, wages,  divi- 
dends, etc. This material tells little or 
nothing about how the activities of in- 
dividual companies and the decisions of 
individual executives or beards of direc- 
ae _brought about the total results of 
U. business activity. Reports of the 
ler pe of Commerce, for instance, 
tell nothing about what any one com- 
pany contributed toward business’s per- 
formance over the years. Such reports 
tell nothing about how the company did 
its job. 

“The scholar can learn from the rec- 
ords of bankruptcy proceedings some- 
thing about what makes a company suc- 
ceed or fail. But he would like to know 
a great deal more about this. So would 
the executive. If the scholar had access 
toasufficient range of company records 
he could work out sound generalizations 
about what might be expected to hap- 
pen if an executive were to deal with a 
fiven situation a certain way, or the 


(Continued on Page 25) 
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Three Are Advanced 

By America Fore Group 
BUSWELL, ATKINSON, BROKAW 
Become Assistant General Adjusters; 


All Have Served Companies 
for Many Years 





Bernard M. Culver, president of the 
America Fore Group, announces promo- 
tions of fire companies loss adjusters 
Frederic G. Buswell, Ralph E. Atkinson 
and Eugene S. Brokaw to assistant gen- 
eral adjusters. Mr. Buswell, formerly 
staff adjuster for northern New Jersey, 
goes to the home office at 80 Maiden 
pee from Newark. Mr. Atkinson and 
Mr. Brokaw have been working from 
the home office for some time. 

Mr. Buswell, a native of New Jersey, 
graduated from Stevens Institute with 
a degree in mechanical engineering. For 
several years he was with Westinghouse 
and later with the General Adjustment 
Bureau, Philadelphia. He joined America 
Fore in 1918 as northern New Jersey 
staff adjuster the position he has since 
held. Mr. Buswell is a member of the 
Exchange Club, Newark, a member of 
the fire prevention committee of the 
Newark Safety Council and has served 
as chairman of the committee. 


Atkinson and Brokaw 


Mr. Atkinson was born in Brooklyn 
and went with the loss department of 
the Continental in 1900. He has held 
various posts including that of chief 
clerk’s assistant and adjuster in the New 
York city territory. 

Mr. Brokaw, also a native of New 
Jersey, is a graduate of Rutgers in civil 
engineering. He entered insurance as an 
engineer for the Middle States Inspec- 
tion Bureau and when that organization 
was discontinued went with the America 
Fore companies in 1911. All of his serv- 
ice has been in the field where he suc- 
cessively has been inspector, assistant 
special agent, engineer, special agent and 
adjuster. 





Empire State Plane Crash 
Problems Being Adjusted 


Numerous adjusting problems asso- 
ciated with the fire and other claims 
arising from the plane crash into the 
Empire State building in New York 
City on July 28 are now being worked 
out. It appears that the fire loss may 
increase to about 20% of the total prop- 
erty damage, estimated at around $500,- 
000. As the building was not insured 
against extended coverage risks insur- 
ance companies will not be responsible 
for more than the damage caused ex- 
clusively by fire. Whether the Army will 
accept complete responsibility for the 
disaster, or whether the building corpo- 
ration and other assureds will collect 
from their fire insurers for such amounts 
as are recoverable has not been deter- 
mined finally. 


NATIONAL UNION DIVIDENDS 


Directors of the National Union Fire 
of Pittsburgh have declared a regular 
dividend of $1.50 a share and an extra 
dividend of $1 a share, both payable 
August 27 to stockholders of record Au- 


gust /. 





NIAGARA GOLF MEET 

The Niagara District Fire and Casualty 
Insurance Agents’ Association is holding 
its annual golf tournament at the Glen- 
dale Golf Club, Hamilton, Ontario, on 
September 6. A number of visitors from 
insurance circles in New York State 
are expected to attend. 


IAC TO MEET OCTOBER 17 





Advertising Conference to Hold Cur- 
tailed Meeting in New York; Theo. 
Budlong Program Chairman 
The Insurance Advertising Conference 
will hold a curtailed annual meeting at 
the Hotel Roosevelt in New York City 
on Wednesday, October 17, in keeping 
with the restrictions on conventions and 

travel of the ODT 

The program committee, under the 
chairmanship of Vice President Theo- 
dore Budlong, is planning to obtain a 
speaker for the luncheon and addresses 
for the morning and afternoon sessions. 
There will be no entertainment. Details 
will be announced later. Members are 
not urged to travel to attend the JAC 
meeting specifically, but schedules can 
be arranged so that, if a visit to New 
York is necessary during October, the 
seventeenth may be reserved for the 
annual meeting of the Insurance Adver- 
tising Conference. 





HAIL LOSSES IN VIRGINIA 


Uncle Sam may have to take a loss 
on his first trial in crop insurance in 
Pittsylvania County, Va., one of the 
two Virginia counties singled out for 
the experiment this year. Recent hail 
storms have resulted in claims for losses 
being filed by eighty farmers. The total 
number of Pittsylvania farmers who 
took out Federal policies against all 
forms of crop damage was 540. Tobacco 
crops suffered most from the hail 
storms, it was reported. 


Chairman and President Of 
Metropolitan Fire of N. Y. 


BERTRAM N. CARVALHO 


Bertram N. Carvalho, president of the 
Metropolitan Fire Reassurance Company 
of New York and Hartford, has been 
elected chairman of the board of direc- 
tors of that company. He will continue 
to serve as president. Mr. Carvalho’s 
career as a reinsurance executive goes 
back to 1911 when the Fire Reassurance 
Company of Paris established its United 
States branch and named Mr. Carvalho 
its manager. In 1920 the Fire Reassur- 
ance of New York took over the busi- 
ness of the United States branch with 
Mr. Carvalho named as president. 

In 1932 a merger took place between 
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KEEP AUTOMOBILE BUSINESS ON YOUR BOOKS 


Don't let it be recaptured 
by outside interests ! 
The Springfield Group Plan for the financing and insuring of auto- 


mobiles will help you to do this. 
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put the plan to work at once. 


Order your advertising aids and 
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the Fire Reassurance of New York and 
the Metropolitan Fire of New York 
under the title of the Metropolitan Fire 
Reassurance and ‘Mr. Carvalho was 
chosen as president of the new company 
in which position he has served since 
that time. 

Many changes have taken place in the 
methods of procedure and types of ’re- 
insurance covers in the thirty-four years 
of Mr. Carvalho’s stewardship. He is 
widely known by insurance executives 
throughout the country as a leader in 
the reinsurance business. 





FORBES ON MICHIGAN FIRE FORM 





Commissioner Informs Companies of 
Rules Governing Use of New 
York Standard Policy 


Commissioner David A. Forbes is 
sending a letter of instructions to all 
fire-writing carriers licensed in Michigan 
informing them of the provisions of the 
1945 act legalizing the use of the so- 
called New York standard fire policy 
but continuing several provisions of the 
1918 Michigan standard policy. The new 
law is effective as of September 5. 

The Commissioner lists the specific 
provisions of the old law which arc re- 
tained for the protection of policyholders 
and sets forth exactly what deviations 
from the exact letter of the statute 
will be approved by the Departmen, 
what leeway will be permissible in ar- 
ranging the policy’s form, and_ the car- 
riers are notified that they will be al- 
lowed to use up stocks of old policy 
forms providing they are properly en- 
dorsed to include the provisions of the 
new law. It is also pointed out that a 
1945 amendment of the insurance code 
requires that a finished printed copy of 
the new 1945 policy form must be filed 
with the Department for approval or 
disapproval. 

The safeguarding ‘clauses held over 
from the’ old law provide, briefly, that: 
No carrier may base a defense on a 
breach of warranty or condition occur- 
ring prior to the loss unless the breach 
existed at the time of the loss or con- 
tributed to it; that all losses must be 
paid within thirty days; that when pro- 
vision is made for an umpire under an 
appraisal clause, the umpire chosen shall 
be a circuit judge of the county where 
the loss occurred, and that when an 
insurer shall be entitled to subrogation 
against a third party, this shall be 
deemed to include contractual as well as 
tort rights of action only to the extent 
of the loss and that insured and insurer 
may maintain either separate or joint 
actions to recover their respective shares 
of the loss. 





Boyd Insurance Manager 


For Remington Rand 


Al N. Seares, vice president, and T. J. 
Norton, general sales manager, systems 
division, Remington Rand, Ince., an- 
nounce appointment of Major George 
W. Boyd as manager of the bank and 
insurance department, with headquarters 
in New York City. His responsibilities 
include the planning and direction of 
sales to banks, other financial institu- 
tions, and insurance companies through- 
out the United States. 

As a staff member of the Sriesisation 
Planning and Control Division, Office of 
the Quartermaster General, Washington, 
D. C., Major Boyd was closely identified 
with the work simplification program, 
which employed the use of simplified 
industrial engineering techniques for 
work analysis. 

Prior to his Army service, he had 
been continuously associated with Rem- 
ington Rand since 1920. He served as 
manager of the Portland, Ore., branch 
and of the bank and insurance depart- 
ment in the Los Angeles and New York 
City branches. 


RULING OF MINN. OFFICIAL 


The Minnesota Attorney General has 
ruled that it is permissible for an in- 
surance agent who occupies former bank 
quarters to allow his customers to use 
the safety deposit boxes free of charge. 
The State Banking Department had 
questioned the legality of this practice. 
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Mulligan President 
Of War Damage Corp. 


SUCCEEDS HOWARD KLOSSNER 





Unzicker Becomes Vice President and 
Davis Treasurer; Both Were 
Assistant Treasurers 





Charles B. Henderson, Acting Federal 
Loan Administrator, announces that the 
directors of War Damage Corporation 
have accepted with regret the resigna- 
tion of Howard J. Klossner as. president 
aad director, a position to which he was 
e ected in February of 1944, to succeed 
\ill L. Clayton who resigned to take up 
other duties of a publlic nature. Effec- 
tive immediately Henry A. Mulligan, who 
has been treasurer and director of the 
corporation since its establishment, be- 
comes president. i 

Mr. Mulligan was born at Newburg, 
\V. Va. He studied at Delaware State 
University and the College of the City 
of New York. He was employed as an 
assistant engineer with the Baltimore 
and Ohio Railroad from 1906 to 1909, and 
as liquidator with the United States Cus- 


HOWARD J. KLOSSNER 


tcms Service at New York from 1907 to 
1917, at which time he entered the United 
States Army and served as a sergeant 
with the 306th Infantry, AEF. He was 
an auditor with the Federal Reserve 
Bank of New York from 1920 to 1922; 
auditor and later chief auditor of the 
War Finance Corporation from 1922 to 
1927; examiner, and later chief, Division 
of Examinations, Federal Farm Loan 
ireau from 1927 to 1932. Mr. Mulligan 
has been treasurer of the Reconstruction 
nance Corporation since 1932 and di- 
‘tor and treasurer since July, 1941, 
ich posts he continues to hold. He is 
o director and treasurer of the RFC 
rtgage Company and director of the 
leral National Mortgage Associat‘o.. 


Unzicker and Davis Advanced 


‘oncurrently with these changes the 
ectors announce the elevation of Wil- 
| E. Unzicker from assistant treas- 
r to vice president and the appoint- 
nt of Facius W. Davis, formerly As- 
ant treasurer, to treasurer. 
‘Ir. Klossner has been closely associ: 
d with the War Damage Corporatioa 
gram since its inception late in 1941 
rough this and his directorship of the 
iryland Casualty he has gained a wide 
juaintanceship in the insurance indus- 
Mr. Klossner has been in Washing- 
1 with the RFC practically since its 
mation in 1932, and was appointed a 
ector in April, 1937, by President 
osevelt. In addition to his resigna- 
mas president of War Damage Cor- 
ration, Mr. Kiossner resigns as a direc- 
‘or of the RFC. Effective immediately 
r. Klossner becomes vice president and 
irector of The Chicago Corporation. He 





Harris & Ewing 
HENRY A. MULLIGAN 


retains his connection with the Chicago 
and North Western Railroad as director, 
voting trustee, and member of the fi- 
nance committee, and with the Maryland 
Casualty of Baltimore, as director and 
member of the executive committee. 
Mr. Unzicker was born in Cullom, Iil., 
December 11, 1898, and moved to Texas 
in 1907. He entered the banking field 
and was associated with the South Texas 
Commercial National Bank of Houston, 
Texas, both prior to and immediately 
after service with the United States 
Army Air Forces during the first Wor'd 
War. In 1920 he joined the staff of the 
Federal Land Bank of Houston and was 
made chief auditor of that bank in 1923, 
in which capacity he served until called 
to the position of chief accountant of 
the Reconstruction Finance Corporation 





upon its organization in 1932. In Septem- 
ber of that year Mr. Unzicker was ap- 
pointed assistant treasurer of RFC, 
which position he continues to hold and 
in addition has served as assistant treas- 
urer of War Damage Corporation and 
U. S. Commercial Company from incep- 
tion and as treasurer of Defense Sup- 
plies Corporation from its inception until 
Juiy 1, 1945, the date of the merger with 
RFC. 

Facius W. Davis, treasurer of War 
Damage Corporation, was born February 
17, 1905, in Washington, D. C., is a resi- 
dent of Maryland and a member of the 
bar of the District of Columbia. He 
e«raduated from George Washington Uni- 
versity, Washington, D. C., and prior to 
association with the RFC in 1932 was 
employed in New York City with the 
United States Steamship Lines. He has 
occupied.a number of accounting posts 
with RFC, is treasurer of the RFC Fricc 
Adjustment Board, and has been an as- 
sistant treasurer of War Damage Cor- 
poration since July, 1942. 





Agents Name Committee on 
Revision of Wash. Laws 


To study the present insurance code as 
it relates to the problems of the local 
agent, a special committee of the Wash- 
ington Association of Insurance Agents 
has been appointed by President V. R. 
Lee. H. P. Sargent of C. P. Sargent & 
Co., Seattle, is chairman of the newly 
appointed committee. 

The new committee, after assembling 
the views and ideas of the agents, will 
discuss the proposed code revision w:th 
Deputy Commissioner Robert D. Wil- 
liams, who will supervise the redrafting 
of the code for presentation to the 1947 
legislature. The 1945 legislature passed a 
law instructing the Insurance Commis- 
sioner to submit a recodification of the 
insurance laws to the next session. 
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ASSURANCE CO. LICENSED 





Running Mate of Northern of New York 
Has $2,000,000 in Initial Funds; 
George Z. Day President 
The Assurance Co. of America has re- 
ceived its certificate of authority and 
license to do business from the New 
York Insurance Department. The -om- 
pany will be an affiliate of the Northern 
of New York and is capitalized at $1,- 
000,000, with surplus of $1,000,000. It can 
write fire and allied lines, automobile 
and marine covers. This company was 
established originally in 1897 and oper- 
ated until 1927 when it was merged with 

the Northern. 

George E. Day was elected president 
of the new company at the first meeting 
of the board of directors. Other officers 
are: Vice presidents, William Williams 
and Charles H. Conklin; treasurer, R. 
V. A. Baker; secretaries, Fred J. Theen, 
H. O. Perry and H. R. Scherne; assistant 
secretaries, Charles Sprieser and J. L. 
Brandmaier. 

Directors are William Brewster, Henry 
A. Alker, Henry I. Brown, Vernon H. 
Brown, George Z. Day, Charles E. Dun- 
lap, Eberhard Faber, Harold Fowler, 
Douglas Gibbons, Joseph P. Grace, Jr., 
William S. Gray, Jr., Henry K. Greer, 
George E. Hite, Jr., James T. Lee, 
Charles H. Marshall, Theodore Plessner, 
Morgan D. Wheelock and Wm. Williams. 


Ontario Fire Losses Down 
In First Half of 1945 


Ontario Fire Marshal W. J. Scott has 
issued his report on the fire loss expe- 
rience in the province for the first six 
months of the year, which shows that 
insurance losses were down by almost 
one-half million dollars from the same 
period last year. This is in marked con- 
trast to the upward trend which has been 
general for Canada as a whole. 

There were 7,718 fires in the period 
reviewed, compared with 9,667 for the 
same period in 1944. Total loss was 
$6,076,444 against $6,733,823 last year. 
The insurance loss was $5,130,611 com- 
pared with $5,609,870. 

In the same period the number of in- 
dustrial fires was down from 285 to 257; 
the total loss in this group dropped 
from $1,350,745 to $1,197,737 and the in- 
surance loss dropped from $1,255,453 to 
$1,011,610. 


Heaton Asst. Canadian 
Mgr. for N. Y. Underwriters 


R. H. Campion, manager for Canada, 
announces that Edwin S. Heaton has 
been appointed assistant manager for 
Canada of the New York Underwriters 
Insurance Co. Mr. Heaton has been as- 
sociated with the Canadian Underwriters 
Association in the mercantile and spe- 
cial risk rating departments and for the 
fast thirteen years has been superin- 
tendent of agencies for the insurance 
firm of Armstrong Dewitt & Crossin, of 
Toronto. 





Captain James R. Miles, 
Froggatt & Co., Killed 


Lawrence W. Miles, vice president of 
Jos. Froggatt & Co. of New York, in- 
surance consultants, has been informed 
by the War Department that his brother, 
Capt. James R. Miles, has been killed 
in action. Capt. Miles, who was reported 
missing on the Italian front October 14, 
1944, served with the New York office 
of Froggatt & Co. from July, 1939, to 
January 31, 1941, when he entered the 
Army. He was commissioned a second 
lieutenant and later promoted to cap- 
tain of an infantry company. Prior to 
his last engagement Capt. Miles had 
been wounded and received the Purple 
Heart medal. 

SERVICE FIRE IN CANADA 

The Service Fire Insurance Co. of New 
York has received a Canadian certificate 
for automobile insurance, excluding in- 
surance against liability for loss or dam- 
age to persons caused by an automobile 
or in the use or operation thereof, A. E. 
Wilson, of Toronto, has been appointed 
chief Canadian agent. 
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Wm. H. A. Munns Dies; 
Syracuse, N. Y., Agent 


WAS PROMINENT IN STATE ASSN. 








Chairman of Agents’ Fire Conference 
Committee 20 Years; Declined Post 
as State Assn. President 





William H. A. Munns, veteran local 
agent and member of the firm of Rz leigh 
& Munns, Inc., of Syracuse, N. Y., died 
August 2, after a short illness. He was 
70 years of age. Widely respected 
throughout New York State he devoted 
much time for twenty years as chair- 
man of the conference committee on fire 
insurance of the New York State Asso- 
ciation of Local Agents to improvement 
and broadening of fire forms of cover- 
age. 
Mr. Munns was a past pre sident of the 
local agents club which is now known as 
the Syracuse Underwriters Exchange, 
and also served as chairman of its execu- 
tive committee. At one time he was 
sought as president of the New York 
State Association of Local Agents, but 
declined, feeling that the interest of the 
association could be better served with 
his remaining on the fire conference 
committee. 

Started as Company Man : 

His insurance career began with the 
KE — able Fire & Marine in Providence, 
R. I. He was sent to the Chicago office 
as chief clerk and following this he 
served as special agent in Indiana and 
Illinois and was transferred to the Syra- 
cuse field about twenty-six years ago. 
Shortly after being transferred to the 
field in Syracuse, he joined the firm of 
Warren FE. Day as vice president and 
secretary and the firm was later changed 
to Warren E. Day & Munns. 

In 1924 he joined the firm of Bruns & 
Allis, Inc., which firm changed its name 
to Bruns, ‘Allis & Munns, Inc. Sometime 
following the death of Mr. Allis the firm 
became Bruns, Raleigh & Munns, Inc., 
and continued until 1931 when Mr. 
Munns, together with Stuart F. Raleigh 
formed the firm of Raleigh & Munns, 
Inc., and Mr. Munns was president of 
this concern at the time of his death. 

For years he was a member of the 
safety division of the Chamber of Com- 
merce of Syracuse and served as chair- 
man of the fire prevention committee of 
that organization for fifteen years.. He 
was treasurer of the Y. M. C. A, a 
member of the Masonic bodies and of 
the Fourth Presbyterian Church. He is 
survived by his wife, Bessie C. Munns; 
one daughter, Helen C. Munns of Syra- 
cuse, and one brother, Walter Munns of 
Philadelphia, a representative of the 
Pennsylvania Fire. 


PACE INSTITUTE COURSES 

Pace Institute, located at 225 Broad- 
way, New York City, announces two 
courses qualifying applicants for insur- 
ance brokers’ examinations in New 
York and New Jersey. For the exam- 
inations this December the course will 
open September 10, with classes Mon- 
days, Wednesdays and Fridays and 
for the March, 1946 examinations the 
course will open September 11, with 
classes Tuesdays and Thursdays. Class 
hours for both courses are 6:20 to 9 
p.m. The instructor in charge is Cam- 
eron S. Toole, assistant manager of the 
New York office of the Travelers Fire. 


TO GIVE FIRE COURSE 





Westchester County, N. Y., Agents to 
Sponsor Fire Section; Classes 
Start September 11 
The Westchester County Association 
of Local Agents announces that it is 
sponsoring the fire insurance section of 
the educational program prepared by 
the National Association of Insurance 
Agents. Notices have been sent to all 
agents for enrollment in the classes 
which are to start Tuesday, September 
11. Classes are to be held in the White 
Plains YMCA and will be coordinated by 
the staff of the Home Fleet’s Westches- 

ter field office. 

A unanimous decision to sponsor the 
course was made at a meeting held June 
18. Charles G. Martin of New Rochelle, 
president of the association, presided, 
and was assisted by Earl W. Quick of 
Mamaroneck, vice president, and Israel 
Streger of New Rochelle, secretary- 
treasurer. The meeting was addresse sd by 
George Scott, educational director of 
the National Association of Insurance 
Agents. Frank Proctor, state agent of 
the Home Fleet, also spoke to the agents 
and outlined the plans for the conduct 
of the course in Westchester. 

The Westchester County Association 
of Local Agents feels that this is a 
progressive step forward in the conduct 
of the business in Westchester County 
and announces that it will sponsor the 
entire 100-hour program of the National 
Association. 





COLE HURRICANE MAP 


B. D. Cole, Inc., one of the leading 
agencies of West Palm Beach, Fla., has 
distributed the 1945 edition of the ‘hur- 
ricane map, compiled by Angus Me: 
Gregor from authentic data furnished 
by the United States Weather Bureau. 
From 1925 through 1944 nearly 100 hur- 
ricanes and near-hurricanes occurred in 
the Atlantic Ocean and Caribbean Sea. 
August and September are the danger- 
ous months. Five such storms were re- 
corded last year, one in July, one in 
August, two in September and one in 
October. The map is prepared by the 
Caribbean & Coast Map Co. of Miami. 





N. J. SPECIALS MEET SEPT. 4 

The New Jersey Special Agents Asso- 
ciation will hold its next meeting on 
Tuesday, September 4, at the Cedar Hill 
Country Club, Livingston, N. J. Dinner 
will be followed by a business meeting. 
There will be no meeting during August. 
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Virginia Agents Study 
Group Life Program 


WAS APPROVED AT 1945 MEETING 
Life Insurance Co. of Va. Proposition 
Depends on Acceptance by 75% of 
All Agency Personnel 





Copies of a group life insurance plan 
have been mailed to all members of the 
Virginia Association of Insurance 
Agents for their study and considera- 
tion. The plan was adopted at the an- 
nual meeting of the association held in 
June for members and their employes. 
It will be underwritten by the Life 
Insurance Company of Virginia. There 
are now 350 members of the association. 
The minimum underwrit'ng requirement 
for putting this insurance into effect is 
governed by Virginia statute. This re- 
quirement is that at least 75% of all 
eligible personnel be insured. Since all 
personnel of all member agencies is ini- 
tially eligible, it is explained, this means 
that 75% of the over-all personnel must 
be insured. 

Details of Plan 

If the plan is approved a master group 
life policy, on the one-year renewable 
term basis, will be issued to the associa- 
tion. Each member agency subscribing 
to the plan will pay the premium for 
the insurance on its own personnel an- 


nually through the association. Officers, 
owners and partners whose employ- 
ment commences after the effective 


date of the insurance with respect to 
the member agency by which they are 
employed are eligible for the insurance 
on the date they complete sixty days 
of such employment. Sub-agents, solici- 
tors and other employes whose employ- 
ment commences after the effective date 
of the insurance with respect to the 
member agency by which they are em- 
ployed are eligible for the insurance on 
the date they complete six months of 
such employment. 

Under the group life contract no efn- 
ploye can be charged more than 60 cents 
per month for $1,000 of insurance, or 
$7.20 annually per $1,000. However, if 
the employe desires, he may pay the 
full premium. Total disability com- 
mencing before age 60 results in waiver 
of premium, provided satisfactory proof 
of continued total disability is submitted 
periodically to the insurance company. 





Ontario Agents to Meet 
At Toronto October 11-12 


The Ontario Insurance Agents’ Asso- 
ciation will hold its annual meeting in 
October as originally planned. The Can- 
adian government ban on conventions, 
it was thought, might have resulted in 
a postponement or cancellation but the 
fact that most of those attending come 
from neighboring districts will make the 
meeting possible. The meeting will be 
held October 11-12 at the Royal York 
Hotel in Toronto. 





SWAN OPENS OWN OFFICE 
John L. Swan, New York insurance 


broker was formerly with DeLanoy, Kipp: 


& Swan, Inc., has opened his own office 
at &4 William Street. 
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Conn. Governor Vetoes 
Auto Anti-Coercion Bill 


Governor Baldwin of Connecticut has 
vetoed the anti-coercion bill holding that 
it is not consistent with sound public 
policy. The measure had been supported 
by the Connecticut Association of In- 
surance Agents. 

Under the bill, any persons or cor- 
poration offering to make a loan se- 
cured by collateral or mortgage, or of- 
fering to sell property on an installment 
payment plan which requires the bor- 
rower or purchaser to procure any in- 
surance or indemnity contract through 
a ‘designated insurance company, agent 
or broker, would have been liable to a 
fine of not more than $100. The billv 
would have prevented an automobile 
dealer, who is an agent, from forcing 
the buyer of a car on a finance plan to 
take out insurance with the dealer’s 
company or the dealer as agent. 

The governor said he could see no 
reason why a prospective borrower or 
purchaser cannot refuse to make a loan 
or to make a purchase if he finds that 
the provisions of the contract require 
him to take out insurance in some desig- 
nated company. 

“It would seem that this statute is an 
unwarranted interference with the right 
to make a contract,” he said. “Further- 
more, it is hazy and indefinite as to 
what constitutes a criminal offense un- 
der the terms of the law. Furthermore, 
there is no provision as to who the 
enforcement agency would be.” 
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Lynch Nominated for 
Staten Island Posi 


John A. Lynch of the insurance agency 
of Gruber & Lynch won the nomination 
for borough president of Richmond 
County, New York City, in last week’s 
primary elections. He defeated Harry 
Cassidy by 5,390 votes to 3,607 votes. 
During the administration of Mayor 
James J. Walker, Mr. Lynch was Rich- 
mond borough president. 





MASS. AGENCY IS HONORED 


Leo D. Proulx of Williamsett, Mass.. 
has received an honorary certificate for 
twenty-five years of continuous service, 
from John A. Diemand, president of the 
Philadelphia Fire & Marine. The agency 
las represented this company since 1920. 
Mr. Proulx is president of the Chicopee 
Insurance Agents Association, secretary 
of Draft Board No. 52 of Chicopee, 
Mass., and trustee of the Frontenac 
Club. He has been a deputy sheriff of 
Hampden County for ten years and is 
a member of’ the Elks and also. the 
Kiwanis Club. 














“First Bale!” 
vst a e / The cry of “first bale” will resound through countless Southern 


plantations in a few weeks, as King Cotton holds his first court of the season in the country markets. 


This commodity, so necessary in war and peace, had to reach maturity to become really 
useful. So it is with your War Bonds—the “ripening” process goes on automatically as long as 
you are willing to hold them. And the person who cashes them in now not only sees his 
principal disappear for purchases made under war-time conditions, but loses by far the greater part 
of what aiio he or she would have by holding them. | 
Next time you think of cashing in your bonds—think of the day when. you will get 


your money’s worth and more, Hold them and remember why you bought them! 
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Rhode Island Starts Post-War * 
Program for Latin-American Youths 


The Rhode Island Insurance Co. of 
Providence, R. L, has launched a post- 
war job- training project for competitive 
winners of Inter-American Trade Schol- 
arships, it is disclosed by Byron 
Sprague Watson, chairman of the board. 
According to Mr. Watson, “Post-war 
job training for Latin-Americans in the 
insurance field is well under way. The 
Rhode Island has awarded to a 24 year- 
old Nicaraguan, Rigoberto Nicolas Reyes 
of Managua a $3,600 two-year Inter- 
American trade scholarship, and he 1s 
now undergoing training at our offices, 
31 Canal St., Providence, R. I.” 
Competed ‘With 110 Other Eligibles 

Mr. Watson stated, “Senor Reyes 
‘ompeted with 110 other eligibles from 
He graduated 


his country (Nicaragua). 
from elementary, secondary and voca- 
tional schools, and holds a degree as 


mercantile accountant. In Nicaragua he 
worked as a part-time typist and office 
assistant in his father’s commission 
business and for two and a half years 
was employed as head of the fire and 


life policy writing department of the 
Compana Nacional de Segrunos de Nica- 
ragua (National Insurance Co., of Nica- 


ragua). He arrived in New Orle: ins, 1:a., 
May 2, 1945, and preceeded to Washing- 
ton where he undertook a_ six-week 
orientation course in English and the 
American ways of life at the Webster 
School and then came to us in Provi- 
dence. 

“While training in practical life and 
fire instrance, home office, agency man- 
agement, actuarial studies, accounting, 
reserve calculation, policy forms and 





Jewett Nominated to 


Head Oregon Agents’ Assn. 


Members of the Oregon Association of 
Insurance Agents’ have been advised that 
Fred E. Jewett of the Jewett & Dorman 
agency, has been nominated for the pres- 
idency ‘of the association, with election to 
be held at the annual me eting, August 24. 
Mr. Jewett is now serving as chairman 
of the executive committee, and is a 
past president of the Portland associa- 
tion, 

Sprague H. Carter of Pendleton, long a 
member of the executive committee, has 
been nominated for chairman of that 
body. D. J. Robinson, Medford, has been 
nominated for the post of state national 
director. He is now serving as president. 





GETS PERMIT TO SELL STOCK 

Insurance Commissioner Maynard 
Garrison of California has issued a per- 
mit to the Guarantee Insurance Co. of 
Los Angeles to sell 2,040 shares of Class 
B stock at a par value of $24.50 per 
share and 340 shares of Class C stock, 
par value, 25 cents, to be sold in units 
of six shares of Class A stock and on 
share of Class B per unit. The total 
will constitute 340 un'ts at $147.25 par 
value to be sold at $297.25 per unit. The 
new stock is to be sold to present stock- 
holders, employes and agents. The per- 
mit expires February 1, 1946. 


rate schedules, Senor Reyes is provided 
by the Rhode Island with a living al- 
lowance. After a year’s job-training at 
our Providence office, he will be trans- 
ferred to our New York offices, and 


STORY OF “EMPEROR NORTON” 





Saturday Evening Post Reprinting 
Article Which Appeared in May 
Issue of Fireman’s Fund Record 
The Saturday Evening Post in its 
issue of August 11 is running a feature 
article entitled, “The Strange Story of 
Emperor Norton.” This historical tale 
will be a verbatim reprint of material 
which appeared in “Storied San Fran- 
cisco,” the May edition of Fireman’s 
Fund Record, the Post having purchased 


led the city’s parades, attended impo: 
tant civic meetings, and issued his ow: 
paper money. At one time he ordere 
a bridge to be built across San Fran 
cisco Bay and strangely enough select 
a site for the San Francisco termin 
not far from where the San Francisc 
Oakland Bay Bridge now stands. 
Although the “Emperor” laid down hi 
“imperial crown and sceptre” in 188 
he is still well remembered, and it 
notable that sixty-five years after hi 
death he should bring additional rec 
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later will tour more than twenty field exclusive newspaper and magazine rights ognition to Fireman’s Fund and hi 
offices. Senor Reyes is the first to enter {4 the Norton story adopted city 
this country under the Inter-American As the Post rarely reprints articles ae ab 
Trade Program for job-training in the that have previously appeared in other 
insurance field. publications, San Franciscans are re- Self-Insurance 
Up to January 18, 1945, 164 awards ceiving this recognition with interest Cintas Rae 
were made under the Inter-American and the event will be publicized through (Continue rom Page 1) 
Trade Scholarship Plans, ninety-four newspaper columns, over the ai-, by value of the property (25 cents woul 


take eighty-six years and 15 cents ov« 
i00 years); that is to say that if tl 
annual premium is 50 cents per $100 o 
property, a fund started at this time ( 
invest the equivalent of the annual pri 


men were in the United States receiving 
practical training and fifty-four men 
have returned to their home countries 
after completing courses in other fields 


placard, and by displays placed in store 
windows. The author of “Storied San 
Francisco,” David Warren Ryder, is an 
authority on “Emperor” Norton and in 


with the U. S. Steel Corp., Goodyear 1939 published a life of this strange per- . . 

Tire & Rubber Corp., Cudahy Packing sonage. Figi ge | mium would cover the total possible los 

Co., Baldwin Locomot've Works, East- Joshua Abraham Norton, “Emperor of only ” sixty-five years. These figure 

ern Airlines, Bendix Aviation, General America and Protector of Mexico,” was  2%¢, Worthy of consideration by those who 

M rs” International: Gacvecte “¢ fg : : believe that a sufficiently large fund can 

Motors, International arvester, Ma- a picturesque character loved by San : : : 

venta’ Maudiotebes Aly S : Preis: ace ; eto be built up in a few years to give all th« 

guire Industries, Radio Corp. of Amer- Franciscans in the 1860’s and 70’s. The rotection that i soostaryv tos we 

ica, Sheffield Farms Co., Standard Oil, “Emperor” captured the imaginat’on of “ae ec elves age Seal Mie near 
: pality, for these are the figures whic! 


Eastman Kodak Co., and many Tr 9 ki , at: . 
aS UN wy 2 any others. C P Shite 5 bey 
ny 1 kindly population and on occasion he weld Mate 40 te uked. She atudeistra 


tion of such a fund would, of course, 
cost money if it were carried out prop 
erly. 

“Particular attention has so far been 
paid to municipalities. Self-insurance by 
Provinces, including municipalities, would 
obviously be sounder, because more 
properties, more widely dispersed, would 
be involved. But the arguments. still 
hold, and show that the avoidance of un 
due risk under a self-insurance scheme 

would require the building up of larg: 
funds, while maintaining outside insur- 
ance, and the reinsurance of risk when 
the funds were large enough to justify 
the dropping of outside insurance. 

$ Investment of Funds 

“The investment of — self-insurance 
funds would present difficulties ; experi 
ence shows that government regulation 
of the investment of funds is often wiser 
than government use of funds which are 
set aside, supposedly, or specific pur- 
poses. Provincial governments could, of 
course, regulate their municipalities, but 
would themselves be subject to no regu- 
lation other than one self-imposed. 

“Tf each fund were kept separate, the 
advantage of spreading risks would be 
lost, but there is little indication that al! 
government agencies, Federal, provincial 
and municipal, are likely to join together 
in One co-operative insurance agency 
(arguments as to rates would be long and 
bitter); yet such a cooperative effort is, 
in my opinion, the least that could be 
accepted as an alternative to outside in 
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Leas ancient shipping conditions, some 
of the biggest losses came from Jettison. 





When a severe storm made Jettison neces- surance,” 
sary, there was much arguing about whose EXPERIMENT FAILS IN MINN 
goods should be thrown overboard. To do The Minnesota Insurance Depart- 


a week’s attempt to operat: 
has gone back t 


mnet, after 
on sun-time hours, 
war-time. 


away with such arguments, traders worked 


out a system of assessing the value of the 





jettisoned goods pro-rata over the entire 
value of the ship and cargo, including the 
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jettisoned goods. Another incidence of 
Necessity being the Mother of Invention. 

The efficient Marine Insurance in use 
today—such as that written by NATIONAL 
UNION and BIRMINGHAM FIRE INSUR- 
ANCE COMPANIES — is a far cry from - sabe: 
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No business institution is more thor- 
oughly American than the General Store. 

Yet, do you realize that America is 
not even self-sufficient enough to keep 
that General Store running efficiently? 

For instance, its delivery truck was 
made in America; but 300 products from 
56 countries, went into its making. The 
telephone over which the orders come is 
American-made. But 18 of the tele- 
phone’s important materials came from 
outside the country. 

The coffee, the tea, the sugar, the tin 
in the cans, the cocoa and chocolate... 
these and many more of the things the 
store buys and sells came from overseas. 
Take them away and business languishes, 
becomes more difficult to operate. Take 
them away, and the community’s stand- 
ard of living declines, life itself becomes 
less pleasant. In a similar manner the 
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the World 


peoples of other nations depend for their 
comfort and prosperity, to no small 
extent, upon the exported products of 
American fields, mines, and factories. 

Every business however small, every 
home however modest, needs’ the unin- 
terrupted flow of goods throughout the 
world. No country, no community can 
build a fence and hide behind it. For 
lasting prosperity, for durable peace, we 
must cooperate with the rest of the world. 

Cooperation means getting along even 
with peoples whose beliefs do not jibe 
with ours. It means contributing our 
share toward world order—toward ec- 
onomi¢ order, policing against disorder. 
It means every citizen must accept the 
responsibility of making international 
cooperation work, 

Let us work toward peace, that our 
children may live in peace tomorrow. 


Just as Insurance has played an essential 
role in the success of our war effort, in 
the days to come it can serve efficiently 
and economically the peacetime needs, 
domestic and international, of all nations. 
& & 2 

This year Royal observes its 100th 
Anniversary, and “with branches all 
over the world,” the company continues 
to pursue a well charted course dedicated 
to ever greater security and service. 
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Text of New York Appeals Court 


Decision in “Other Insurance” Case 


The C u.t of Appeals of New York 
has held unanimously that York-Buffalo 
Motor Express, Inc., is entitled to the 
ful amount of its claim for loss against 
Rhode Island Insurance Company, and 
that other insurance must pro-rata the 
loss among themselves. An opinion was 
written by Associate Judge Albert Con- 
way in which all the other judges con- 
curred. 

Appeal, by permission of the Court of 
Appeals, was from a judgment of the 
Ah pellate Division of the Supreme 

ourt in the first judicial department, 
esc October 26, 1944, unanimously 
affirming a judgment of the Supreme 
Court, entered in New York County 
unon a decision of the court at a Trial 
Term without a jury. Piaintiff appealed 
to the Appellate Division from those 
parts of the judgment of Trial Term 
which limited its recovery against de- 
fendant-respondent to the sum _ of 
$675.39 and which dismissed on_ the 
merits, its complaint against the defend- 
ant National Fire & Marine. The ap- 
peal to the Court of Appeals was from 
the judgment of affirmance insofar as 
it related to the Rhode Island. 
Text of Court Decision 

The opinion of Judge Conway follows: 

“The plaintiff is a common carrier by 
motor vehicle, engaged in interstate 
commerce. It insured for the benefit of 
shippers and/or consignces in Rhode 
Island Insurance Company, hereinafter 
referred to as Rhode Island. That policy 
contained, among others, the following 
clause: 

“Other Insurance 

This insurance is warranted by the 
assured to be excess insurance so far 
as concerns any loss or damage to the 
extent of any other insurance by whom- 
soever effected, directly or indirectly 
covering upon the same property 
whether concurrent, prior, or subse- 
quent hereto in date.’ 

“There was, however, an endorsement 
upon that policy, as required by the 
rules and regulations of the Interstate 
Commerce Commission. It was known 
as Form BMC-32 (U.S. Code Annotated, 
Tit. 49 §315). By that indorsement, in- 
surance was provided for loss or dam- 
age to property belonging to a shipper 
or consignee. It provided that Rhode 
Island should not be liable ‘for an 
amount in excess of $2,000, in respect of 
any loss of or damage to or aggregate 
of losses or damages of or to the prop- 
erty * * * occurring at any one time 
and place, nor in any event for an 
amount in excess of $1,000, in respect 
of the loss of or damage to such prop- 
erty carried on any one motor vehicle, 
Se es 

“It was, in effect, statutory all-risk 
coverage for a shipper or consignee. 
The indorsement was not cancelable 
without cancelation also of the policy 
to which it was attached and then can- 
celation of the indorsement could be 
effected only by a thirty davs’ notice 
in writing to the Interstate Commerce 
Commission at its office in Washington, 
1D. C., which commenced to run only 
from the date the notice was actually 
received at the office of the Commis- 
sion. Only one indorsement was_ per- 
mitted at one time. 

“The difficulties which have arisen, 
resulting in this litigation, were due to 
the fact that in October, 1941 Rhode 
Island canceled its policy by giving a 
five days’ notice of cancelation under 
the policy but failed and neglected to 
sehd any notice of cancelation of the 
nolicy and indorsement to the Interstate 
Commerce Commission until February 
of the following year. 

“Such failure was unknown to nliin- 
tiff which, in November, 1941, obt-ined 
a binder for similar liability insusance 


‘Motor Truck - Merchandise Policy 
(Truckmen’s Form)’ from the defend- 
ant, National Fire and Marine (herein- 
after referred to as National) in the 
sum of $15,000. The policy issued by 
National contained, among others, the 
following clause: ‘Other Insurance—If, 
at the time of loss, there is other in- 
surance by policy, common contract or 
otherwise, in favor of the Assured here- 





in named, or of the owner or other 
parties interested in the goods, under 
which a recovery could be had if this 
Policy were not in existence, then this 
Company shall only be liable to pay 
such part of the said loss as the total 
amount for which this Company shall be 
liable on the contents of any one truck 
shall bear to the total of such insur- 
ance.’ 

“Then occurred two losses. The first 
was due to a fire in one of the plain- 
tiff’s trucks, resulting in damage to 
cargo in the total amount of $7,490. The 
second was due to a fire resulting in 
damage to cargo to the extent of $2,345. 

“When plaint'ff made its proof of loss 








was a tempting spot for visiting privateers 
during the French-English War of 1689. 
Because of its isolated position, lack of ade- 
quate defense, and its convenient supply of 
cattle, hogs, sheep, poultry, etc., it was raided 
again and again by French marauders. While 
a force of men had to be kept on guard 
perpetually to combat these unwelcome visi- 
tors, their efforts were often futile against 





Rhode Island_ 


A Small State with an 
Impressive Background 







LOCK ISLAND, located about. ten miles 
from the southern shore of Rhode Island, 
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the well armed pirates. On one occasion, a 
heavily armed French privateer ship was 
taken by a small sloop “Newport” manned 
by fifteen courageous young Newporters led 
by the two young Wanton brothers, William 
and John. When the privateers fired a shot 
across the Newport’s bow, the sloop gave 
every sign of meekly drawing along side, but 
instead it slid with great speed under the stern 
of the big ship, and the Rhode Islanders, after 
fastening the two ships together with grap- 
pling irons, climbed over the stern and shot 
all the crew who appeared on deck. The rest 
of the crew finally surrendered, and were 
taken to Newport to be tried and hanged. 
But in spite of such spirited resistance, the 
privateers continued to molest the Block 
Island residents until 1706. Today the istand 
is occupied principally as a summer resort, 
and many fishing enthusiasts sail from here 
in search of tuna and swordfish. 


The personnel of the Rhode Island 
Insurance Company is on guard 
365 days of the year, protecting 
the interests of its policyholders. 
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to National, the latter refused to p 
more than its prorata share of. 
losses, in view of the continuance 
the liability of Rhode Island under Fo: 
BMC-32. Thereupon, without the c 
sent of Rhode Island, plaintiff sett! 
with National by taking the total of 
two losses less $2,000, and gave relea: 
in which it reserved its rights agai: 
Rhode Island. When plaintiff brou;: 
suit to recover $2,000 upon the indor: 
ment, Rhode Island counter-claimed 
the theory that, by the terms of 1 
indorsement the plaintiff was requir: (| 
to reimburse it for ‘any payment th 
the company would not have been ol) 
gated to make under -the provisions 
the policy, except for the agreeme | 
contained in this endorsement.’  \ < 
shall refer to that counter-claim lati: 
At the conclusion of the trial, the con- 
plaint, which sought judgment against 
Rhode Island and National or eith« 
of them for $2,000, was dismissed as to 
National on the merits and National js 
not before this court. 

“Judgment was awarded plaintiff in 
the sum of $614.72, which is one-six- 
teenth of the total losses suffered, thus 
in effect permitting the ‘Other Insur- 
ance’ clause of the Rhode Island policy 
to be read into the indorsement. This 
appeal presents for our determination 
the contention of plaintiff that it is en- 
titled to the difference between the sun 
awarded and the $2,000 claimed, and 
that involves the solution of several 
problems. 


Provisions of Policy 


“It seems clear that by the express 
terms of the indorsement, Form BMC- 
32, no term of the policy may be read 
into it insofar as shippers and con- 
signees are concerned. Insurance in- 
dorsements pursuant to United States 
Code Annotated, title 49, section 315, 
have been so construed. (Bolta Rubber 
Co., Inc. v. Lowell Truck Corp., 304 
Mass. 426, cert. den. 309 U. S. 690; 
Consolidated Shippers, Inc., v. Pacific 
Employers Ins. Co. [Dist. Ct. of Apps. 
2d Dist., Div. 2, Calif.], 114 Pac. 2d 34.) 
The following is pertinent language of 
the indorsement: ‘Within the limits of 
liability hereinafter provided it is fur- 
ther understood and agreed that no 
condition, provision, stipulation, or limi- 
tation contained in the policy, or any 
other endorsement thereon or violation 
thereof, or of this endorsement by the 
insured, shall affect in any way the 
right of any shipper or consignee, or 
relieve the company from liability for 
the payment of any claim for which the 
insured may be held legally liable to 
compensate shippers or consignees, irre- 
spective of the financial responsibility 
or lack thereof or insolvency or bank- 
ruptcy of the insured. However, all 
terms and conditions, and limitations in 
the policy to which this endorsement is 
attached are to remain in full force and 
effect as binding between the insured 
and the company. The insured agrees 
to reimburse the company for any pay- 
ment made by the company on account 
of any loss or damage involving « 
breach of the terms of the policy and 
for any payment that the compa 
would not have been obligated to make 
under the provisions of the policy, e 
cept for the agreement contained ‘ 
this endorsement’. 

“In the Bolta case the action w: 
brought by a shipper against the carri: 
and the carrier’s insurer for the loss « 
the shipper’s goods through theft. T! 
insurer defended upon the ground th. ! 
the carrier had breached a condition 
the . policy (since the Babaco Alar: 
System on the truck was not set 
the ‘on’ position but the court overrul: 
that contention, pointing out that t! 
conduct of the carrier ‘did not impa 
the right of the plaintiff to enforce f 
its own benefit the obligation of t! 
defendant insurer to the extent of $1,() 
and no more, under the indorseme 
added to the policy in obedience to t! 
rules and regulations of the Intersta 
Commerce Commission made under | 
authority of’ the Motor Carrier Act 


(Continued on Page 24) 
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LANDING SHIPS — TANKS — MEN TRAINED TO HANDLE THEM! 


American efficiency and engineering skill and ingenuity have 
accomplished the impossible. 
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our fighting men to the last shot. 
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Sf? Firemen’s Insurance Company of Newark, N. J. Milwaukee Mechanics’ Insurance Company 
Organized 1855 Organized 1852 
FIRE- MARINE: 


“SURETY The Girard Fire & Marine Insurance Company Royal Plate Glass & General Ins. Co. of Canada 
Organized 1853 Organized 1906 

National-Ben Franklin Fire Insurance Company The Metropolitan Casualty Insurance Co. of N.Y. 
Organized 1866 Organized 1874 

y The Concordia Fire Insurance Co. of Milwaul Cc cial Casualty Insurance Company 
Organized 1870 Organized 1909 


INSURANCE Pittsburgh Underwriters - Keystone Underwriters 
HOME OFFICE « 10 PARK PLACE - NEWARK J, NEW JERSEY 





Western Department Foreign Department Canadian Departments Southwestern Dept. Pacific Department 
120 So. LaSalle St. It John St. 465 Bay St., Toronto, Ontario 912 Commerce St. 220 Bush St. 
Chicago 3, Illinois New York 7, New York ~ 404 West Hastings St., Vancouver, B. C. Dallas 2, Texas San Francisco 6, Calif. 


BUY MORE BONDS --AND KEEP THEM 
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Summer affords an opportune season to sell this moder 
“All Risks” coverage through emphasizing to clients the 
increased hazards met while traveling, at vacation resorts, 
and out-of-doors so much. No agent can afford not to sell 


it if he desires to protect his present Fire and other business. 


With today’s help shortage, the sale of PPF policies in 
the long run will cut down office detail and relieve your 
personnel, for with the PPF you have only one policy to 


write and but one premium to collect! 


Your over-all premiums will not suffer either through 


selling PPF. As a matter of record, a recent check on a 








series of representative policies showed that in many in- 
stances agents doubled their premium income with the 


Personal Property Floater! 


Agents are cordially invited to call on our Advertis- 
ing Department for samples of business-building letters, 


advertising and plans. 





NORTH BRITISH AND MERCANTILE INSURANCE 
COMPANY LIMITED 


THE PENNSYLVANIA FIRE INSURANCE COMPANY 


THE COMMONWEALTH INSURANCE COMPANY 
OF NEW YORK | 


THE MERCANTILE INSURANCE COMPANY OF AMERICA 
THE HOMELAND INSURANCE COMPANY OF AMERICA 


150 WILLIAM STREET, NEW YORK 8, N. Y. 


New York Philadelphia Boston ov Detroit 


Chicago San Francisco 
































MADE A SPECIAL AGENT HERE 





Staff Sergeant Edwin G. Kemp Back 
With Home Insurance Co.; Father 
an Insurance Man 
Back with the Home Insurance Co. 
after more than four years with the 
Army Edwin Garfield Kemp, staff ser- 





Matar 
GARFIELD KEMP 


EDWIN 


ceant, aircraft battalion, has been made 
a special agent of the company in the 
Greater New York area. 

He joined the Army in April, 1941, 
and was in the bombed area when the 
Japanese made their attack on Pearl 
Harbor. -For two years he was one of 
the men in charge of radio and wire 
communications in Hawaii. Returning 
to the States, he became a radio in- 
structor at Camp Edwards, Mass., and 
from there was transferred to Fort 
Bragg, N. C., and then to Texas where 
he was discharged on the point system. 
He is a son of J. S. Kemp, agency sec- 
retary, Home Life Insurance Co. and a 
nephew of John C. Kemp, president of 
John C. Kemp, Inc., New York brokers. 





“Other Insurance”’ 


(Continued from Page 22) 

1935 (Act of August 9, 1935, ch. 498, 49 
U,. S.:Sts;-at Large,543, U.-S" Gi Sup. 
IV, Title 49 secs. 301-327.’ 

Suing as Trustee for Cargo Owners 

“Plaintiff here is ‘suing on behalf of 
and for the benefit of the shippers 
and/or consignees to whom it is legally 
liable’ and has listed them and _ their 
losses in its complaint. One of the pro- 
visions of Form BMC-32 is: ‘In con- 
sideration of the premium stated in the 
policy to which this endorsement is at- 
tached the company hereby agrees to 
pay, within the limits of liability herein- 
after provided, any shipper or consignee 
for all loss of or damage to all property 
belonging to such shipper or consignee, 
and coming into the possession of the 
insured in connection with its transpor- 
tation service, for which loss or damage 
the insured may be held legally liable, 


“Thus the plaintiff is suing as trustee 
of an express trust for the benefit of 
the shippers or consignees. (Civ. Prac. 
Act., §210; Wilsone& Co. v. Hartford 
Fire Ins. Co., 190 App. Div. 506, affd. 
229, N. Y. 612; Lewis v. Home Ins. Co. 
199 Appl. Div. 556, affd. 234 N. Y. 498; 
Symmers v. Carroll, 207 N. Y. 632; Dun- 
can v. China Mutual Ins. Co. 129 N. Y, 
237). The counter-claim of Rhode Isl- 
and, to which we referred (supra) is un- 
availing. If plaintiff were suing upon 
its own behalf rather than as trustee 
of an express trust, a counter-claim for 
‘any payment that the company would 
not have been obligated to make under 
the sprovisions of the policy, except for 
the agreement contained in this endorse- 
ment.’ might well be a good one. It may 


not be made against plaintiff in ‘5 
capacity as trustee. (City Bank Far 
ers Trust Co. as Trustee v. Silverber =. 
280 N. Y. 424.) 


“Since plaintiff is seeking to recover 
as trustee and since the ‘Other Insur- 
ance’ clause may not be read into i'¢ 
indorsement, it is clear that plain 
may hold Rhode Island for the los: 
up to $2,000. (Joyce on the Law of |4- 
surance [2d ed. 1918], p. 4166; Luc 
v. Jefferson Ins. Co. 6 cow. 635, 6.7 
Morrell v. Irving Fire Ins. Co., 33 N. 
429, 430.) 

Joyce on Fire Clauses 

“In Joyce on the Law of Insura: 
it is stated: ‘Most policies of fire 
surance contain a clause providing t) at 
the insurer shall not be liable for any 
greater proportion of any loss’ which 
may occur than the amount named _ in 
the policy shall bear to the entire 
amount of insurance upon the property 
* * * If there are several such policies 
and the loss does not equal the full 
amount of all the policies, the measure 
of damages against each insurer is th 
proportion of the loss which the amount 
of insurance in the policy sued upon 
bears to the whole insurance. By in- 
serting this clause the insurer lini‘ts 
the amount of recovery upon that par- 
ticular policy to the proportionate 
amount which that policy bears to thie 
entire amount of the policies. In the 
absence of such a clause, the insured 
could recover the whole amount. from 
any one of the insurers and leave him 
to obtain contribution from the other 
insurers,’ 

“In Lucas v. Jefferson Ins. Co., it was 
stated: ‘It is well settled, that upon a 
double insurance, though the insured is 
not entitled to two satisfactions, yet in 
the first action, he may recover the 
whole sum insured, leaving the defend- 
ant to recover a ratable satisfaction 
from -the other insurers (1 BI. Rep. 
416).’ 

“In Morrell v. Irving Fire Ins. Co., it 
was said: ‘In my opinion the insured, 
in a case like the present, may have his 
action against both insurers jointly, or 
against either separately, and recover 
his full damages for the breach of the 
building contract, and leave the two in- 
surers to an adjustment of their rights 
between themselves, according to the 
well settled rules of law applicable to 
different insurers of the same property.’ 

“The judgments should be reversed 
and judgment directed in favor of plain- 
tiff in the sum of $2,000. with interest. 
and costs in all courts.” 
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C. E. Sanders Retiring as 
Atlas Canadian Manager 


C. E. Sanders will retire September 30 
as manager for Canada of the Atlas As- 
surance of London, England, and of tlic 
subsidiary, the Essex and Suffolk Equi- 
table Insurance Society. This is in con- 
formity with the retirement program of 
the companies. Succeeding him will be 
Donald J. Dunlop, who at present is as- 
sistant manager in Canada. Mr. Sanders 
has been associated with the Atlas for 
thirty-seven years, prior to which he 
was associated with the Norwich Union 
and the Canadian Fire Underwriters A- 
sociation. He has been manager for Caii- 
ada of the Atlas and Essex and Suffo'k 
since 1924; and is also vice president of 
the Montreal Life. Mr. Dunlop has been 
with the Atlas family since 1927. in 
1938 he was named fire superintende:t 
at Canadian head office in Montreal iid 
in 1942 was named assistant manager. 





PROTEST WISCONSIN TAX 


Forty-four insurance companies he 
paid this year’s taxes under protest (0 
the , Wisconsin Insurance Departmeitt. 
Two Des Moines companies have fi! 
suits in Circuit Court and the other 
companies may await the outcome. 

The State Insurance Department ai! 
Attorney General’s office warned i ':¢ 


1945 legislature that the state’s in: 

ance tax law might be contested I 
backed a bill to place a flat tax on ill 
types of insurance companies,’ but 1 i¢ 
legislature refused to pass the measure. 
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N. C. RATING LAW MEETING 





‘jre and Casualty Insurers to Organize 
Fire Rating Bureau at Raleigh 
September 20-21 
Insurance Commissioner William P. 
lodges of North Carolinaehas called a 
ieeting of all fire and casualty insurers 
oing business in that state for Sep- 
‘mber 20 and 21 for the purpose of 
rganizing the North Carolina Fire In- 
urance Rating Bureau. This bureau 
ill be formed pursuant to the pro- 
isions of the new rating law passed 
his year. The meet ng of insurers will 
ie held in the hall of the House of 
Representatives, Cap'tal Buiding, Ra- 
igh. In a notice to insurers in the 

tate Commissioner Hodges said: 

‘In view of wartime restrictions on 
ravel and the refusal of the War Com- 
nittee on Conventions to approve cf the 
iolding of this meeting without restric- 
lions, attendance at this meeting must 
e limited to fifty persons other than 
residents of Raleigh and_ those® living 
within commuting distance of Raleigh. 
, therefore, urge that companies, wher- 
ever possible, designate one executive 
io attend this meeting and to cast by 
proxy the vote of each of the com- 
panies which he represents. Company 
croups should by all means have only 
one representative for the entire g ‘oup. 
It is suggested that companies main- 
taining membership in the National 
Board of ‘Fire Underwriters, or the 
\merican Mutual Alliance, or the 
American Association of Reciprocal Ex- 
changes, or the Associated Factory 
Mutuals, or other similar organizations, 
might arrange the details of represen- 
tation through such offices. Unaffiliated 
companies should, where possible, agree 
among themselves on representation. 

“Those casualty insurance companies 
writing any line of insurance authorized 
to be written by a fire insurance com- 
pany are required by statute to be a 
member of the North Carolina Fire In- 
surance Rating Bureau and as such are 
entitled to representation at the or- 
ganization meeting. It is suggested that 
casualty companies affiliated with fire 
companies agree on a representative of 
both fire and casualty companies and 
that casualty companies maintaining 
membership with any of the recognized 
casualty organizations work out the de- 
tails of their representation by proxy 
with such control organization.” 


Says Big Bill 


(Continued from Page 15) 





probable results of various alternate 
lines of action. Such generalization 
ias already proved of great value to 
companies whose records have’ been 
organized by experienced scholars ard 
vhose histories have been written by 
cholars. These generalizations give ex- 
ccutives in business from ten or twenty 
years the benefit of a hundred years’ 
experience. Daily in the nast few years 
lanagement has apnlied lessons learned 
’ the last war to help solve problems 
eated by the nresent war. The les- 
ns of scores of other situations which 
recur much more frequently than war 
ere neglected for lack of historical 
idy. Management can only learn these 
ssons if qualified scholars are given 
cess to the records in which the facts 
w lie hidden.” 





FIGHT COAST FOREST FIRES 
Grave concern is being felt as to the 
rest fire situation in the Pacific 
rthwest. Soldiers, students, trained 
restry crews and railroad crews have 
en battling on fire lines in an area 
‘ich extends to numerous large timber 
eas from Oregon to British Columbia. 
wo fires which have eaten through 
0 acres of tinder dry forest in Ore- 
on and Washington are slowly being 
hecked, but a third Oregon blaze was 
eported out of control. All heavily 
‘imbered areas in Idaho have been 
losed on account of fire hazards. 


FURNITURE SHIPPED BY AIR 





North America Insures Contents of 
Four Six-Room Apartments Flown 
Across the Continent 
A transcontinental plane carrying the 
furniture of four six-room New York 
apartments flew across the country and 
landed last week at Los Angeles. It was 
the first time a plane had been used 
to fly furniture across the United States. 
This unusual all-risk cover was handled 
by the Insurance Co. of North Amezica, 
through Frank B. Hall, Inc., New York 


brokers. The household goods included 
a piano, several refrigerators, radios, 
rugs, china and glassware. 

The giant plane, which is a commer- 
cial four-motor version of the B-24 
Liberator Bomber, reached Los Angeles 
the day after it started from New York. 
When the four families arrived by train, 
their new homes, completely furnished, 
were ready for them in California. 

The plane had been leased to Ameri- 
can Airlines for a three months experi- 
mental period to determine whether it 
is economical to fly goods in such large 
quantities. 





HONOR MISS DAHL ON COAST 


Irene Dahl, head of the fire under- 
writing department in the Los Angeles 
branch office of the Home Insurance 
Co. of New York, this month celebrated 
her twenty-fifth anniversary with the 
company, having had her whole insur- 
ance career with the Home. The anni- 
versary was celebrated at .a luncheon, 
during which she was presented with 
the company’s twenty-five yéar silver 
medal and framed twenty-five year cer- 
tificate, as well as a Quarter Century 
Club pin and a silver gift from her as- 
sociates in the Los Angeles office. 
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Court Holds Huge Amusement Crane 
Was Not Customary Freight Unit 


Affirming an interlocutory decree of 
the Federal District Cougt for Eastern 
New York (55 F. Supp. 798) in favor of 
the libelant, with the usual reference to 
sett'e the damages, in the;admiralty su't 
against the S. S. “San Diego” and its 
owners to recover for damages in the 
carriage from Le Havre, France, to San 
Francisco, of the libelants’ giant amuse- 
ment crane, the Second Circuit Court of 
Appeals held that the statement in the 
bill of lading, which the libelant put. in 
evidence, of the apparent good condition 
of the shipment, “while not conclusive, 
does amount to initial proof of its free- 
dom from open and visible damage prior 
to transportation. Although there was 
some dispute whether the damage was 
discernible by the inexperienced eye, the 
court below found that it was; and we 
accept this finding, since the testimony 
on the point was at best contradictory. 

The clean bill of lading was contra- 
dicted only by the assertion of the re- 
spondents’ witnesses (who were all em- 
ploves of the respondents) of their im- 
pression from inspecting the damage 
that it must have originated prior to the 
loading -of the crane at Le Havre. 

While the proof as to the amount of 
the damage did not justify a final decree 
in favor of the libelant, it was held to 
afford ample basis for the interlocutory 
decree and the reference for computation 
of the damages. . 

Libelant’s recovery was not limited to 


$500 under the Carriage of Goods by Sea 
Act. 46 U. S. C. A., §1304(5), as con- 
tended by the respondents. ‘That stat- 
ute,” the Circuit Court said, “limits the 
carrier’s liability for goods, the value of 
which has not been declared, to $500 per 
package, ‘or in case of goods not shipped 
in packages, per customary freight unit.’ 
Here the crane was hardly to be re- 
garded as shipped in packages. But cer- 
tainly it was not shipped as a unit and 
on the face of the record it surely is not 
to be taken as a single customary freight 
unit. * * * The record shows that each 
piece was carefully weighed and meas- 
ured, and described in a schedule at- 
tached to the bill of lading.. It seems 
reasonable to suppose that the weight 
and size of each piece were carefully 
and separately considered in arriving at 
the freight. 

“The court below held that each of the 
120 pieces was a separate package of 
freight unit, each being subject sepa- 
rately to the $500 limitation. This is a 
reasonable conclusion where there is no 
showing of a contrary custom, in the 
light of the obvious purpose of the sec- 
tion—as has been said of the somewhat 
less precise English counterpart, cf. 55 
F. Supp. 780, 782—to prevent ‘excessive 
claims in respect of small packages of 
great value,’ but not to permit carriers 
to escape liability for just claims.” Stir- 
nimann v. The S. S. San Diego, 148 F. 
2d 141. 








CANADIAN FIGURES ISSUED 


Fire Premiums and Losses Higher in 

1944 Superintendent’s Report Shows; 

Casualty Results Given 

G. D. Finlayson, Canadian Superin- 
tendent of Insurance, has issued his 
blue book report on the results of fire 
and casualty insurance in Canada for 
1944, viving a complete picture of every 
phase of the business. — 

In fire insurance, this report reveals 
that while premium income has shown 
a 10% gain since 1941; insurance losses 
incurred have advanced by almost 50% 
insofar as loss ratio is concerned. 

Net premiums written last year totaled 
$54,903,331 and net losses incurred were 
$28,869,700 for a loss ratio of 52.58%. 
The comparative figures for previous 
years are as follows: 


Net premiums Net Loss 

written losses rai) 

> re $47,153,094 $22,181,244 47.04 
a See 47,272,440 20,360,534 43.07 
Fae 49,305,539 17,814,322 36.13 


Casualty insurance showed a broad 
gain in the year. Net premiums written 
advanced to $61,519,751 from $52,325,898 
in the previous year. In the same period 
losses incurred rose from $25,938,389 to 
$30,592,136 and the loss ratio moved up 
from 49.57 to 49.73%. 


BURRELL WITH F. F. GROUP 

Kenneth H. Burrell has been appoint- 
ed state agent for Montana for the in- 
demnity companies and automobile de- 
partments of the companies in the Fire- 
man’s Fund Group, succeeding Mark 
Farris who has been transferred to 
Portland, Ore., as manager of the in- 
demnity companies and automobile op- 
erations of the companies in the group. 
HEADS OKLA. PREVENTIONISTS 

Jesse E. Murray, Jr., state agent for 
the National Union is new president of 
the Oklahoma State Fire Prevention 
Association with Hal F. Watson, of the 
Great American, vice president. John 
N. Jones, state agent for the Phoen‘x 


Assurance Group, was renamed secre- 


tary treasurer. 


GETS 25-YEAR:. CERTIFICATE 

John A. Diemand, president of the Al- 
liance of Philadelphia, -has presented an 
honorary certificate to the Wikoff In- 
surance Agency of Columbus, Ohio, in 
recognition of twenty-five years of serv- 
ice. The agency was founded in 1895 
by Charles A. Wikoff and James E. 
Wikoff. A few years later, when Al Ten- 
nings entered the firm, the name was 
changed to Jennings & Wikoff. Later the 
partnership was dissolved and the agency 
became Wikoff Brothers, and in 1916 it 
was known as the Wikoff Insurance 
Agency. In 1925 Mr. Wikoff’s son, 
Charles Denman Wikoff, entered the 
agency and at present he is the owner. 
He is active in service organizations 
and is an officer of the Exchange Club. 


Liability for Ignition of Gasoline 


When Oil Co. Was Filling Tank 


A gasoline storage tank was leased by 
an oil company to a tire and rubber 
company. The tank was located on the 
plaintiff’s property adjacent to a railway 
spur track in North Dakota. The lessor 
of the tank brought an action in the 
Federal District Court for North Da- 
kota against the lessee for damages 
from fire resulting from the ignition of 
gasoline when the tank overflowed while 
the lessor oil company was engaged in 
filling it due to the lessee’s alleged negli- 
gence in failing to give the lessor proper 
information. 

It appeared that the lessor maintained 
a switch which could have been turned 
off without any danger of igniting the 
gasoline which overflowed. The lessor 
was in control of the unloading equip- 
ment. It was held that an act of an em- 


ploye of the lessor in turning off a 
switch in dangerous proximity to the 
tank, which would probably result in 
emitting a spark causing an explosion 
was contributory negligence as a matter 
of law. 

Judgment of dismissal, entered on a 
verdict directed for the defendant, was 
affirmed. Westland Oil Co. v. Firestone 
Tire & Rubber Co., Eighth Circuit 
Court of Appeals, 143 F. 2d, 326. Two 
insurance companies intervened as 


plaintiffs as subrogees who had _ pai: 
part of the fire loss. 

Circuit Judge Johnsen dissented o1 
the ground that the oil company ha: 
made a prima facie case of negligenc: 
of the defendant tire company so tha 
it was error to direct a verdict at th 
close of the plaintiff’s evidence. O: 
the record, the dissenting opinion read 
the jury could have found the defendan 
negligent in checking the contents o 
the storage tank and in directing plain 
tiff to proceed with the unloading of th: 
gasoline; that this negligence was re 
sponsible for the storage tank havin: 
overflowed; and that the gasoline whicl 
was thereby caused to run down into thi 
pump house was a proximate factor in 
causing the fire loss. Also that it was 
not a part of the plaintiff’s case to ex- 
plain what caused the overflowing gaso 
line to ignite. 

Any flow of free vaporizing gasoline 
in a small enclosed pump house, with an 
operating motor, control switch, wiring 
connections, driving belt and_ other 
static-producing contingencies would 
constitute an inherent and unpredictable 
fire possibility. “If it could be claimed 
that the fire actually was due to some 
defect in the machinery or other fault 
on the part of plaintiff, that was at most 
a matter of contributory negligence for 
defense, on which defendant had_ th 
burden. It would not involve any specu- 
lation or conjecture in relation to plain- 
tiff’s prima facie case.” 





Tug Held Not Liable 
For Damage to Tow 


In a libel in admiralty against a tug 
for damages sustained by the libelant’s 
quarters boat while tied up for the night 
as part of the tug’s tow, the Federal Dis- 
trict Court for Eastern Louisiana, 56 F. 
Supp. 859, dismissing the libel, held that 
a tug is not the insurer of the safety 
of its tow, or of a vessel primary part of 
its tow, nor does the tug have the obli- 
gations of a common carrier. The pre- 
sumption is that the tug’s master exer- 
cised such care in her management and 
with references to the tow in charge 
as men of ordinary prudence and cau- 
tion would exercise under similar cir- 
cumstances; and, if he did not, then it 
was the libelant’s burden to prove the 
fact by a preponderance of the evi- 
dence. This burden of proving negli- 
gence in the tug not having been borne 
by the libelant, it could not legally re- 
cover the damages claimed, and the 
libel was accordingly dismissed. 

The master of the tug was held to be 
justified in selecting the mooring place 


LARCENY OF ATTACHED TIRES 


Reversing a conviction for larceny of 
automobile tires, tubes and wheels, the 
Missouri Supreme Court, State v. Har- 
per, 184 S. W. 2d 601, held that the 
evidence established that the stolen arti- 
cles were taken off a trailer attached 
to a motor vehicle; that a trailer is not 
a motor vehicle under the Missouri 
statute, but that the statutory penalty 
provided for larceny of an automobile 
by another statute is extended to the 
larceny of “any part, tire or equipment 
of a motor vehicle.” When attached to 
a motor vehicle for the transportation 
of persons and things trailers thereupon 
become a part of the motor vehicle for 
transportation purposes. 





as the only one available safe berth 
for the tying up of the tug and tow 
during the night, and could not reason- 
ably have foreseen that the continued 
falling of the tide would cause the ves- 
sel in tow to rest on a submerged pile 
and that the attempt to move the ves- 
sel away would cause the pile to pierc: 
the bottom of the vessel. 
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Ashley Heads Committee 
For N. Y. Federation 


ANNUAL MEETING DECEMBER 5 


Lucas, Michelsen, Garrett, Hunt Plead 
for Stronger Body to Combat 
Dangerous Legislation 
Charles S. Ashley, vice president 0: 
the Maryland Casualty Co., New York 
City, a member of the board of directors 
of the Insurance Federation of New 
York, has accepted the chairmanship of 
the federation’s annual luncheon which 
will be held December 5 at the Hotel 
Commodore, New York City. : 
Because such a large proportion ol 
the federation’s membership comes from 
the New York City area, Mr. Ashley is 
confident that, as was the case with the 
annual luncheon last year, a large at- 
tendance will be on hand without in 
any way violating the restrictions of the 
Office of Defense Transportation. Mem- 
bers will be notified as soon as tickets 
are available and Mr. Ashley and his 
committee request that reservations be 
made as far in advance as possible. A 
speaker of national prominence will 
make an address. , : ; 
In view of the legislative situation 
both state and national, especially with 
the Wagner-Murray-Dingell bill before 
Congress and the threat of introduction 
next January of a compulsory state 
health insurance bill in the New York 
general assembly, the federation is mak- 
ing a drive for new members. “It is my 
earnest desire,” says Gustave R. Michel- 
sen, Hall & Henshaw, New York City, 
chairman of the executive committee, 
“to increase our membership, as our 
ability to be of help to our business lies 
in our constantly increasing numbers.’ 
Message From Officers 
Pointing out the advantages of federa- 
tion membership and setting forth some 
of the legislative problems as well as 
achievements of the Insurance Federa- 
tion of New York, the annual issue of 
the federation’s bulletin, “Federation 
News,” just issued, publishes special 
messages to the membership from Wil- 
liam H. Lucas, LeRoy, N. Y., president; 
Mr. Michelsen; James R. Garrett, man- 
ager, National Casualty Co., New York 
City, vice chairman of the executive 
committee, and Everett H. Hunt, Albany, 

counsel. 

“With the United States Supreme 
Court decision declaring insurance to be 
commerce,” says Mr. Lucas, “there is 
greater need than ever before for insur- 
ance to present a united front to pro- 
tect itself against governmental control. 
Fortunately, the federation is an insti- 
tution ready and able to represent a!l 
branches of the business in this difficult 
period of transition and its record over 
thirty years attests its worth for every- 
one engaged in insurance whether 
agent, broker, employe or employer.” 

Mr. Lucas pays tribute to the mem- 
bership efforts of William J. Thompson, 
vice president, Globe Indemnity Co., 

‘mer chairman of the executive com- 
mittee, and to Mr. Michelsen, for tlie 
lichly successful membership drive of 
l.st year. However, he says, there is 

ll a tremendous amount of work to 
be done. “It is my sincere hope,” he 

mcludes, “that during this year’s cam- 
Pcign, the work will not be left to a 
tov but that everyone in a position to 

‘ist will do so freely. With both state 
and Federal legislation confronting alli 
Of us, it is apparent that we need the 
influence of a large membership wher- 
ever and whenever we may be called 
upon to safeguard our interests.” 

Michelsen on Legislation 

Mr. Michelsen writes of the legisla- 

tion introduced at the last session of the 








CHARLES S. ASHLEY 


general assembly on behalf of the In- 
surance Department, and said that of 
these, the uniform accounting bill was 
felt to be particularly oppressive. “It 
was the concensus of opinion of those 
who are familiar with company systems,” 


(Continued on Page 30) 


All-Industry Meeting 

Is Held in New York 
MEET IN EXECUTIVE SESSION 
Gruhn Says Report Will Be Made on 


Final Conclusions; Seventeen 
Groups Are Represented 








Representatives of seventeen groups 
attended the meeting of the all-insurance 
industry committee at the Waldorf- 
Astoria Hotel in New York, Wednesday 
and Thursday of this week, to review 
studies made by the individual groups 
of the effects on the insurance industry 
of the Clayton, Federal Trade Commis- 
sion and Robinson-Patman Acts, in view 
of the adoption by Congress of Public 
Law 15, relating to insurance. 

Prior to the meeting, it was announced 
by A. V. Gruhn, general manager, Amer- 
ican Mutual Alliance, that the meeting 
would be executive, to be followed by 
distribution of a report on final con- 
clusions drawn. Mr. Gruhn also an- 
nounced that as the meeting would 
bring to New York a considerable num- 
ber of insurance men outside the New 
York arca, the committee was under the 
necessity of limiting attendance at the 
meeting in order to keep it within the 
regulations of the Office of Defense 
lransportation. He stated that the pub- 
lic would be represented by one or more 
members of the special sub-committee 
on Federal legislation of the National 
Association of Insurance Commissioners. 
Commissioner Charles F. J. Harrington 
of Massachusetts is chairman of the 
sub-committee. 

The call for this week’s meeting fol- 
lows the procedure approved by the 
sub-committee on Federal legislation of 
the NAIC at its meeting in New York 
May 11-12, when it was proposed by Mr. 





“The Travelers Follows the Flag” 


“The Travelers Follows the Flag,” the handsome book just published by the 
Travelers Insurance Cos., is a saga of American insurance ingenuity. With more 
than 200 master Government contracts issued by the Travelers under the compre- 
hensive rating plan, the Travelers has chosen some of the most dramatic of its 
experiences in following the flag to all the corners of the world. From the largest 
single operation covered by the company, the raising of the giant liner Normandie 
after its disastrous sinking at its New York City dock, the story of American insur- 
ance in many lands and under diverse conditions is told, with graphic illustrations. 

There is the Alcan Highway, described as the greatest achievement of the 
United States Engineering Corps since the Panama Canal, where the Travelers 
was insurer of private contractors building Army facilities connected with the high- 
way; the Central American section of the Pan American Highway, with Travelers 
protection, claim adjusters and safety engineers on the job. Travelers coverage on 
American and British projects in Iran; enterprises from the far north to the 
tropics, airplane bases and high explosive plants, these and many more subjects 


are covered. 


The subject matter of “The Travelers Follows the Flag” 


jas reviewed and 


approved for publication by the appropriate Government agencies. At the time of 
publication, the existence of the atomic bomb was a closely guarded secret so that 
the Travelers’ coverage of the plant at Richland Village, Wash., is a chapter that 
could not be told when the book was published. 











FIDELITY, SURETY and 


FORGERY BONDS— 
BURGLARY INSURANCE 

















WANTED 


A large Philadelphia Agency, 
with Branches at Buffalo, Albany, 
Newark and New York, is inter- 
ested in obtaining the services of 
several well-posted insurance men, 
familiar with both casualty and 
fire insurance, to take over and 
service a sizeable volume of busi- 
ness. Also expect sales ability to 
create new business. All applica- 
tions will be treated in strict con- 
fidence. Positions are permanent; 
offers splendid opportunity for 
future development. Give full de- 
tails in reply so personal inter- 
view can be arranged. Box 1604, 
The Eastern Unde: writer 
41 Maiden Lane New York 7 











Gruhn that each section of the industry 
which desired to cooperate with the 
Commissioners in arriving at a program 
should prepare and submit to the other 
groups a memorandum outlining the 
views of that group and that a future 
meeting should be called for considera- 
tion of the several memoranda. Con- 
clusions reached by this week’s meeting 
are to be presented to the Commissioners 
at a later date, probably at the NAIC 
meeting at St. Paul, December 2-5. 
List of Cooperating Groups 

Following is the list of cooperating 
groups, each with its special representa- 
tive, which had submitted preliminary 
memoranda prior to the meeting: 

American Life Convention, Robert L. 
Hogg, Chicago, manager and general 
counsel; American Mutual Alliance, A. 
V. Gruhn, Chicago, general manager: 
Association of Casualty & Surety Ex- 
ecutives, Ray Murphy, New York, gen- 
eral counsel; Associated Factory Mutual 
Fire Insurance Companies, Hovey T. 
Freeman, Providence, R. I.; Health & 
Accident Underwriters Conference, Har- 
old R. Gordon, Chicago, managing di- 
rector; Life Insurance Association of 
America, Bruce E. Shepherd, New York, 
actuary; National Association of Insur- 
ance Agents, W. Ray Thomas, Pitts- 
burgh, president; National Association 
of Insurance Brokers, Harry E. Moore, 
Boston, president; National Board of 
Fire Underwriters, J. Raymond Barry, 
New York, general counsel; National 
Fraternal Congress of America, Foster 
F. Farrell, Chicago, manager; National 
Association of Independent Insurers, R. 
C. Mead, Bloomington, IIl., secretary- 
treasurer. 

Following are the other cooperating 
groups which were expected to have 
completed memoranda in time for re- 
view at the meeting: 

American Institute of Marine Under- 
writers, John T. Byrne, New York, 
chairman, legislative committee; Ameri- 
can Reciprocal Association, Floyd E. 
Jacobs, Kansas City, Mo.; Insurance 
Executives Association, Edward L. Wil- 
liams, New York, president; Inland 
Marine Underwriters Association, Har- 
old Wayne, New York, secretary; Na- 
tional Association of Mutual Insurance 
Agents, Philip L. Baldwin, Washington, 
D. C., secretary; Surety Association of 
America, E. V. Roth, secretary. 





Travelers Wrote Liability 
On Big Atomic Bomb Plant 


Liability insurance on the big atomic 
bomb plant at Richland Village, forty 
miles from Yakima, Wash., was fur- 
nished by the Travelers Insurance Cos. 
knowing that the organization was fur- 
nishing insurance service in connection 
with the manufacture of secret weapons 
but completely in the dark as to the 
nature of the project. 

Early in 1943, the Travelers was ap- 
proached by the contractors and asked 
to furnish service and in line with its 
policy to assist on war risks, the Travel- 
ers agreed without any knowledge of 
what was being manufactured. To date, 
no unusual accidents have occurred. 
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Lieut. Col. Hargrave Tells Story 





Ort AMG Experiences in Bavaria 


Lieutenant Colonel Herbert Hargrave, from his headquarters with the Allied Military 
Government in Wunsiedel, Bavaria, writes the subjoined letter recounting some of his 
experiences in setting up a government and making it work in occupied territory. Before 
entering the service in World War II, Colonel Hargrave was a member of the New 
Vork law firm of Hargrave, Elbert & Mole. Formerly, he was claims bureaw manager 
of the National Bureau of Casualty & Surety Underw.iters, when the claims bureau 
was first organized. He also conducted an wmvestigation of ambulance chasing in New 
Jersey. His experience in his own work and the training he received in thts country 


after joining the Army equip him admirably for his present work, 


His letter was 


written to his step-son, Judson Kirk, production manager, Newhouse & Sayre, Inc., 


well-bnown New York brokerage firm. 


Now being somewhat settled and t'mes 
being not quite so hectic I find time to 
respond to your request that I write 
you about what I’ve been doing in this 


man’s Army. 

As you know being a believer in the 
theory that people are not inclined to 
push around folks who are strong I'd 
for years espoused our taking out a bit 
of insurance in the form of prepared- 
ness. Long before the Japs embarked 
on their attempt to conquer us I felt 
our participation was necessary and in- 
evitable and cast about to get back into 
the service. After the last war, I, like 
many others, who were also fed up with 
Army refused to continue in the service. 
Besides to do that job properly would 
take a good deal of time and war or 
no war I’ve always found plenty in my 
work to absorb all my energies and 
waking hours. 

Joins Military Police 

| made application to go back in my 
old branch, the Air Forces. While the 
papers were being processed I was ap- 
proached by some friends then in Wash- 
ington to join up with the newly formed 
Military Police, they believing that my 
law and investigative background would 
fit into what they needed. I agreed but 
also feeling that being in good hea!th 
and condition I’d rather be with a tacti- 
cal outfit than in an office on purely 
staff duties, desired to be with the 
troops. I was assigned to a newly or- 
ganized Battalion of M. P.s—the 731st 
M. P. Br. (Negro). Here I was succes- 
sively commanding officer of Headquar- 
ters Company, which then had all the 
weapons, scout cars, communications 
etc. In fact it was like running a three 
ringed circus. Later I became S-2, S-3 
and executive officer of the same outfit. 

In the fall of 1943 I was selected for 
Military Government and attended their 
various schools. In fact, I’ve had a lot 
of schools as I believe one should take 
advantage of all opportunities to learn 
more about this business. I attended 
the Military Police Advanced Officers 
School, the Officers Criminal Investi- 
gators School, several S-3 schools, sev- 
eral Infantry Tactical and M. P. Officers 
Tactical Schools before going into Mili- 
tary Government. 

After landing in England I was as- 
signed to the British for Civil Affairs 
in France and hit the Normandy coast 
on the opening day. I stayed with the 
British till along in October and worked 
with the Ist Corps and an Infantry 
Brigade. I do prefer going along with 
the boys who wear out the shoe leather. 
With them I came along the northern 
part of France, into Belgium and Hol- 
land and then returned to the U. S. 
Forces. Here I was assigned to the 
First U. S. Army and again was for- 
tunate to get with the Infantry, the 
&th Division, the 28th Infantry Regiment 
and the 12lst Infantry Regiment, both 
grand outfits. 

Organizes Detachments 

After we crossed the Rhine I was 
pulled back to First Army Headquar- 
ters to organize and equip a number of 
detachments for temporary duty in the 
Russian area which we had overrun. 
This was a rush job and as soon as I 
got it over with I was assigned to the 
Third U. S. Army and came to the 


Yankee Division (26th), later the Ist 


Infantry Division (The Big One). On 
April 18 ! arrived in Numchberg in 
northeastern Bavaria with a couple of 
officers and a handful of men to take 
over three land koeis (like our counties). 
Here the jobs and problems were count- 
less but the general idea was to dismiss 
all Nazis, find others, set un a govern- 
ment and make it work. We had few 
idle moments and at times it seemed 
almost impossible of accomplishment 
but somehow we did it. In addition we 
put under arrest hundreds of Nazi off- 
cials, military including two Lt. Generals 
S. S. and odds and sods. 

A short time ago, more officers being 
available, we turned over two of our 
land koeis to other detachments retain- 
ing Wunsiedel. At the same time I re- 
ceived more officers and enlisted men 
and thus now have a bit of time for 
other things on occasion. 

Have had no real trouble with the 
Germans as I would not brook any and 
so informed them quite emphatically. 
It is bad enough having to be here with- 
out being annoyed by them. 


Came Off Unscathed 


I’ve been darned fortunate throughout 
this campaign having come off unscathed 
except for one item during the Battle 
of Le Havre which looked a bit bad for 
a while but which cleared up fully later, 
though I did lose two of my boys from 
mortar fire on the Rhine later on. 

Well now I have the bronze arrow 
head for the assault (Normandy) land- 
ing, five campaign stars and a consuming 
desire to get home, as soon as Uncle 
Sam will give me the nod, so that I may 
again don a gray suit, a soft hat and 
plunge again into insurance work and 
the law. How soon this last can take 
place is not known to me and I could 
if I desired remain indefinitely in the 
uniform of our country. But after all 
I am like most, a civilian who pitches in 
when wars come along and eagerly 
awaits civilian status. 

It has been a grand and most strenu- 
ous experience, I would not have missed 
it and am grateful my physique could 
take it’but I’m eagerlv looking forward 
to the vicinity of William and John 
and the meeting again’ with my many 
friends of many years. 


A. & H. Club of N. Y. 
To Hold Aviation Night 


The Accident & Health Club of New 
York will conduct a special “aviation 
night” meeting Thursday evening, Sep- 
tember 20, at 6:30, at Fraunces Tavern. 
Speakers will be R. Leslie Cizek of 
’arker & Co., and Captain Gill Robb 
Wilson, New Jersey State Department 





of Aviation, Trenton. 


Mr. Cizek’s subject will be “Aviation 
Accident Insurance and Its Future.” 
Captain Wilson, who is a special aviation 
feature writer for the New York Herald 
Tribune and has traveled in all combat 
areas under jurisdiction of the U. S. 
Army Air Force, will speak on “Post- 
War Aviation.” 





CONTINUE PREMIUM DISCOUNT 


The Accident Offices Association, 
London, England, has announced that 
notwithstanding the cessation of hos- 
tilities in Europe, the wartime discount 
from motor insurance premiums will be 
continued in Britain for the present. 








Sweeney With Travelers 
On Release From Navy 


WAS LIEUTENANT COMMANDER 





Returns to Position as Assistant Man- 
ager at Philadelphia After Three 


Years in Service 





Victor V. Sweeney, following his re- 
lease from service as lieutenant com- 
mander in the United States Naval Re- 
serve, has been re-appointed assistant 
manager, casualty, fidelity and surety 
lines of the Travelers Fourth Street 
branch office in Philadelphia. This 
was Mr. Sweeney’s second World War, 
as he served in the United States Army 
in France in World War I. 

After going on active duty with the 
Navy in July, 1942 with a commission 
as lieutenant, he was stationed for a 
year at the Philadelphia Navy Yard 
as one of the divisional heads in the 
Aviation Supply Office. When the Naval 
Aviation Supply Depot was commission- 
ed in Philadelphia in July, 1943, he was 
transferred to it with the same type of 
duty. 

A few months later his duties were 
changed and he was made _ insurance 
officer, war bond officer and officer in 
charge of the Special Service Section, 
Personnel Relations Division for the 
depot. In October, 1944, he was pro- 
moted to the rank of lieutenant com- 
mander. When he was released from 
active service July 31, 1945, “Sky Sup- 
ply,” the Navy publication, paid him 
this tribute: “Commander Sweeney did 
a fine job here at the depot. He'll be 
missed by his many friends, all of 
whom wish him well.” 

Military Record 

Mr. Sweeney’s military record during 
World War I began when he enlisted 
as a private in the 148th infantry, 37th 
division in April, 1917. At the time of 
his discharge in 1919 he had been pro- 
moted to sergeant. He saw action in 
the Ypres-Lys offensive, where he was 
wounded and earned the Purple Heart. 
He also won the Victory Medal with 
stars for engagements in the Bacarat, 
Avacourt, Meuse, Argonne and Pannes 
battles. 

Mr. Sweeney was born in Buffalo and 
first joined the Travelers as a field 
assistant in the Philadelphia office Sep- 
tember 1, 1929. He was promoted to 
assistant manager, casualty, fidelity and 
surety lines there on April 1, 1940. 

In 1940-1941, Mr. Sweeney was in- 
structor in fidelity and surety lines of 
the insurance production forums of the 
University of Newark sponsored by the 
New Jersey Association of Insurance 
Agents. Constituting one of the most 
successful insurance educational projects 
undertaken by a state association of 
agents, these classes were conducted on 
a rotation system covering three sec- 





VICTOR V. SWEENEY 


tions of the state. In addition to Mr. 
Sweeney, instructors were Wilbur EF. 
Mallalieu, Jr. then with the educa- 
tional department of the Royal-Liver- 
pool Groups who has just been made 
educational director of the Glens Falls 
Group, and Donald L. Tullis, assistant 
secretary, National Surety Marine In- 
surance Co. 


REVISES SAFETY HANDBOOK 








National Conservation Bureau Brings 
Industrial Safety Standards Work 
Up-to-Date 
Complete revision of “The Handbook 
of Industrial Safety Standards,” origi- 
nally published by the stock casualty 
insurance industry in 1913, is announced 
by the National Conservation Bureau, 
accident-prevention division of the As- 
sociation of Casualty & Surety Execu- 

tives. . 

Revised for the seventh time since 
its initial publication, the 200-page book 
consists of 34. chapters and a compre- 
hensive variety of illustrations on many 
phases of industrial safety. Among the 
many revised features of the handbook 
are the addition of a two-page chart, 
showing personal protective equipment 
required on different types of jobs, and 
new chapters respectively on industrial 
dermatitis, scientific accident investiga- 
tion methods and prevention of “off 
the-job” accidents. 

Last revised in 1942, the new edition 
of “The Handbook of Industrial Safety 
Standards” can be obtained in paper 
cover for 75 cents per copy, and in 
cloth fabrykoid binding for $1.00, from 
the National Conservation Bureau, 60 
John Street, New York 7, N. Y. 
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A few weeks ago we listed four 
A.W.O.L.’s who were shirking duties to 
this Column of Cackles. Two of the boys 
made good on the same day. One, Clar- 
ence (Guardian Life) Leyendecker, who 
said that Arthur Godfrey recently re- 
ported that, during a storm, the wind 
was blowing so hard on his farm that 
one of his chickens laid an egg six 
times. 

x *  * 

Robert (Fountain Inn Tribune) Quil- 
len once said: “There is some co-opera- 
tion between wild creatures. The stork 
and the wolf usually work the same 
neighborhoods.” 

* Ss 

Harold H. (Equitable Life) Letcher 
(who once graced our list of distin- 
guished A.W.O.L.’s.and who is now 
fully reinstated with honors) writes in 
to say: “A night club is a great place 
on a rainy night. Stay outside and get 


wet—go inside and get soaked.” A hone) 
Harold, an absolute undiluted honey. 
x ok ok 
And speaking of the A.W.O.L. boys, 
what ever happened to our frien: 
Charles H. (Joyce & Co., Chicago) Bui 
rst” RSVEDO. 
ee 
W. K. (London & Lancashire) Nagi 
of Hartford, says that “He who laug! 
last laughs last.” 
* * xk 
The quotation above from the pen 
Robert Quillen reminds us of his defin 
tion of a hick town. “Where there 
no place to go where you shouldn't b« 
A perfect description of North Conwa 
New Hampshire. 
x * ok 
We'll allow you to Guess Who, 1) 
1744, said: “If you’d lose a troublesoni 
Visitor, lend him money.” 


MERVIN L. LANE. 
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How A. J. Telich, Los Angeles, set 
ut on Hoodoo Day, Friday, July 13, to 
sll thirteen accident policies and wound 
p the week with $1,135 in commissions 
n all classes of business, is told in the 


uly issue of the “Aetna-izer,” publica- 


ion of the Aetna Life Affiliated Cos. 

Mr. Telich wanted to qualify for the 

etna 13 Club. He went through his list 

f clients and selected about thirty names 
of people whom he considered good pros- 
pects for accident insurance. On Friday, 
tue 13th, he called on twenty-six of these 
rospects and of that number only four 
made flat refusals. His actual sales for 
that day were as follows: 

Fourteen accident policies, premiums, 
$561; three health policies, premiums, 
$195; one accident and health sale, pre- 
mium, $130. That, however, was only 
the beginning, because as a result of 
these twenty-six solicitations, Mr. Telich 
wrote, either at the time or within one 
week after Hoodoo Day, the following: 


Writes Other Classes 


Four life policies for $29,000, premiums, 
$1,510; four personal property floaters, 
premiums, $751; two automobile policies, 
premiums, $112; four fire policies, pre- 
miums, $123; one plate glass policy, pre- 
mium, $7; one compensation policy, pre- 
mium, $16; one jewelry floater, premium, 
$32, 

In addition to this business, there are 
three additional life insurance policies 
with premiums estimated at $100 and 
three accident policies which Mr. Telich 
expects to write shortly but which he 
simply did not have time to handle dur- 
ing this one week, in which his commis- 
sions totaled $1,135. 

Of the business other than accident and 
health written during the week, all but 
three contracts were obtained from the 
twenty-six prospects originally selected as 
accident insurance prospects. Of his rec- 
ord, the “Aetna-izer” says: 

“In congratulating Mr. Telich on these 
remarkable results, we want to commend 
him particularly on his careful selection 





CLAIM MEN CANCEL MEETING 





President Walters Announces Action; 
Papers Prepared for Year Book; 
Will Elect Officers 
Fred M. Walters, superintendent of 
the accident and health department of 
the General Accident, and president of 
the International Claim Association, an- 
nounces that the association has offi- 
cially canceled its 1945 annual meeting, 
in compliance with Government travel 
regulations affecting conventions involv- 

ing more than fifty persons. 

Although the meeting will not be held, 
the various committees of the associa- 
on have been active during the past 
twelve months and considerable work 
has been accomplished. The armed 
orces and the claim association have 
oth sponsored changes in procedures 

expedite, to a greater extent, the 
rompt payment of war casualty losses 
and other claims. 

Program Chairman W. N. Hutchison 
14s made arrangements for an exchange 

information by mail on questions that 
vould be ordinarily discussed at the 
everal annual seminars. In addition, a 
imber of excellent papers have been 

epared on timely subjects of interest 

- inclusion in the Year Book which 
\ ll be published as usual. Other com- 

ttees will also contribute material as- 

nbled during the year. 

Inder the by-laws of the association, 

w officers for the 1945-1946 term must 

elected in September and arrange- 

nts have been made for the distribu- 

n of proxies to association members 
r this purpose. The nominating com- 
vittee will meet with the executive 
mmittee at that time in order to con- 
luct the election. 


an = ef [= = oe 


a 





Telich Finds Hoodoo Day Prospects 
Receptive to Other Insurance Lines 


of prospects, his thorough pre-approach 
and his aggressive solicitation of accident 
insurance. His experience proves, if 
proof were needed, that a concentrated 
drive on accident insurance pays, for 
more often than not it results in ob- 
taining a wide variety of new business 
in other lines as well.. Starting out with 
the avowed purpose of selling thirteen 
accident policies, here is a producer that 
obtained over a thousand dollars in com- 
missions in one week from business in 
the four major branches—casualty, life, 
fire and marine.” 





GRAY RETURNS TO PHOENIX 


Joseph N. Gray has been retired from 
active service in the Army and has re- 
sumed his position as special agent at 
Los Angeles for the Phoenix Indemnity 
Co. For the past two years he has 
served as a sergeant in the photographic 
section of the Signal Corps and has 
taken photographs in both France and 
Germany. 








H & A CLAIMS EXECUTIVE 


now employed will consider change to claims or legal department of large 
company affording future. Many years field and home office experience, 
LL.B. degree, married and draft exempt. Box 1602, The Eastern Uaderwriter, 
41 Maiden Lane, New York 7. 





TESTS MINNESOTA AUTO LAW 





City of St. Paul Starts Legal Action to 
Determine Application to City- 


Owned Automobiles 


The first legal test of the new safety 
responsibility law has been started by 
the city of St. Paul to determine whether 
the law applies to municipally-owned 
motor vehicles and drivers. The city 
owns some 800 motor vehicles and the 
officials contend that if the law applies 
to them, all will have to be insured at a 
substantial cost to the city. 

Attorneys for the city have served notice 
that they will go into court August 3 to 
ask for an order restraining highway 
officials from suspending the licenses of 
drivers of city-owned vehicles in case of 
accident without proof of financial re- 
sponsibility. 

Attorney General Burnquist has given 
an opinion that all state-owned vehicles 
come under the new law just as pri- 
vately-owned cars and if this is the case 


municipally-owned vehic‘es would be s:m- 
ilarly affected, it is argued. : 

Meantime, A. V. Rohweder, president 
of the Minnesota Safety Council, has 
called upon state, county and local police 
officers to enforce the law and has ap- 
pealed to the driving public to support 
them. 


ST. PAUL-MERCURY REPORTS 

The statement of Saint Paul-Mercury 
Indemnity, St. Paul, fer the first half 
of 1945 shows an underwriting gain of 
$686,391, investment income of $353,402, 
and income tax provision of $408,666. 
Profit on sales was $11,541, contribut’on 
to pension fund $72,241 and increase in 
surplus $870,478. Princinal mid-year fig- 
ures are: assets, $23,974,023; capital, $3,- 
000,000; surplus, $7,292,284. Net premiums 
written were $5,637,156, an increase of 
$476,222. Unearned premiums are $5,768,- 
328, loss reserve $5,093,377, and reserve 
for unknown and_ unreported 
$750,000. 
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Foreign Travel 


Accident Coverage 
... NEW LOW RATES 


Effective immediately, Continental offers Travel Accident insurance 
to Europe, Africa and the near East at new low rates. Reductions 
... ranging up to 50 per cent . . . apply to all countries in this 


Issued in amounts up to $200,000.00 on any one life . . . covers 
air, land, sea travel risks . . . available to civilians, pilots, service 
personnel not in actual combat, large and small employee groups 
... easy to solicit and easy to write. 


Pioneered by America’s No. 1 Accident and Sickness Insurance 
Company, this broad, all-inclusive contract is the perfect answer 
to increased earnings in a new and important field. Write for 


Aviation Hull, Property Damage, Public and Passenger Liabil- 
ity Written jointly by Continental Casualty—Transportation 
Insurance Companies . . . complete coverage for your clients. 


CONTINENTAL CASUALTY COMPANY 


1 Accident and Sickness 


Affiliated with Continental Assurance Company—tTransportation Insurance 
Company—a National Institution writing all forms of Accident & Health, 
Life, Casualty, Surety Bonds and Inland Marine Coverages. 


Insurance 


Company 
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Florida Agents Defend 
Comp. Rate Structure 


CHALLENGE INDUSTRY GROUP 





Gould, Agents’ Head, Answers Attack on 
Rating Formula; Will Appear 
Before Larson Hearing 

|. Howard Gould, St. Petersburg, presi- 
dent of the Florida Association of Insur- 
ance Agents, has issued a vigorous state- 
ment in reply to charges of the Associ- 
ated Industries of Florida that work- 
men’s compensation rates in the state are 
too high and that insurance companies 
are making an excessive profit. He said 
that the agents’ association will be at 
hand at the hearing called by Insurance 
Commissioner Edwin J. Larson at Jack- 
sonville, August 13, to defend the present 
rates. 

Mr. Gould’s statement was made after 
Associated Industries had circularized its 
membership with a charge that the in- 
surance companies had made “more than 
$1,000,000 profits in excess of all claims, 
normal profits and expenses,” as a re- 
sult of the present rates. Associated In- 
dustries will ask for a rate reduction. 

Speaking for his organization repre- 
senting more than 500 agents, Mr. Gould 
said: “We owe no particular alliance 
to any insurance company. Despite this 
non-alliance we do expect the insurance 
carriers operating in this state to be ex- 
tended fair and equitable treatment be- 
cause they are part and parcel of the 
business way of life in this country— 
namely, private enterprise. As agents we 
owe a duty also to the policyholders and, 
in this instance, particularly to the em- 
ployers because policyholders are our 
clients.” 

Rate Procedure Fair 

Mr. Gould said that previous hearings 
on compensation rates filed annually by 
the National Council on Compensation 
Insurance have precipitated differences; 
that the agents’ organization had ap- 
pointed a special committee to investi- 
gate the procedure for determining rates 
and in conferences held in New York 
and Jacksonville, had found that the 
“rate procedure was equitable and fair.” 
He continued. 

“There were no human projections of 
opinion or judgment attached to the 
rate. The rates were not loaded with 
profit, merely expense of operation plus 
claims. The formula is not difficult to 
understand. It operates on this basis: if 
history repeats or, in other words, if 
payrolls remain constant and if claims 
remain constant, then so many dollars 
will be needed to pay the claims and 
the expenses for the ensuing year. 

“Naturally there is a variable factor 
in connection with payrolls which is one 
of economic force involving the upward 
trend of wages and the downward trend 
of wages and these forces have not even 
been controlled by such astute combina- 
tions as Harvard University and the New 
Deal. 

Anticipates No Profit 

“Primarily and fundamentally rate pro- 
cedure for workmen’s compensation an- 
ticipates no profit arising from the writ- 
ing of this type of insurance because 
of its social nature. However, when a 
profit arises fgom writing workmen’s 
compensation it is due entirely to the 
forces beyond human control. It is al- 
most an axiom, too, that while insurance 
companies may make a profit from writ- 
ing workmen’s compensation during the 
upward trend in payrolls, they will ex- 
perience reverses or losses when pay- 
rolls take a downward trend, so the long 
point of view will not be profitable for 
the insurance carriers.” 

Mr. Gould said that the agents’ com- 
mittee had invited the president of Asso- 
ciated Industries and a committee to a 
conference in April but had received no 
reply to the invitation. 


Drew Observes 25th Year 
With Hartford A. & I. 


William F. Drew, manager of the casu- 
alty department of the Brooklyn branch 
office of the Hartford Accident & In- 


demnity Co., celebrated his twenty- 
fifth anniversary with the company 
August 2. He was tendered a_ lunch- 


eon at the Lawyers Club in Man- 
hattan. Many congratulatory letters were 
received from brokers, agents and co- 
workers, both at the Brooklyn and the 
New York branch offices, a fitting tribute 
to his popularity. 

Mr. Drew came to the Hartford or- 
ganization on August 2, 1920, after 
graduation from St. Francis Xavier’s 
School in Brooklyn. Starting as an office 
boy in the New York office, he advanced 
to his present position, to which he 
was appointed in recognition of his out- 
standing ability and genial personality. 





Ends 9 Days on Stand in 


National Automobile Case 


Ernest A. Robinson of the claims 
department of the National Automobile 
& Casualty Insurance Co. on August § 
concluded nine days on the stand as an 
adverse witness summoned by the Cali- 
fornia Insurance Department in the 
hearing at Los Angeles to show cause 
why that company’s certificate of au- 
thority should not be suspended for a 
period not to exceed one year. 

Insurance Commissioner Maynard Gar- 
rison has requested the Commissioners 
of Missouri and Nebraska not to act to 
cancel the company’s licenses in those 
states nor to prejudge the case until the 
California hearings have been conciuded, 
In response to many letters from policy- 
holders in other states the Commissioner 
has stated there is no question of the 
financial stability of the company and 
the inquiry is directed solely to certain 
practices of the company in the conduct 
of its business. 





N. Y. Federation 


(Continued from Page 27) 


he says, “that the results sought by the 
Superintendent could be attained by an 
enlarged form to bring about uniform 
reporting of statistics without compelling 
the domestic companies to incur a great 
expense in setting up some system which 
might after all not be acceptable to our 
other states.” 

Expressing appreciation to the Asso- 
ciation of Casualty & Surety Execu- 
tives and the National Board of Fire 
Underwriters for their continued loyalty 


and cooperation, Mr. Michelsen  con- 
tinued: 
“The business of insurance is con- 


fronted with legislative threats such as 
the Wagner-Murray-Dingell bill which 
can be met only by strong, well-organ- 
ized opposition. Your executive commit- 
tee is on the alert watching your in- 
terests. 

“Although some progress has been 
made toward augmenting our member- 
ship, am convinced that we must 
earnestly increase our efforts to recruit 
more members during the coming year. 

“Insurance men and women are accus- 
tomed to looking risks squarely in the 
face. Let us apply this same ability to 
the hazards which face our business and 
all private enterprise in the legislative 
halls. 

“Working together in a common cause 
is bound to achieve results; the greater 
the number of workers, the more suc- 
cessful our efforts can be. Anything you 
can do to help strengthen your federa- 
tion by increasing its membership will 
be reflected in the future welfare of 
our business.” 

Mr. Garrett 


takes up the practical 


Murphy Succeeds Brainerd 
With Ocean and Columbia 


George G. Brainerd has retired as 
manager of the burglary and glass de- 
partment of the Ocean Accident & 
Guarantee Corp. and Columbia Casualty 
Co., and Daniel W. Murphy, formerly 
superintendent of the department, has 
been appointed to succeed him. 

Mr. Brainerd, a graduate of Harvard 
University joined the organization in 
1911 as head of the burglary department 
and in 1943, when the glass and burglary 
departments were brought under one 
head, he was made manager of the 
combined department. He served a term 
as president of the Burglary Insurance 
Underwriters Association and was a 
member of the original bankers blanket 
bond committee of the Surety Associa- 
tion of America. Recently he has been 
head of the Nassau County Grand Jury. 
Mr. Murphy, who has been serving un- 
der Mr. Brainerd, has been with the 
companies twenty-four years. 





Home Indemnity Appoints 


Gay Compensation Manager 


The Home Indemnity Co. of New 
York announces the appointment of 
George B. Gay as manager of its com- 
pensation department. 

Mr. Gay has been in the insurance 
business twenty-three years. He was 
specially trained in the handling of com- 
pensation and _ liability underwriting 
while connected with the Travelers 
Insurance Co. He was also associated, 
in the same capacity, with the Century 
Indemnity Co. from which he resigned 
in 1937. He became associated with the 
National Council on Compensation In- 
surance, and was appointed assistant 
secretary in 1940. For the past two years, 
Mr. Gay has been manager of the com- 
pensation and liability department of the 
Connecticut Indemnity Co. in New 
Haven. 





question of the ultimate costs to the 
people of proposed social legislation both 
nationally and within the state. He calls 
attention to the fact that the federation 
not only has helped to kill vicious bills 
in the legislature but has supported 
progressive legislation such as the safety 
responsibility law which is working well 
and “which removed, we hope, for all 
time the threat of a state monopoly for 
automobile insurance.” 

However, he continues, other dangers 
threaten the business such as the propa- 
ganda for social legislation as exemplified 
in the Wagner-Murray-Dingell bill. “We 
are also facing trouble in this state,” he 
said, “and I feel sure a state compulsory 
health insurance bill will be introduced 
in January, backed by all the forces 
which aim through this eventually to 
socialize all industry. The average man 
will say, ‘oh, yes, that’s a good thing— 
let’s have it,’ feeling that the state will 
furnish it to him free. Alas, such is not 
the case. You and you alone will pay 
because even the part paid by the em- 
ployer will be added to the cost of pro- 
duction and finally paid by you. 

Research Bureau Plan 

“There is a movement on foot to set 
up a research bureau in this state—an 
impartial, fact-finding body to go into 
the question of cost, the experience of 
other nations and to give those facts to 
our legislators and to the public. Here is 
where you come in. Are you willing, if 
such facts are furnished you, to read 
them, understand them and pass them 
on to your local Assemblyman and State 
Senator, to the various organizations to 
which you belong in order that they 
may have the basic facts before embark- 
ing on a program which may well wreck 
our national economy? We know what 
a burden of debt the war has brought 
and is still bringing to us. Is now the 
time to rush into untried legislation that, 
if enacted, in this state, could easily 
cause the removal of many of our big- 
gest industries to other states where 
such a law does not’ exist ?” 

Mr. Hunt said that of the seventy bills 
affecting insurance during the last ses- 





AVAILABLE: 


Casualty Claims Executive with five | 
years investigating and adjusting in | 
field. Fifteen years superintending in. 
vestigation and settlement claims and j 
law suits at home office in New York | 
City of large company, Presently em- | 
ployed but desires greater responsi- 
bilities. Member New York Bar, A. B., 
LL.B. Always up-to-date on insurance | 
matters. Box 1603, The Eastern Under- | 
titer, 41 Maiden Lane, New York 7. | 
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sion:of the legislature, four were of un 
usual importance to the casualty busi 
ness, ‘agents and brokers. He was re 
ferring to the group of bills designed 
to curb the solicitation activities of the 
State Fund. Just as these bills were up 
for third reading, Governor Dewey ap- 
pointed Edward J. Powers of Mount 
Vernon as executive director of th: 
fund and, says Mr. Hunt, at the earnes' 
request of Mr. Powers and other high 
state officials the federation and other 
sponsors of the measure agreed not (0 
press it upon the promise of Mr. Powers 
to abate the practices complained 0, 
with the agreement that if'the arrang: 

ments did not work out, remedial legi 

lation would not be opposed at the 1946 
session, 

“Reports have been coming in,” Mr 
Hunt continued, “indicating that th 
solicitation practices have not be 
abandoned and a conference with D 
rector Powers was held on June 27. H' 
problem is indeed a difficult one at 
we must all be patient in helping hi‘: 
work out a solution. The fund is 
institution of thirty years standing a1 
its executives have hitherto been allow: 
all the leeway they wished. To termina 
this situation and bring the employes 
line with the newly adopted practic 
undoubtedly will require several mont! 
A further conference with Mr. Powe: 
by all parties concerned will take pla: 
in the fall. We are all very optimis! 
of the ultimate outcome.” 
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COURT RULES FOR CLAIMANT 





Minnesota Supreme Court Declares Sec- 
tion of State Compensation Act 
Is Unconstitutional 

A section of the Minnesota workmen’s 
compensation law providing for creation 
of a medical board to determine certain 
occupational disease questions has been 
declared unconstitutional by the Minne- 
sota Supreme Court. Under the law, the 
findings of the medical board are bind- 
ing upon the State Industrial Commis- 
sion in deciding whether a worker is 
entitled to compensation because of dis- 
ability contracted on his job but the 
medical board is not required to file a 
transcript of the evidence on which its 
findings are based. 

In reversing a decision of the Indus- 
trial Commission which had denied com- 
pensation to a worker afflicted with 
bursitis, the court found that because 
no evidence is available for review 
“there is no method by which it can 
be determined whether the board’s find- 
ings are arbitrary and oppressive or 
whether there is sufficient foundation 


in fact,” and that “a claimant for com- 
pensation is denied the guarantee of the 
due process clauses of both the state 


and Federal constitutions.” 


OVERDOSE OF MINN. LICENSES 





Department Curbs Conditional Licenses 
to Write Auto Insurance Under 
Responsibility Act 
The Minnesota Insurance Department 
has found it necessary to shut down on 
conditional licenses to write automobile 
insurance because so many people were 
taking advantage of the privilege to 
cash in on the demand for automobile 
coverage to meet the requirements of 
the new safety responsibility law. For 
a time the Department was flooded with 


requests for conditional 60-day licenses 
by people who obviously had no inten- 
tion of remaining in the business. 

That there are hundreds of agents 
licensed in Minnesota who no longer 
are in business is revealed in results 
of letters sent out by the Insurance 
Federation of Minnesota to every agent 
in the state licensed to write automo- 
bile insurance. Out of 8,600 of these 
letters mailed, approximately 500 were 
returned as not deliverable. These let- 
ters were turned over to the Insur- 
ance Department so that its list might 
be corrected. 

A. still more stringent financial re- 
sponsibility law in the state may be 
sought, the report of the committee on 


COMP. CASES LAG IN N. J. 

Harry Harper, Commissioner of Labor 
of New Jersey, seeking an appropria- 
tion for two additional referees for the 
Workmen’s Compensation Bureau of 
New Jersey, states that there are now 
about 8,300 formal cases and 1,800 in- 
formal ones waiting to be heard, many 
of which were filed more than a year 
ago. The Commissioner also says he 
will consider taking steps toward re- 


stricting compensation court practice to 
members of the state bar, in view of 
requests from a number of employers 
for use of out-of-state counsel. 





WM. HULL RESIGNS 
William Hull has resigned as head of 
the surety claims department of Pacific 
Indemnity. 
yet announced. 





motor vehicle insurance of the State 
Bar Association having recommended 
that the legislative committee “consider 
extending provisions in the present law 
for revocation of the owner’s and driv- 
er’s license to apply to registration 
plates of all uninsured vehicles involved 
in traffic accidents.” 








All cats are gray in the dark 





Safeguard the employers in your community against employee dishonesty by 
selling them Standard Blanket Fidelity Bonds. 


A Standard Blanket Fidelity Bond eliminates the need for selection of 
employees to be covered—because it covers them all. 
covering merchandise as well as money and securities, is particularly essential 
now when materials are critical. 


A Standard field man will give you full details or write the home office at Detroit. 


STANDARD ACCIDENT INSURANCE COMPANY 


ONE OF AMERICA’S OLDEST AND LARGEST CASUALTY & BONDING COMPANIES 


and its Fire and Marine affiliate PLANET INSURANCE COMPANY 


HOME OFFICES, DETROIT 32, MICHIGAN 


Such protection, 











His future plans are not ° 


ROBERT P. GUY IS RETIRING 


With Hartford Steam Boiler 25 Years 
L. E. Waring Succeeds as Chief 
Inspector at Hartford 


Robert P. Guy, chief inspector of ti 
Hartford Steam Boiler Inspection & I: 
surance Co, for Connecticut and wester 
Massachusetts has retired after thirty. 
five years of service with the company 
He is succeeded by L. E. Waring, wh 
has been transferred to Hartford fror 
Boston, where the was directing inspec 
tor. 


Born in Ireland, where he learned th: 
machinist’s trade working on marine: 
engines in shipyards, Mr. Guy had lone 
experience in operaitng steam equip- 
ment in various mills of New England 
before joining Hartford Steam Boiler 
in 1910 as an inspector in Bridgeport, 
Conn., and later in Worcester, Mass. 
In 1920 he was transferred to the com- 
pany’s New York department where he 
served as directing inspector until his 
appointment as assistant chief inspector 
in 1923. In 1934 he was made chief in- 
spector at Baltimore, and in 1940 he 
was given charge of inspecting at the 
Hartford branch office. 

Mr. Waring studied electrical engi- 
neering at Lowell Institute and _ there- 
after was for several years engaged in 
testing and installing power apparatus. 
He entered the company’s employ in 
1926 as an inspector of the Hartford 
department and was shortly thereafter 
transferred to the Boston office where, 
in 1930, he was made directing inspec- 
tor. 





JUNE TRAFFIC DEATHS RISE 


Fatalities Rose 11% Over June of Last 
Year, According to Report of 
National Safety Council 

The number of traffic fatalities in the 
United States rose 11% for the month 
of June, as compared with June, 1944, 
the National Safety Council reports. 
This contrasts with a decrease of 1% 
for the first six months against the first 
half of 1944, 

There were 1,920 traffic deaths in 
the United States in June, an increase 
of 190 from the 1,730 in June, 1944. This 
marked the fourth consecutive month to 
show an increase from the correspond- 
ing month of the preceding year. 

For the six months there were 11,160 
deaths, a decrease of 110 deaths, or 1%, 
from the record of the 1944 half year, 
in spite of the sharp increase in June. 

The number of traffic fatalities by 
months in 1944 and the first six months 
of 1945 is as follows: 





Pet. 
Month 1945 1944 Inc. 
UES a. 5 Rene mast ws Cea ee 2,010 2,340 *14 
POVSUME . .ci.sicvesectnerers 1,730 1,840 *6 
| EE ee as ae a 1,940 1,880 3 
PRIMER Bat: hescnia ph aR eae ee malek 1,800 1,750 3 
DP 0305 canesiseehes tech 1,760 1,730 2 
RR OR are ere 1,920 1,730 11 
Re a Re eG 11,160 11,270 *1 
ie stars kb woes ae te oailat eke TREE 08. 
PRE Gthocemte < Cows tales cee 300 
SHMOINDER vais 6. 'ose0 cee ete wows (2020 
CMM | GS is calitn cate dtoleaen eave’. B250 
OROMIEE ns bswiecndceee cee’ ses SO 
POMONA 52 cep.0e ve bie weeks coos 2,750 
NE stot on Bates ReUeiests ov oe “aeeee 


*Denotes decrease. 

The six months total, while 1% less 
than record for the 1944 first half, was 
10% more than for the 1943 half. June 
— were 14% higher than in June, 

3. 





PAUL MASON DIES AT 76 


Paul Mason, 76, authority on fire pro- 
tection, casualty insurance and_ public 
health, died at Columbus, Ohio, las: 
week. He was founder and first edito: 
of Fire Protection, which was published 
in Cincinnati and was a pioneer among 
publications on fire prevention and in 
surance. At one time he was publicit: 
director of the Ohio State Department 
of Health, and later was assistant cit) 
editor of the Ohio State Journal at 
Columbus. 
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PROBE S. C. COMPENSATION 





Joint Legislative Committee Holds Pub- 
lic Hearings; Hears Charges of 
Excessive Awards 
The disturbed situation with respect 

administration of the South Carolina 
orkmen’s compensation law was aired 

Columbia last week before the spe- 
cial joint legislative committee named 

- the general assembly on the last day 

its session this year, after proposed 
reform legislation failed to pass. The 
committee was instructed to conduct an 
iavestigation into the administration of 
tie act and in this connection called a 
{ iree-day public hearing at which spokes- 
men for the state’s industries testified 
and made their recommendations. 

With frequent charges that the com- 
iwission administering the act makes ex- 

ssive awards, it was proposed that the 
iccords of the State Industrial Commis- 

on cases be made public, including law- 
ers’ fees. Homer M. Pace, Charleston, 
representing Organized Business, Inc., 
ud the State Research, Planning and 
Development Board, made the pronosal 
hat the case records be made public, 
that lawyers’ fees be limited by statute 

commission regualtions, and that 
South Carolina should have “fewer and 
hetter commissioners.” 

T. Frank Watkins, Anderson, counsel 
for the State Cotton Manufacturers’ As- 
sociation, proposed that amendments to 
he law based on those of North Carolina 
be adopted to provide: 

That no disfigurement awards be 
eranted for injuries such as those to 
knee, leg, etc., but that the number of 
weeks for payments of compensation be 
increased according to the nature of the 
injury with a set number of weeks for 
cach type of injury. 

That review of cases be_ prohibited 
after a year following the healing period 
nd that courts be permitted to review 
on tere the finding of facts as well as 
of law. 





“USCASCO” BULLETIN 





Features New Lawyers Protective Lia- 
bility Policy of U. S. Casualty; 
Professional Liability 


The United States Casualty Co., in 
the midst of its fiftieth anniversary year, 
has resumed publication of its newsy 
“USCASCO” Bulletin which in the years 
hefore the war, was distributed among 
its agencies and branch offices nation- 
wide. Spot news interest in the July 
issue is the announcement of the com- 
pany’s new lawyers protective liability 
nolicv. Agents are supplied with full 
details as to the coverare, rates, com- 
mission, and special emphasis is put on 
the contract’s wide appeal to lawyers 
ond law firms. Field response to the new 
policy has been encouraging. 

'™n addition to lawvers protective lia- 
bility coverage, the United States Cas- 
ualty announced in its Bulletin that it 
is now prepared to write professional 
lability insurance for which coverage 
there is a growing demand on the part 
of physicians, surgeons, dentists, drug- 
cists and hospitals. 

On the personal side. the bulletin notes 
the transfer of W. Wallace Moorhead, 
\ice president of the company, to Boston 
where he is now directing New England 
‘perations of both the United States 
Casualty and New Amsterdam Casualty 

which he has been elected resident 

ce president. Also, the appointment of 
Feist & Feist Agency, Inc. of Newark, 
\’. J. as general agents of United States 
Casualty, is announced, This agency, 
tablished in 1903, is one of the best 
nown in northern New Jersey. Its ac- 
ve members are William Lewis, vice 

‘esident, and Paul Poggenburg, trea- 

irer. 

Final article in the issue features “Pre- 

tvment of Dividends on Bonds,” re- 

inted by permission from the “Pro- 
ctive Bulletin” of American Bankers 
ssociation, expresses the — satisfac- 
‘on of ABA in the recently adopted 
‘iree-year premium payment plan of the 
owner Rating Bureau on blanket, fidel- 
y and forgery bonds issued to financial 
istitutions. 


ON HONOR ROLL IN. VIRGINIA 


Twenty-One Towns Listed by State 
Police as Free from Traffic Deaths 
for Six Years 
Twenty-one Virginia towns of more 
than 1,000 population are listed on the 
state police honor roll for having had 
no traffic deaths in the six years ended 
December 31, 1944. The honor roll, just 
issued, also names two cities having had 
no traffic deaths for five years; four 
towns which have had no traffic fatali- 
ties for four years; five towns with no 
traffic deaths for three years, and nine 





towns which have had no traffic deaths 
for two years. Towns with no traffic 
deaths for five years are Williamsburg 
and Harrisonburg. Those whose slate 
has been clear for six years are Appala- 
chia, Berryville, Bluefield, Chatham, 
Clintwood, Culpeper, Damascus, Fries, 
Herndon, Leesburg, Narrows, Onancock, 
Pennington Gap, Pocahontas, Richlands, 
Shenandoah, Tangier, Vienna, Vinton, 
Warrenton and Wise. 

Women drivers in Virginia were in- 
volved in only 2,166 traffic accidents last 
year. Men drivers were listed in 17,093 
accidents, state police reported, but the 


percentage of fatal accidents was higher 
for women than men. Nearly 10%, or 
twenty-four accidents, involving women 
drivers, were fatal. Only slightly more 
than 3% of 524 accidents, in which men 
were driving, were fatal. 

A total of 20,014 traffic accidents were 
reported in the state last year. Of 
these, 576 were fatal. Sex of the drivers 
was not recorded. for 755 of the acci- 
dents. 

The greatest number of accidents oc- 
curred wtih drivers having eleven years 
or more of experience who were between 
25 and 34 years old. 











fatalities were children. 


MORE THAN INDEMNITY— 
The Insurance Industry Serves The Community 


Protecting School Children 
Against Fire and Panic 
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, 2 minutes after the fire alarms rang 
recently in one of the New York City Public 
Schools, 260 children had marched quietly 
out of the burning building to safety. 


But the safety record in school fires has 
not always been satisfactory. A study made 
by the National Fire Protection Association 
revealed a loss of life in school fires of 13.8 
persons per fatal fire. Four fifths of these 


Many safety agencies attacked the prob- 
lem. Ten years ago the National Board of 
Fire Underwriters undertook a special study 
of the life hazards from fires in schools. Based 
on asurvey of many school buildings, a mon- 


ograph, “The Construction of School Build- 


A Comprehensive 
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ings and Improvement of Existing Struc- 
tures,” was prepared and widely distributed. 


As a continuing guide for school authori- 
ties in locating structural faults and fire 
hazards, an inspection blank was developed. 
More than a million and a half of these 
have been used to date in periodic checkups 
of conditions. Specific recommendations 
covered such conditions as the number and 
place of exits, the protection of stairways, 
and the partitioning of boiler rooms. 


Today loss of life in school fires is a rare 
occurrence. The Fire Insurance Industry is 
making every effort to bring about the day 
when America’s children will be free from 
this most dreaded type of fire. 


Reinsurance Service 


Fire and Allied Lines 
NORTH STAR REINSURANCE 
CORPORATION 








90 John Street, New York 7 + 200 Bush Street, San Francisco 4 
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Milwaukee A. & H. Association 
Flourishes Under Diehl and Perego 





DIEHL 
Retiring President 


GILBERT A. 


Alfred K. Perego, Wisconsin National 
Life, recently elected president of the 
Accident & Health Underwriters Asso- 
ciation of Milwaukee, heads one of the 
livest and most progressive A. & H. 
local organizations in the country. He 
succeeded Gilbert A. Diehl, Business 
Men’s Assurance, who brought the as- 
sociation up to a high state of efficiency. 
Other new officers of the association 
are: 

First vice president, Carl A. Ernst, 
North American Life; second vice presi- 
dent, A. L. Anderson, Massachusetts 
Protective; secretary-treasurer, Leo E. 
Packard, Loyal Protective Life, who has 
entered his eighth year in that office. 

Directors: Alois A. Eisbach, North 
American Life; Ervin L. Jung, Old Line 
Life; N. O. Knudson, United Benefit 
Life; William F. Mielenz, Aetna Life; 
Charles E. Myers, Loyalty Group; Stan- 
ley Olyniec, Washington National Life; 
Clifford C. Raisbeck, Great Northern 
Life; Syd S. Yaudes, Times Insurance 
Co. 


Diehl Takes Over 


Mr. Diehl served as president for the 
past two years. When he was elected 
to office, the association was in a more 
or less dormant state and interest of 
the members was lagging. Mr. Diehl 
soon changed that. He appointed prac- 
tically every member on an important 
committee and called the executive com- 
mittee together once and sometimes 
twice a month. The attendance at these 
meetings was practically 100% because 
Mr. Diehl, not relying solely on the 
printed notices sent, called each mem- 
ber by telephone. He arranged for in- 
spirational monthly meetings of the 
membership, and under his leadership, 
interest in the extra-curricular activities 
of the association, such as the annual 
Christmas party for the children of 
the Milwaukee County Children’s Home, 
developed into significant events. 

During the two-year administration of 
Mr. Diehl, membership in the associa- 
tion increased nearly 100%, dues were 
practically doubled and a $5 initiation 
fee was introduced. A newspaper cam- 


paign was conducted in the Milwaukee 
Journal and the Milwaukee Sentinel last 
winter, for which twenty-seven members 





ALFRED K. PEREGO 


President 
each contributed $10. Mr. Diehl con- 
tributed frequent articles to the “A 


Hum Messenger,” the monthly publica- 
tion of the association, edited by Sec- 
retary Packard. This bulletin, a four- 
page, mimeographed pamphlet, has at- 
tracted considerable attention in A. & 
H. circles because of the high grade of 
its contents. 
President Perego 

In taking over the reins, President 
Perego and his corps of officers and 
executive committee members have set 
their own goal of doubling the present 
membership. Mr. Perego has appointed a 
new co-ordinating committee to make 
personal contact with every eligible 
company and agency to implement the 
membership campaign. 

Last year Mr. Perego was chairman 
of the association’s advertising commit- 
tee and was responsible for the co- 
operative newspaper campaign, the first 
ever undertaken by the organization. 
He is a member of the board of direc- 
tors of the Milwaukee Association of 
Life Underwriters and is treasurer of 
the General Agents & Managers Asso- 
ciation. In both the World Wars, he 
held commissions in the Army Air 
Force. 


BEST ISSUES A. & H. GUIDE 








Charts Give Review of Leading Con- 
tracts; Presents Analysis of More 
Than 500 Competing Policies 

The 1945 edition of Best’s Accident and 
Health Buyers’ Guide has just been is- 
sued. It presents all information in a 
simplified form equally valuable to the 
new accident and health agent, the ex- 
perienced salesman or the individual in- 
surance buyer. 

Charts give the user a clear, compre- 
hensive review of the leading contracts 
of the important companies and the com- 
plete financial status, operating data and 
Best’s ratings of the companies. 

A major section of the book contains a 
detailed analysis of more than 500 com- 
peting policies and another section pre- 
sents an analysis of all individual hospi- 
talization policies. 

The book is published by Alfred M. 
Best Co., Inc., 75 Fulton Street, New 
York City and the sale price is $2.50. 








VIEWS OUTLOOK FOR A. & H. 





Continental Casualty Surveys Effect on 
Business of Reconversion and 
Returning Servicemen 
A survey of how reconversion and 
returning servicemen should help all 
accident and health producers was made 
by Norman E. Anderson, manager of 
the educational and conservation depart- 
ment of the A. & H. division of the 
Continental Casualty Co., and published 
in the July issue of “Continental Agents’ 
Record.” It is accompanied by a tabu- 
lation showing the anticipated effects of 
the era of reconversion and return of 
servicemen on the several A. & H. 

classifications. 

Saying that the end of the European 
phase of World War II and subsequent 
curtailment of military demands on 
American industry has precipitated this 
country into a “reconversion era” which 
places A. & H. producers in an en- 
viable position regarding their immedi- 
ate future, the article continues on the 
general outicok: 

“In its latest report to the nation, the 
War Procuction Board declared that 
cut-backs in war contracts eventually 
will put an end to the jobs of less than 
13% of the 51,200,000 civilian workers 
now employed. Of these, four out of 
five women want to continue working. 
It is expected that industry’s ‘resilience’ 
will supply jobs for released war work- 
ers and returned servicemen. 

“If permitted to go ahead on all pos- 
stble civilian production, industry with- 
in a year should be turning out more 
than double the amount of durable ci- 


Serving Insurance 
Companies Since 1925 


COMPLETE DEPARTMENTS 


Fire, Automobile, Jewelry, Fur 
Floater, Inland Marine, Liability, 
Workmen's Compensation 


BRANCHES: 


Atlantic City, N. J. 
Asbury Park, N. J. 
Trenton, N. J, 


NEW JERSEY 
CLAIM SERVICE BUREAU 
11 COMMERCE ST. NEWARK, N.J 


Phone Mltchell 2-7050 








villian goods now being made—$16,700, 
000,000 worth as compared to $7,000,000,- 
000 now. 

“In 1944 the per family income was 
over $2,000 more than it was in 1940- 
4,227 compared to $2,214. In 1944 the 
total national income approximated 159 
billion dollars and is expected to ap- 
proach this all-time peak again this 
vear. With tremendous buying power in 
a'l classes, there is plenty to spare for 
the purchase of income protection.” 





Graph Illustrates A. & H. Progress 


_ The ‘subjoined graph with explanatory notes, issued by the SC Syndicate, 
Chicago, with the Health & Accident Underwriters Conference as its source, is 
being distributed by the Insurance Economics Society of America. 
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More than 40,000,000 Americans are estimated to enjoy health and 
accident insurance protection today, as shown by the above chart. 
The chart also shows that the rate of growth in number of persons 
protected by health and accident insurance policies has been much 
more rapid than the rate of growth in premium income. 
is that health and accident and hospitalization protection has_ been 
made more generally available to working people through the rapid de- 
The number of employers who are 
offering their employees group protection grows larger every day. 
Some employers pay the entire cost, and other plans are based upon 
sharing the cost between employer and employee, so that the latter 
is protected at exceptionally low expense. 
is borne by employees, the low rate is not burdensome. 

Despite the dynamic growth in the number already covered, fur- 
ther rapid growth may be reasonably expected in the immediate 
future. This makes it evident that the percentage of population: pro- 
tected is rapidly approaching a figure which will refute completely | 
the argument of advocates of compulsory governmental programs that 
insurance companies are not reaching the people who really need their 
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Employers’ Group advertising... 
in national magazines, on a coast 
to coast radio network and with 
special monthly direct-mail cam- 
paigns...is steaming out pros- 
pects, getting them hot, for quicker 
sales of all lines by Employers’ 
Group Agents and Brokers. Are 
you getting your share of this 
business? 
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From the standpoint of spreading the good word 

around, no other fire, casualty or surety company \ 
is doing as much as The Employers’ Group is doing Ea) wi 
for its agents. '¥ 


listen. 


-.and get your 
prospects to listen... 
to Cedric Foster over 
a coast to coast radio 
network at the new time 
Sundays 6:30 p.m., 
EW.F. 





See Our Ads in the Saturday Evening Post, Time, and American Home 




















Gt Pays. to be The Man with The Plan 
THE EMPLOYERS’ GROUP 


SURETYSHIP INSURANCE 





Fidelity, Surety — Fire, Inland Marine Casualty, and Aircraft 


THE EMPLOYERS’ LIABILITY ASSURANCE CORP., LTD, 
THE EMPLOYERS’ FIRE INSURANCE CO. 
AMERICAN EMPLOYERS’ INSURANCE CO, 


ONE LIBERTY SQUARE, BOSTON 7, MASS. 











HEAD OFFICE AND 
EASTERN DEPARTMENT 
116 John Street, New York 7, New York 

e 
WESTERN DEPARTMENT 
Insurance Exchange Bidg., Chicago 4, Ill. 
e 
SOUTHERN DEPARTMENT 
Canal Building, New Orleans 12, La. 
e 
PACIFIC DEPARTMENT 
340 Pir Street, San Francisco 4, Cal. 


NORTHWESTERN DEPARTMENT 
Colman Building, Seattle 4, Wash. 








ALL CLASSES OF OCEAN AND.INLAND MARINE INSURANCE 





“COMING EVENT - -’ 


Your town may have an airport now — or there may be one planned for the 


near future. In either case it’s an event of importance to you. , 

With air activity on your doorstep there will develop a growing use of 
air cargo shipments in and out of your city. It is the insuring of these 
shipments by air express or freight that can mean a new kind of business 
for your agency. 

Check up on the shippers in your locality who are, or will be, shipping 
by air. Then contact the nearest branch of the Marine Office of America for 
information on writing Air Cargo Insurance. 


Do it now! Be ready for this new, lucrative field for insurance production. 


ARINE OFFICE 


of AMERICA 


















